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MUTUAL CONVENTION 
WAS A BIG SUCCESS 


L. R. Welch, of the Fitchburg 
Mutual, Was Chosen Presi- 
dent of Association 








ENTERTAINMENT FEATURE 





National Organization’s Conclave Was 
the Most Successful in Its History— 
—Many Papers Read 





NEW OFFICERS ELECTED 
ee BRB. Welch, Fitchburg, 


Mas 
Vice-Presidents—Charles H. Ridgeway, 
M. Thurber, Red 
Cc. “M. McMillan, Car- 
thage, 


Secretary—Harry P. Cooper, Crawfords- 
ville, Ind. 

Treasurer—C. A. McCotter, nay a 

Committee on National Affairs—G. A. 
Pevey, Boston, chairman; H. &L. Xeete, 
ea, Neb.; W. M. Deisher, ar 
Pa.; . Pierce Boteler, Washington, D. C.; 
Pena Pp. Tucker, Albany, N. Y. 

Committee on Postal Privileges—E. R. 
Ridgeley, Mulberry, Kan.; George T. Ing- 
ham, Towanda, Pa.; L. R. Welch, Fitch- 
burg, —s .; W. M. Deisher, Reading, Pa., 
and H. Nowlin, Lawrenceburg, Ind. 

Dusceibes Committee—The officers and 
W. E. Straub, Lincoln, Neb. 


The biggest and best ever was the 
unanimous verdict in regard to the 
twentieth annual convention of the 
National Association of Mutual Insur- 
ance Companies, which was held in 
Minneapolis, Tuesday, Wednesday, 
Thursday and Friday of last week. 
About 300 delegates were present, rep- 
resenting companies in twenty-four 
states. The program given. rounded 
about every problem confronting mu- 
tual insurance companies of all classes, 
and many prominent national figures 
appeared before the mutual men. 

The entertainment provided by the 
Minnesota, North and South Dakota 
mutuals eclipsed anything in the past. 
and in addition to the informal recep- 
tion Tuesday evening, banquet Wednes- 
day evening and trolley and steamboat 
ride on Lake Minnetonka Thursday 
afternoon, which was for all delegates 
and visitors, the ladies were given spe- 
cial attention. The luncheon at the 
new Minneapolis Athletic Club, sight- 
seeing trip to the Minneapolis Fine 
Arts building, state capitol, Minnehaha 
Falls and other places of interest was 
enjoyed, besides the general ntertain- 
ment features of the convention. Mrs. 


(CONTINUED ON PAGE 14) 
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OBJECTS OF NEW BODY 
ARE OFFICIALLY GIVEN 


Statement Made by the Western 
Improved Risk Association 
to Fraternity 








SEE BUSINESS EVOLUTION 





Local Agents Rights Will Be Pro- 
tected and Regular Union Com- 
missions Will Be Paid 





The Western Improved Risk Asso- 
ciation, the Union organization, this 
week issued an official statement cov- 
ering the objects and aims of the new 
body. It will be of interest inasmuch 
as this is the first statement of any 
length that has come from the organ- 
ization. It says: 

The wonderful development of mer- 
cantile and manufacturing enterprises 
in the United States during recent 
years, often necessitating the invest- 
ment of vast sums of money and the 
concentration. of enormous values un- 
der one roof or in congested areas, has 
served to tax the carrying capacity of 
fire insurance companies to the ut- 
most. Old-fashioned methods of in- 
surance are inadequate to meet this sit- 
uation, since it has become necessary, 
in order to supply such immense sums 
of indemnity, to adopt measures for 
minimizing the danger from fire and 
for lessening the resultant loss or dam- 
a 
ete Functions Undergone Revolution 

The functions of fire insurance; un- 
der the stress of modern industrial de- 
velopment, have undergone a radical 
evolution. To the primary purpose of 
providing insurance against loss caused 
by fire must be now added the far 
more important one of instructing prop- 
erty owners how to avoid loss by fire, 
and this involves the necessity of fur- 
nishing expert advice as to the proper 
construction of buildings and _ their 
equipment with adequate protective de- 
vices and, last, but by no means least, 
with periodical inspections of property 
after it is thus constructed and 
equipped. To provide the vast sums 
of insurance required, where invested 
capital runs into many thousands and 
perhaps millions of dollars, to furnish 
competent expert advice and inspection 
at large expense, requires the collective 

(CONTINUED ON PAGE 15) 
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HIGHER LOSS RATIO 
ON PACIFIC COAST 


Labor Conditions Have Brought 
About a Number of Fires 
in Some Sections 








NEED FOR CHANGE SEEN 





This Field May Line Up With Rest of 
Country as to Underwriting 
Profit 





San Francisco, Cal., Aug. 25—(Spe- 
cial)—Pacific coast fire managers al- 
ready foresee a higher loss ratio this 
year than in 1914, the particular terri- 
tory showing the heaviest losses being 
Oregon, a portion of Washington, the 
hop field district in northern Califor- 
nia and around Los Angeles. The 
heavy losses in southern California are 
ascribed to an arson band composed 
chiefly of Italians, while in the north 
poor financial conditions and the activ- 
ity of the I. W. W. are said to be the 
cause. 

At Los Angeles personal representa- 
atives of the Pacific Board are prose- 
cuting a vigorous campaign to discover 
the culprits and bring them to justice, 
while the hop fields and woodworking 
plants are being patrolled night and 
day in an attempt to protect them from 
I, W. W. raids. At Wheatland the hop 
kilns are being protected by search- 
lights. 

Losses Around Spokane 

Underwriters have experienced heavy 
losses around Spokane this year, dwell- 
ing and country store fires being fre- 
quent. Remittances from agents which 
in former years came in promptly are 
now held till the last minute, reflecting 
an unfavorable financial condition. 
During the past three years the aver- 
age losses of the 53 companies .under 
Board jurisdiction in Oregon have ex- 
ceeded 60 percent. The loss ratio for 
the city of Portland is five times what 
is should be per capita. 

In the past the Pacific coast, except- 
ing the San Francisco conflagration, 
has been a very profitable field for in- 
surance companies and the supervision 
of the business as well as the adjust- 
ment of losses have not of necessity 
been as closely handled as in the east- 
ern and middle-west territories. 


Serious Condition With I. W. W. 


This year loss conditions reflect very 
strongly dull times and very serious la- 
bor conditions. Something radical must 
be done to head off this band of I. W. 
W.’s, possibly along the lines pursued 
by the Canadian mounted police, who 
last year drove them helter skelter out 
of western Canada. The first threats 
made by this lawless band were directed 
during the spring months against 
growers of grain, but no serious losses 
resulted. Losses during the past ten 
days ascribed to I, W. W.’s, for the rea- 
son that they threatened the plants, will 
approximate nearly a million dollars, 
the property burned consisting of lum- 
ber yards, fruit packing houses and 
wineries. 

Need for Action Is Seen 


These fires are the culmination of a 
number of smaller ones and the condi- 
tions at the present time lend no hope 
for improvement in the near future. 
The difficulties encountered in increas- 
ing rates to take care of these excessive 
losses is clearly evidenced by the agi- 
tation at Fresno, Cal., where the loss 
ratio has been notoriously high over a 
long term of years. It is a question as 
to whether or not the Pacific coast 
field is not now about to line up with 
the balance of the United States in the 
way of a very problematical underwrit- 
ing profit. It certainly seems that 
some radical action will be called for 
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to prevent the loss ratio in this terri- 
tory. exceeding that of the east. 


————-2ee—__ 
MICHIGAN WOES IRONED OUT 





Rates Objectionable to Winship Will 
Be Adjusted—Situation Clarified 
in Chicago Last Week 





At the meeting at Chicago last week, 
attended by Commissioner Winship of 
Michigan, W. T. Benallack, manager 
of the Michigan inspection bureau, and 
others, the Michigan rate situation was 
considerably clarified. It was agreed 
that the inspection bureau would 
change the flat reduction brick mer- 
cantile business heretofore eligible to 
two annual rates for three years, from 
15 percent to 20 percent. The inspec- 
tion bureau is preparing new dwelling 
estimates which will result in the three- 
year rate being practically the same as 
in the past. The new law has made 
so much work for the inspection bu- 
reau that it is running till 10 o’clock 
every night. 

Missouri and Iowa to Organize 

The Missouri state agents of compa- 
nies belonging to the Western Im- 
proved Risk Association, the Union 
organization, will be in Chicago Thurs- 
day to form the Missouri Improved 
Risk Club, and the Iowa men will be 
in Friday to organize a club for that 
state. 
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National - Ben Franklin Fire Insurance Company 


120-122 Ohio Street West, Pittsburgh, Pa. 
Established 1866 
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Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
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HOYT GIVES VIEWS 
ON AGENCY FUNCTIONS 


Comment on Some of the Present- 
Day Fire Insurance 
Problems 


NEED FOR CHANGE IS SEEN 
Deputy United States Manager of the 


Liverpool & London & Globe Fur- 
nishes an Interesting Interview 


George W. Hoyt of New York City,’ 


deputy manager of the Liverpool & 
London & Globe for the United States, 
has given some of his views to the New 
York “Commercial,” which appeared in 
that paper this week. He discusses the 
development of fire insurance in the 
United States during the last few years 
and also gives his views on the func- 
tions of the local agent. Mr. Hoyt’s 
views are of interest and are given as 
follows: 


“T will discuss the subject of the 
agent because he is the one most im- 
portant adjuncts of our business, 
whether from the viewpoint of fire un- 
derwriter or his allied interests. The 
American agency system is probably 
best suited to the needs of the people 
of the United States. 


Agent of Former Day 


“The agent of former days was, of 
necessity, a man of high character and 
good moral standing in the community, 
financially responsible, conservative. 
possessing good judgment and an un- 
derwriter of no mean ability—a co- 
partner of the company he represented. 
A company was often well rated be- 
cause of the high regard entertained 
by the insuring public for its repre- 
sentatives, 

“Because of the agent’s more or less 
isolated position the home office man- 
agement relied on his judgment and 
rectitude, due to their inability to keep 
in touch with daily transactions, there 
being limited telegraphic facilities, no 
telephone or quick mail deliveries in 
those days. The agent was compen- 
sated by a moderate flat commission 
plus a reasonable contingent. 


7. B. Bennett’s Plan 


“It has been said that J. B. Bennett, 
agent in the early seventies for the 
Aetna at Cincinnati, forwarded a credit 
and debit account, together with a sheet 
on which was recorded a simple memo- 
randum of the applications accompany- 
ing it, once a month. After verifying 
same, risks were mapped and the ap- 
plications were filed, the ‘underwriting 
(in the main) being left to the judg- 
ment of Mr. Bennett. He proved to be 
One of the most successful agents of 
his time. 

“William Warren, Sr., the resident 
secretary at Chicago of the L. & L. & 
G., was another noted underwriter and 
aman of marked ability. General Jo- 
seph E. Johnson, a prominent Confed- 
erate army officer, represented our 
company at Savannah after the war 
and served most acceptably. 


Greater Care Was Exercised 


“Greater care was then exercised in 
accepting business. I well remember 
when an application for insurance (now 
nown as a daily report) would be re- 
fused if it were not signed in full by the 
applicant or his accredited agent. They 
were often accompanied by a long list 
of queries to be answered in writing 
and elaborate diagrams of locations of 
buildings, with ample descriptions of 
Same, to avoid misunderstandings after 
a loss occurred. In those days the un- 
derwriter knew on which side of. the 
Toad the insured barn was situated; 
today the barn burned is the one the 

(CONTINUED ON PAGE 7) 
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WEST VIRGINIA MEETING 





SUMMER SESSION IS HELD 





Field Men Gather at Cleveland—Dis- 
tinguished Visitors Were Present 
From Company Headquarters 





Cleveland, O., Aug. 25.—At the semi- 
annual summer meeting of the West 
Virginia Fire Underwriters’ Associa- 
tion today sixty members were present 
and took action concerning the min- 
ing risk situation in Fayette and Ka- 
nawha counties. It was decided that 
special agents whose companies are in- 
terested in such risks will visit Beck- 
ley in September to investigate unsatis- 
factory conditions which exist in that 
territory. 

The association’s new handbook has 
been issued and authorized as effective 
from Aug. 1. Officers will be elected 
at the winter meeting, which will be 
arranged by the executive committee. 


Visitors Gave Talks 


President R. P..Cooper was in the 
chair and Secretary A. S. Whitely of 
Wheeling handled the minutes. W. H. 
Stevens, Watertown, N. Y., president 
of the Agricultural, and A. G. Dugan, 
Chicago, western general agent of the 
Hartford, both members of the super- 
visory committee of the association, 
were present and spoke. W. S. Foster, 
Erie, Pa., assistant general agent -of the 
Philadelphia Underwriters, also spoke. 
A. C. Speed, Columbus representative 
of the American Central, gave an ad- 
dress on fire prevention. The con- 
ference concluded today. 





Changes in the Field 











R. C. Sherman 


R. C. Sherman of Chicago has been 
appointed Illinois special agent for the 
Eliel & Loeb general agency of Chi- 
cago, which has the Pittsburgh Under- 
writers, Allemannia, Humboldt, Teu- 
tonia of Pittsburgh and Franklin Un- 
derwriters. Mr. Sherman is well 
known in the insurance field, having 
been connécted with the old agency of 
Hall & Henshaw and later A. F. Shaw 
of Chicago, and more recently with 
Starkweather & Shepley. He succeeds 
John L. Lind of Peoria, who has re- 
signed. Eliel & Loeb have been de- 
veloping Illinois for their companies, 
and are doing some splendid work. 





Charles Allen and John Dreihs 


Charles Allen is leaving the, firm of 
Wagner & Glidden, independent adjust- 
ers of Chicago, to return to the West- 
ern Adjustment in the same city, and 
will be succeeded by John Dreihs, Iili- 
nois state agent of the Concordia. Mr. 
Allen has been with the firm of Wag- 
ner & Glidden since April of 1911, when 
David S. Wagner died. Mr. Dreihs 
takes up adjusting with fifteen years’ 
experience in the insurance business 





and considerable adjustment work for 
the various companies he has repre- 
sented in the field. He has been with 
the Concordia in Illinois for two and 
a half years, and for five years prior 
to that was with the Commonwealth of 
New York in six western states. Be- 
fore that he was in the general agency 
of John Nathen & Co., Chicago, man- 
agers of the Metropolitan Fire. Mr. 
Dreihs has many friends in ,the field 
and he will be able, no doubt, to con- 
trol considerable business for the com- 
pany with which he now becomes con- 
nected. He will assume his new duties 
Oct. 1. The Concordia has as yet ap- 
pointed no successor. 





Martin Brown 


Martin Brown has been appointed 
special agent of the Commercial Union 
in Michigan, suceeding H. M. Car- 
michael as assistant to State Agent 
W. F. Hawxhurst. For several years 
past, Mr. Brown has been assistant to 
State Agent W. P. Robertson of the 
Liverpool. & London & Globe, and pre- 
vious to that connection he was with 
the Michigan Inspection Bureau, Jack- 
son branch. He is highly regarded 
among the Michigan Field men. 


—————q@neo—___. 
MAY USE RETALIATORY LAWS 





Talk of State Departments Taking 
Measures Against Canadian Compa- 
nies Owing to Dominion’s Demands 





Although no definite steps have yet 
been formulated, there is a strong re- 
vival of talk among the fire insurance 
companies of this country in favor of 
having the state insurance departments 
enforce the retaliatory laws against 
Canadian insurance companies operat- 
ing in the states. It will be remem- 
bered that the Canadian insurance com- 
missioner has ruled that American 
companies writing business in Canada 
will be required after the first of next 
year to establish branch offices in the 
province for the purpose of handling 
all underwriting and claims and will 
also be required to maintain separate 
accounts in Canada, 

That the Canadian department means 
business can be testified to by the 
European companies which this year 
have been compelled to meet similar 
requirements. Because of war, how- 
ever, these companies have not been 
in a position to offer defense. Just 
what the effect would be in case the 
American companies succeed in carry- 
ing out the threat against Canadian 
companies now operating in the United 
States, is problematical. 

———_—_— 6 ee 


New Company About Ready 


All of the stock of the Associated 
Industries Fire of Chicago has been 
sold and $200,000 capital and $40,000 
surplus collected. The company’s at- 
torneys are preparing an application 
for license from the Illinois depart- 
ment. Arrangements have been made 
for the employment of an underwriter 
who has had considerable experience 
and it is expected that the company 





will be able to write business soon. 
George: E. Porter, who sold the stock, 
is secretary of the company and will 
have charge of the field work. The 
office work will be under the super- 
vision of the underwriter. The com- 
pany will specialize on ice manufactur- 
ing plants, laundries and breweries and 
employ no agents. The company office 
is located in the National Life Build- 
ing, Chicago. 


———q@q@2:e—__ 
BRANCHING OUT IN SOUTH 





Home of New York Is Studying Condi- 
tions in South America—Will 
Operate There 





The Home of New York is now tak- 
ing a survey of the countries in South 
America with the idea of entering any 
of them where there is a future. Many 
of the countries have burdensome tax 
deposit laws and if these are modified 
the Home intends to make a drive for 
business in that section. It is already 
operating in Cuba and has recently 
opened an office in Porto Rico. It is 
thought that other American compa- 
nies will eventually do business in the 
Central and South American republics 
owing to trade expansion and better 
conditions. 





News About Companies 











Peoples National—Its semi-annual state- 
ment shows assets, $2,189,191; increase 
since Jan. 1, $126,320; reinsurance reserve, 
$681,241; increase, $82,417; net surplus, 
$267,555; decrease, $7,785. 


Glens Palls—The company is now pre- 
paring to enter the ocean marine insur- 
ance field. 


nt 
N. W. Wilkerson, chief examiner in the 
Indiana Inspeetion Bureau, died the other 
day after being in ill health for some 
years. He formerly traveled in Ohio for 
the Aetna. He also was an inspector for 
the Ohio Inspection Bureau and the Na- 
tional Inspection Company of Chicago. 
<=» ¢ ee 


MISCELLANEOUS NOTES 


Joseph J. Windle, manager of the 
Southern Adjustment Bureau at Atlanta, 
Ga., has resigned. He will remain in of- 
fice until his successor is appointed. Mr. 
Windle is well known among insurance 
men. 

WwW. J. Sonnen of Chicago, manager of 
the improved risk department of the St. 
Paul Fire & Marine, has gone on a trip 
to the far west. He will take in Colo- 
rado and adjoining states, working up 
business for his department. 

At the close of the sessions of the 
State Labor Federation ,of Oklahoma Fri- 
day, State Labor Commissioner W. G. 
Ashton announced that he was completing 
plans for a state wide “safety first” meet- 
ing to be held in Oklahoma City in Sep- 
tember. i 

oc 


Indiana Agency Appointments 


Columbia, O.—G. W. and R. J. Robertson, 
Liberty. 

Netherlands—Burk-Wilson Agency Lafayette. 

Western, Ont.—S. L. Keach, Be ford. 

Fire Assn.—B. Strong, Frankfort. 

Royal Exch.—First Tr. & Sav. Bank, Whiting. 
om, B. & M., Eng.—Humphrey & Kinsey, 

odoc. 


Mich. Coml.—L. B. Beitler, Marion. 
Old Colony—R. H. Brown, Crawfordsville. 
New Hamp.—Doak Co., Terre Haute. 
Federal, N. J.—W. O. Senour, Plymouth. 
Globe & Rut.—G. G. Kuoy, Quincy. 
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PAY ON GROSS PREMIUMS 


RULING ON INTERINSURANCE 





Superintendent Taggart of Ohio Ana- 
lyzes Law Providing Tax on Un- 
authorized Insurance 





Superintendent Taggart of Ohio, in 
a formal ruling made this week, holds 
that the '5 percent tax on premiums 
paid for insurance in unauthorized 
companies applies to the gross pre- 
miums of reciprocals and not to the 
actual cost. The ruling was made ona 
brief filed by Attorney A. I. Vorys, 
‘representing the New York Reciprocal 
Underwriters. 

The decision turned on the character 
of reciprocal insurance, as the tax law, 
section 664-1, uses both “actual cost” 
and “gross premiums” in defining the 
tax. Mr. Taggart holds that members 
of exchanges are “underwriters” and 
that premiums paid underwriters must 
be taxed on the gross amount paid, and 
not on the net cost. 


Provisions of the Law 


Section 664-1 provides that any. as- 
sured making any insurance contract 
“with any insurance company, associa- 
tion, individual, firm, underwriter or 
Lloyds, not authorized to do business in 
this state,” shall report under oath, “all 
actual cost of indemnity and gross pre- 
miums paid or payable,” and shall pay 
“a tax of 5 percent of the actual cost of 
indemnity paid or payable to any such 
association, firm or individual, or a tax 
of 5 percent of the gross premiums paid 
or payable to any such insurance com- 
pany, underwriter or Lloyds.” 


Classifications Intended 


In his ruling Mr. Taggart says a fair 
inference may be drawn from the lan- 
guage employed that “actual cost of 
indemnity” was to be ascertained from 
the classes that were in the nature of 
mutuals, while the words “gross pre- 
miums” would more properly refer to 


“insurance companies,” “underwriters” | > 
| can go on the bum right away on acct. 


or “Lloyds.” He then quotes exten- 
sively from the contract and policy of 
the New York Reciprocal Underwrit- 
ers to show that the members are par- 
ticularly described as. “underwriters” 
and repeatedly referred to as such, be- 
sides filling the ordinary definition of 
“underwriter.” 


Return From Investments 


On the subject of actual cost, Mr. 
Taggart points out that many exchange 
members.report their actual cost in the 
reciprocals as “nothing,”. while others 
report earnings often largely in excess 
of the premiums. This is accounted for 
by the fact that in some exchanges sub- 
scribers are required to leave with the 
exchange premiums paid until they 
reach a certain amount. These pre- 
miums are invested and the income of 
the exchanges is made up of large 
sums received as interest. 


Does Not Show Actual Cost 


The superintendent declares that if 
the premiums are permitted to accumu- 
late and the subscribers receive their 
interest earnings from the profit by in- 
vestments, the exchanges do not limit 
their operations to insurance, but in 
addition are engaging in an investment 
feature in* connection with insurance. 
Thus, he says, it is clear that the sub- 
scriber does not make return annually 
of the actual cost of indemnity, for it 
is impossible that premiums paid in any 
one year can yield from 100 percent to 
several hundred percent return on mere 
insurance business, and pay, in addition, 
the expenses of such insurance. 


Not Mutual in Character 


This situation also indicates that 
these exchanges are not mutual in char- 
acter, for there is always in a mutual 
the theory that the funds contributed 
should constitute a common fund for 
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the payment of expenses and losses, 
and not in addition thereto the invest- 
ment feature which seems to appear in 
these exchanges. 

It would seem that the actual cost, 
at least in these exchanges, says Mr. 
Taggart, would mean the 10 or 15 per- 
cent paid to the attorney-in-fact, the 
cost of supervision and such other ex- 
penses as are incident to the making of 
insurance and the losses resulting to 
the several subscribers. He concludes 
that he is compelled to say that the 5 
percent tax shall be computed on the 
gross premiums paid and payable, and 
this will be the ruling of the depart- 
ment in this regard. 








The Bush League Agent 








Freeport, Ill., Aug. 26. 

My dear Friend Fred: Well here I 
am back in little old Freeport & I 
guess maybe my wife was sorry to 
see me come home again hey. They 
has been a great no. of things happen 
& if I should try to tell you all of 
them in 1 letter I would probably get 
writers cramp or paralasiss of the 
wrist or something. In the 1 place I 
have quit the Asbestos Und. for good 
& as far as I am concerned the Co. 


if they dont no no more than to let 
there best man get away from them 
who is turning in all of the biz. for 
them why they should ought to go 
bankrupt. This here Ima Underwriter 
the mgr. of the Asbestos is a very small 
potato & confadentially between you 
& me he is so jellus of me & the big 
hit I am making on the field that he 
dont no where he is at. 

* * * 

In this poker game at Cedar Point 
last week I accidental lost $26.50 so I 
put it in my expenses on acct. if they 
had not sent me to Cedar Point I 
would not have got in no poker game 
but would just have sat around a hotel 
lobby or smoked a cigar or something. 
In the 1 place I should have told you 
that I lost the $26.50 to Mr. Cyrus 
Rigby, who is the man which organizes 
all of the ins. cos. He says he organ- 
ized the Hartford & the Home & the 
Royal & all them big cos. only that 
was in his younger days.. They has 
not been no co. organized in the last 
°25 years which he has not put over 
hisself. He is a fine looking gent. with 
lots of dimonds on his rings & necktie 
pins & he wears the 1000 pleat shirts & 
has a cane & everything & I guess they 
must be a bunch of money in the or- 
ganizing biz. He says to me I have 
been studying you close & I think you 
are the man I need to help me put 
thru a big deal. He says you no Henry 
Evans is organizing the American 
Eagle Fire & when I was in N. Y. last 
week I seen Henry & I says I guess 
you will want me to sell the stock for 
you & he says. No we are going to 
handle this ourself & we arged a while 
& I seen he was jellus of the money I 
was making in the organizing biz. So 
I have decided to get revenge. I am 
going to organize the American Owl 


Fire Ins Co. & I call it the American 
Owl on acct. the owl is a wise bird & 
I am going to have 0 but wise 1’s con- 
nected with the Co. & that is why I 
have chose you. 
* * 

Well I finally made a deal with him 
& he elected me vice-pres. of th Co. 
only I wanted to be und. mgr. like Ima 

















Campaign Against 
“‘Sparking’’ on 


L. T. Hussey, state fire marshal of 
Kansas, threw a scare into all the 
lovelorn people of his state by send- 
ing out a bulletin this week headed 
. “Sparking Is Dangerous.” The fire 
marshal said that a campaign against 
“sparking” is on in Kansas and that 
the practice had to be eliminated. 
The young people especially, of thé 
state, were thrown into consterna- 
tion and it looked as if a mighty 
army would march from all parts of 
the Sunflower State to the capital 
building at Topeka, to decapitate the 
state fire marshal, who was thought 
to be a miserable old misogynist. 
The “sparking” bulletin is as fol- 
lows: 

“A campaign against ‘sparking’ is 
on in Kansas. ‘Sparking’ has been 
proven to be a very costly and dan- 
gerous form of amusement. This 
statement may seem to be a rather 
heartless and brutal assault upon a 
time-honored institution whose tradi- 
tions go back to. the very dawn of 
civilization. But feeling must yield 
to cold, hard facts, and. sentiment 
must bow to the stern decree of 
science. Grandfather’s and grand- 
mother’s good old days are gone for- 
ever. The ruthless hand of progress 
that swept away the distaff and the 
spinning wheel now invades the 
chimney corner with all its hallowed 
memories. However, it is not its 
purpose to lessen the world’s store of 
joy, but rather to take away some 
of the world’s sorrow. It is not the 
innocent ‘sparking’ of the youthful 
sweethearts that is endangered. It 
is the surreptitious and illegitimate 
sparking of the chimney itself upon 
which the assault is directed. Last 
year sparks from chimneys caused 
216 fires in Kansas, with a reported 
property loss of nearly $70,000. 
Sparks of all kinds caused 315 fires, 
with a reported loss of over $100,000. 
Properly constructed chimneys and 
noninflammable roofs and yards free 
from waste paper and trash are the 
remedies for ‘sparking.’ Due care 
would prevent practically all fires 
from sparks.” 























Underwriter only Mr. Rigby says they 
is not no need ot no such office for a 
while, but I can have it if I want. I 
am all so asst. mgr. of sales, but neither 
of us is going to get no salary while 
the Co. is bean organized to keep the 
expenses down, but we get 40% on all 
the stock we sell ourself & 15%, on all 
which any agts. sells that we have 


working for us. But it shows you we 
have got a interest in the Co. when we 
work without no salary. When I was in 
Chi. I seen John Stafford & he told 
me 2 men that was rapid stock salesmen 
is Mr. Dollings of Cincinati & Mr. Van 
Laningham & he says they is probably 
out of a job now & I should get in 
touch with them. He also sez that if 
I cud land Rich. Bissel, president of 
the Hartford, he wud be a big *. I am 
going after him. 


* ok * 


Well as soon as I had closed with 
Mr. Rigby I went right into Chi. & 
quit the Asbestos. Ima Underwriter 
& I had quite a argament & he says I 
was a big joke & he had only kept me 
for entertainment for the agts. & I 
would never no what a bonehead I 
was & then I told him a few things & 
I would of cleaned him up right there 
only I thot of my rep. as vice-pres. of 
a big co. so I left the office quick for 
fear I should lose control of myself & 
clean the place out. You no my temper 
Fred. Well I came right home from 
Chi & pretty soon I will start my sell- 
ing Campane as soon as Mr. Rigby gets 
here and we gets the details fixed. Lots 
of changes since I was only a local 
agt. hey Fred. 

Your old friend Dave. 

P. S. Fred, the Amer. owl is going 
to have 5 millun $ capta & 5 millun 
surplus. That a big lot of cogn. 


——q@me—____ 


STATEMENT AS TO THE MUNICH 





New York Examination Brings Out 
Certain Requirements That Had 
Not Been Met 





_ Superintendent Phillips of New York 
in giving publicity to the opinion of the 
attorney-general of that state regarding 
proper reserves to be carried by the 
Munich Reinsurance, made the follow- 
ing statement in connection with the 
present status of the United States 
branch of the Munich: 


In an examination of the United States 
branch of the Munich Reinsurance now be- 
ing conducted by the department, it de- 
veloped that the company, through rein- 
surance contracts executed directly with 
the home office in Munich, had assumed 
fire reinsurance business of United States 
companies, without entering such business 
in its United States branch statement to 
the department. Returns and all detail 
information called for by the contracts 
were forwarded abroad by the several ced- 
ing companies. This custom was followed 
under a misapprehension on the part of 
the manager as to the requirements of 
the insurance law, which, as construed by 
the attorney-general, call for the reporting 
of all such business in the statement 0 
the United States branch of a foreign in- 
surance ‘corporation and for the assump: 
tion by such branch of all premium and 
loss reserves thereon. . 

The United States branch of the Munich, 
complying with the opinion of the attor- 
ney-general as expressed above, is now 
arranging to place in the hands of the 
company’s United States trustees the as- 
sets held for its account by ceding com- 
panies covering such fire insurance busl- 
ness and will in future statements to the 
department report all assets and liabilities 
pertaining thereto. 

In the meantime the United States man- 
ager has placed in the hands of the oe 
pany’s United States trustees the addi- 
tional sum of $1,000,000 to be held for the 
protection of its United States policy- 
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Service, Fast and Furious 





Latest Bulletin From the Gigantic 
Organization That Will Write All 
the Hen Coops in the Country 











The Ancient & Amalgamated United 
States Society for Writing Sprinklered 
and Approved Property As Well As 
Some Not So Good, the formation of 
which has been in the incubator for 
some weeks, has practically completed 
all the details in the organization of 
what, it is claimed, will give this ag- 
gressive society the earliest possible 
look-in on all business, new or old. 

After having carefully considered 
the advisability of forming state uplift 


or hoisting societies, the officers and 


executives felt that on the whole, such 
a scheme did not offer an efficient 
field for the propagation of the pep and 
ginger that they thought might be 
necessary or desirable in the placing 
and keeping of the society in the van- 
guard of the progressive spirit of the 
age, 
* * * 

Patterning, therefore, after the meth- 
ods pursued by only the most ultra- 
modern of the insuring public, they 
are to ask for sealed bids for the fur- 
nishing of eleven high speed mono- 
planes, equipped with helicoidal screws, 
wireless and automatic stabilizing ap- 
paratus and with accommodations for 
the pilot and an observer. 

These, it is said, are to be located, 
two in Ohio, one in Indiana, one in 
Wisconsin and four in Illinois, with 
two in reserve kept fully manned at 
the home office of the society, on the 
roof of the Insurance Exchange, Chi- 
cago. The location of the eleventh 
machine is as yet a matter of conjec- 
ture, although it was stated by a high 
official that it would probably be lo- 
cated somewhere in the west, and that 
President W. J. Sonnen of the society 
is now in Colorado trying to make 
arrangements to lease sufficient ground 
on the summit of Pike’s Peak for an 
aero-station. 

* * * 

It is hinted that in order to provide 
for any’ contingency, one of the latest 
improved, Model 000, J. & H. Rate- 
kutters, with automatic starter, will be 
installed on each monoplane. These 
will be operated by the aeroplane 
motor, being thrown into action by 
the touch of a button alongside the 
observer’s seat, will have a compensat- 
ing hot-air spring, and are adjusted 
to be free of error within 1/10,000 of 
a cent. In operating, the observer, 
who, from the very nature of the ma- 
chinery must have dirty hands, will be 
required to wear a white glove on the 
hand used in feeding the apparatus, 
as all rates put out by the machine, 
must be spotlessly clean, in appearance 
at least. It is rumored that the con- 
sulting engineer of the society, with 
the assistance of the superintendent of 
ratings, has worked out a machine, upon 
which patents are to be applied for, 
which will send the J. & H. apparatus 
to the scrap heap, although this has 
not yet been fully perfected. 


Options are to be taken on centrally 
located property in Illinois, and it is 
Presumed that the first. flyers com- 
missioned will be placed in service 
there, inasmuch as there are only four 
Ratekutters” ready for shipment at 
this time, and the bungling methods 
now pursued in operating on rates 


WANTED— Surplus Line 
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will be shown up in all their crudity 

against the background of these smooth- 

ly working machines operated by the 

hands of masters. 
* = * 

“Service, Fast and Furious,” is the 
motto of the “Amalgamated Society,” 
said one of the officials when asked 
yesterday for details of proposed plans, 
‘and we propose to make it just that. 
With the fast monoplanes scouring the 
sky the eagle-eyed observers are in a 
position to see and locate every sort’ 
of risk except possibly a mushroom 
factory and they are on our prohibited 
list.” 

* * * 3 

Immediately on noticing any undue 
activity at a risk, the monoplane is 
brought to a position directly over the 
plant, the helicoidal screws started to 
keep her suspended and motionless and 
a sensitive dictagraphic transmitter 
lowered to ascertain what is being 
done. This information is immediately 





wirelessed to the Chicago office, where 
it is passed on by the proper official 
and the observer advised what action 
to take. 

If the “Ratekutter” is needed, it is in- 
stantly put in action. In either event the 
society’s proposition is quickly made out 
on a blank provided for the purpose 
and a quick swoop of the monoplane 
down past the office windows enables 
the observer to shoot the society’s writ- 
ten proposition together with signed 
contract to carry the insurance at the 
figure quoted for a period of twenty- 
five years, through the window and on 
to the manager’s desk by means of a 
patented spring-actuated gun. 

All the society’s special agents will 
be provided with small but powerful 
wireless sets, which will enable them 
to call the nearest state flyer when 
needed. 

* * * 

It is rumored that both Orville 
Wright and Glenn Curtis will act as 
consulting aeroplane engineers, but this 
could not be verified. It is said that 
Manager Sellers of the Ohio Inspec- 
tion Bureau, Hess of the Missouri Ac- 
tuarial Bureau and Wheeler of the 
Wisconsin bureau are watching the out- 
come of the use of aeroplanes with the 
greatest interest, as it is thought that 
if the machines fulfill the expectations 
of the society, rating offices will use 
them in the rating of sprinklered ‘busi- 
ness as it is claimed that the birds- 
eye view of a risk obtained in this 
way furnishes a much more scientific 
method of arriving at a rate than does 
the plan of drawing a figure from 
a box of assorted rates or walking 
past a plant and flipping a coin. 

It is reported that the following 
officers of the aero-corps are about to 
be appointed: T. M. Luce of Chicago, 





flight commander; “Pete” Deatrick of 
Columbus, Ohio, and “Tom” Hutchin- 
son of Evansville, Ind., flight lieuten- 
ants. 

* * * 

The following aerogram has been re- 
ceived: 

Pike’s Peak or Bust, August. 24— 
Have leased for 99 years highest point 
on the Peak for aero-station. Send 
extra machines at once. Can see lots 
of business here in the clouds. All 
sprinklered. Send cloud expert with 
“Ratekutter” device. 

SonNNEN, President Extraordinary. 

————__ - ee 


American Eagle’s Plan 


Henry Evans of the American Eagle 
Fire has announced his plans for 
financing this company with a capital 
of $1,000,000 and a surplus of like 
amount. All the capital excepting the 
shares which the law requires the di- 
rectors to possess has been purchased 
by the American Eagle Investing Com- 
pany, an incorporated. body, and pledged 
with the Central Trust Company to 


| secure an issue of fifty-year sinking 


fund, 6 percent gold debentures. These 
debentures amount to $2,000,000. The 
right to purchase is divided equally be- 


tween the stockholders of the Conti- 
nental and the Fidelity-Phenix pro- 
rata. 

- a ee 


Punctuality meets an engagement. 
Promptness meets a situation. Proficiency 
meets both. 
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MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





Appointments 
combine dig- 
nity with a fa- 
miliar home- 
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Metropolitan 
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gentlemen, al- 
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Business Confined to Oklahoma 


Oklahoma City, Okla. 
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UNIVERSAL FIRE INSURANCE CO. 


ORGANIZING 


749-51 INSURANCE EXCHANGE BUILDING, CHICAGO 
AUTHORIZED CAPITAL AND SURPLUS, $2,000,000 


BEING ORGANIZED BY PRACTICAL INSURANCE MEN OFFERING UNUSUAL CONTRACTS 
TO FIRE INSURANCE AGENTS WHO WILL BECOME FINANCIALLY INTERESTED 
IN THE COMPANY. ILLINOIS, IOWA AND INDIANA PRODUCERS WRITE TO-DAY. 
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AS VIEWED FROM CHICAGO 


SPECIAL COMMITTEES NAMED 

The committee on order of business 
to prepare the program for the an- 
nual meeting of the Western Union to 
be held in Atlantic City, Sept. 15-16, 
has reported and naturally the main in- 
terest will be the time allotted to the 
protest against the formation of the 
Western Improved Risk Association. 
In order to simplify matters a special 
committee has been appointed to con- 
sider the subject, of which Charles Ly- 
man Case, United States manager of 
the London Assurance, is chairman. 
The other members are Dugan & Carr 
of the Hartford; Fred S. James of the 
National; P. T. Kelsey of the Sun of 
London; George W. Law of the Royal; 
George M. Lovejoy of the Phoenix of 
Hartford; W. B. Meikle, Western and 
British America; Walter H. Sage, Ger- 
man American and Charles R. Tuttle ot 
the Continental. 

The protest was directed against the 
organization because of its membership 
qualification. It was held in the pro- 
test that it would be a bad precedent 
to allow an inner organization consist- 
ing of Union companies which was not 
open to all members. Of the commit- 
tee the Hartford, National and Phoe- 
nix of Hartford, have improved risk 
departments. The Royal, German 
American and Continental are members 
of the new Western Improved Risk 
Association. The London Assurance, 
Sun and Western and British America 
have no improved risk departments and 
are not members of the new organiza- 
tion. 

The following new committees have 
also been named to report: 

Use and occupancy insurance—A. 
and J. H. Stoddart, New York Under- 
writers, chairman, 

Standardization of term rule—J. W. 
Cochran, Fire Association, chairman. 

Coinsurance standards—A. F. Dean, 
Springfield, chairman. 

Loss payable clause on policies cov- 
ering whisky—George E. Haas, Atlas, 
chairman. 

George W. Law of the Royal heads 
the committee on nomination of offi- 
cers and Thomas E. Gallagher of the 
Aetna is chairman of the committee 
on arrangements for the semi-annual 
meeting. 








* a * 


FIRE PREVENTION DAY 


The Western Union and Western In- 
surance Bureau joint publicity commit- 
tee is now taking up with the various 
governors of the states the issuance of 
proclamations specifying Oct. 9 as fire 
prevention day and asking the people 

, to join in eliminating hazards and any 
features that contribute to the fire 
waste, 


* - * 


HAIL INSURANCE ON FRUIT 


Within the past few weeks three 
Michigan agencies at various points 
have asked what companies will write 
hail insurance on fruit. There seems to 
be a demand for this sort of protection 
but no company is writing the line. 
Andther inquiry of the same nature re- 
cently came from Missouri. 











CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CARROLL L. DEWITT, VICE PRES. & MANAGING UNDERWRITER 
Astrong, modern Company that believes in and upholds the American Agency System. 


Hyman D. Davis, PREs. 
O. T. Brown, SEc’y 


CASH CAPITAL $700,000.00 


ASSETS 
$1,068,011.02 


SURPLUS TO 
POLICY HOLDERS 
$1,009,180.95 


CLEVELAND, OHIO 














CHICAGO AND SUBURBAN 


DICKELMAN GETS COUNTY POST 
William L. Dickelman has been ap- 
pointed Cook county special agent of 
the Germania Fire and will have his 
headquarters in the western depart- 
ment office in the Royal building at 
Chicago. Mr. Dickelman was formerly 
in the local business at Peoria, IIl., be- 


WANTED — Position as Special Agent 
for Fire Insurance Company in desirable 
territory. Seven years experience as local agent 
transacting General Lines. Four years experience 
in Farm Agency. Can furnish the best of references. 
Address 40-U, care The Western Underwriter: 

















Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Rel Taxed “WE ISSUE SURETY BONDS” 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


Liberal Commissions 
Attractive Contracts 
WRITE TODAY 











ing a member of the firm of Gibbon- 
Dickelman-Furst & Burke. 


* 7 * 

FIELD MEN HAVE AN OUTING 

The Cook county field men held their 
second annual outing at the Wilmette 
County Club last Friday. Threatening 
weather held the attendance down to 
thirty-five. The party met in the 
morning and drove out to Wilmette in 
machines furnished by the different 
field men, making a rather extended 
stop at Devon avenue. Arrangements 
for the outing were made by a com- 
mittee headed by C. H. Herrmann, 
chairman. Practically. every one got 
into the elimination quoits game, which 
was finally won by Joseph J. Brum- 
mel. He was presented with a copy of 
Hildreth’s Guide to Building Con- 
struction. There were several im- 
promptu tennis matches and those ad- 
dicted to golf had the opportunity of 
playing several games on an unusually 
good course. 

The old-fashioned chicken dinner 
served at noon made a decided hit. In 
the afternoon a baseball game was 
played between the Rubes and the 
Dudes, and was finally won by the 
Rubes. George Ebbert for the Rubes 
played all over the field. In addition 
to the members of the Cook County 
Field Club there were present ten 
guests, including Joseph J. Brummell, 
and M. C. Rathburn, who was recently 
appointed manager of the Cook county 
department of the Liverpool & London 
& Globe. Pap 


CHICAGO PREMIUM RETURNS 


Companies that have during the past 
week paid their fire department taxes 
on business in the city of Chicago, 
show premiums for the years ending 
June 30, 1915 and 1914, os follows: 


915 1914 

ee rere $ 17,841 19,760 
Continental ........... 165,901 164,512 
a 44,045 45,66 
Ger. Amer., , Ree 132,842 133,891 
es ee 102,698 107,025 
Ne ae Pe 109,596 100,677 
DrOPCEGR, IN... Vswcae0 9:0 72,1 72,081 

DMS ROEM. '4 5 .0bs ss ee es 28,346 5,84 
ee ee eee eseKs 

* * _ 


John E. Hendry of San Francisco, the 
adjuster, lost his little daughter by death 
the other day. The child was two years 
old, the younger of two children. Mr. 
Hendry was formerly a fire insurance man 
located in Chicago, 


Herrick, Auerbach & Vastine of Chicago 
have secured an agency of the Germania 
Fire. 

* * * 

Vice-President Carroll L. De Witt of the 
Cleveland National Fire, was in Chicago 
this week. 

* * * 

Chicago Wednesday evening papers print 
a story of the arrest of three men charged 
with having perpetrated numerous frauds 
on automobile writing companies in Chi- 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
J. H. LENEHAN, United States Manager 
Assets $1,776,370.17 Surplus $938,770.84 Liabilities $837,599.33 


The above funds are held exclusively for 
the protection of American policyholders 


National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


SURPLUS: irritate! forme of lusutnce tn best American 
LINES anp ,, 


and Foreign companies and at Lloyds, London. 
FLOATERS 














RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
UR BUSINESS SOLICITED ; PROMPT ATTENTION 


F. R. THOMPSON 


Insurance Exchange, Chicago, Ill. 








Detroit National Fire Insurance Co. 


M. O. ROWLAND, President Detroit J. EDWARD READY, Secretary 





Join the forces of a live, active, growing, strongly backed western company, progressive, 
~ operating along sound lines. Lic: in New York, New Jersey, Connecticut, 
assachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 











MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 





—Dixit et Fecit— of companies committed on risks in Chicago or its 
contiguous territory—I can save you upwards of 


To All Managers $50,000.00 annually through my inspections. 


Sixteen years experience in this field. Prompt 
C. W. PIERCE 


personal attention given to all commitments. 
Telephone Wabash 3033 tor and Fire 
Seti ‘Counselor 


1568 Insurance Exchange’ - 
The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 § Dram-Shop Indemnity 
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cago. They are also charged with de- 





Chicago Office, 1560-1564 Insurance Exchange 
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. be 
frauding several casualty companies of 


sums paid on burglary policies where fake 
buglaries were committed. The states at- 
torney’s office is investigating the case 
and the names of the suspeets are with- 


held, One is said to be an insurance 
man. 


HOYT GIVES VIEWS 
ON AGENCY FUNCTIONS 


(CONTINUED FROM PAGE 3) 
assured intended to be covered by his 
policy. 

“There seems to be a téndency on 
the part of many companies to lower 
the standard of qualification of their 
representatives, due to their desire to 
show larger premium receipts, to pro- 
vide for their numerous annexes of 
various kinds, or to their inability to 
make a good selection. The average 
agent of today is not of the type he 
used to be. 

Agents’ Vocation Important 


“An agent should be as highly re- 








garded in the community as the | 





banker, merchant or manufacturer. | 
His vocation is just as important to | 


the business world as theirs. A policy 


of fire insurance is the basis of credit | 
throughout the world. It is of more! 


consequence than a bill of exchange, | 


for no mortgage transaction or money 
loan on merchandise is finally consum- 
mated without the inclusion of a fire 
insurance policy. 


Agents Could Be More Efficient 


“Many agents do not seem to realize 
what an important factor they are to 
their principals. They could be of 
great benefit if kept fully informed, 
through subcommittees of their ex- 
changes, concerning the efficiency of 
the fire department, determining 
whether its. apparatus and hose are in 
good condition, that there is an ample 
supply of water properly distributed 
and available at all times, that the in- 
sured’s premises are kept clean, and 
that undesirable conditions in congested 
areas are removed or heavily penalized 
‘by the way of rate, thereby materially 
reducing the fire waste. A_ well- 
informed agent is best fitted to know 
the physical and moral defects of a 
risk, being on the ground. They 
should not leave the assignment of 
policies to the whim of the typist, but 
give the insuring public the best protec- 
tion their office affords. 


Condemns Graded Commission Plan 


The graded commission plan now in 
vogue has, it is thought by many, failed 
to accomplish the desired result. It 
has deprived the companies of that co- 
operation on the part of the agent so 
greatly needed and formerly enjoyed 
by them. It never should have been 
adopted. Many prominent agents 
throughout the south objected to the 
plan at the time it was proposed, they 
having. strongly. advocated the payment 
of a flat commission plus a contin- 
gent. They evidently were wiser men 
than many of their brethren in the 
north and west. 


Companies Have Lost Money 


“The fire insurance business is, at 
Present, in a deplorable condition. The 
Statement has been made by a promi- 
hent underwriter that the companies 
doing business in the United States 
had lost $10,000,000 therein during the 


Lost Policy Certificate 


and t has more or 

less trouble y and juconvensence regarding lost 
having many 
“Lost is Certificate,” which, 

when folded is the somucinn and 4 forms as the 
yaad om, be issued promptl: fhe to the. as- 


in case pens Li spe ny 
Policy, thus —— all p expense 8 and 


Furnished by CAREY 8, ZIMMERMAN, 
the following 








a5.F ourth St., Cincinnati, at 

00 copies aaisadobens ddobdhesntensca<dawed 1.50 

200 copies ........ cscs eee OR Se S- 3 50 
copies 
































THE WESTERN Ener and ae 7 
The Leading Fire Not here for a Day 
Company of the World But for All Time 


INSURANCE COMPANY, Limited . 


Assets in United States $13,291,637.18 


Held for Exclusive Protection of United States Policyholders 


investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the deposit 





sO in trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.” (Quotation from Deed of Trust) 


The Royal owns and occupies its own magnificent Office Buildings: in the Cities of. 
New York, Philadelphia, Chicago and San Francisco. 





WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 
P. W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











| days after a -transaction had been 
| closed, informed you that he desired to 
















rience in 1914,’ it was stated that a net 
loss aggregating $8,796,709 was expe- 
rienced on an earned premium income 
of $296,316,736 for all companies re- 
porting to Connecticut—not premiums 
recorded, but earned. So far this year 
the situation is quite as bad as last 
year. 


Wm. F. Rollo W. Dix Webster 
, ten years ending 1913, inclusive. In an VER H REE 
| article appearing in April, 1915, under get tp, I 
| the head of ‘Fire Underwriting Expe- 4 
@ 


SCORE YEARS 


IN CONTINUOUS BUSINESS 
mE.Rotlo & 0 hese days of d 
w co eecens OY In these days of stress and storm it pays 


local agents to seek a company that has 











Sees Need for Change CHICAGO stood the test of time and conflagration. 

“Rating acmeaulen pare been so oo 2021 Insurance Exchange The Girard respects all rights of agents. 
justed throughout the country that 
they are producing a lower rate than F IR n— TORNADO Capital $500,000 Assets $2,498,230.93 
is commensurate with present condi- AGENTS WANTED Policyholders Surplus 861,870.30 
tions. The common complaint of state 
officials and the insuring public is that CHARTERED A. D. 1794 
they are not consistent and reason- ae ¢ 


able. In many cases they are not sat- (Ga 
isfactory either to company or agent. 

If our business is to be placed on a 
profitable basis, more conservative ¢ 
methods of conducting it must be ad- 
vocated and the change must be of a 


E 308-310 WALNUT ST., PHILADELPHIA, PA. 
radical nature. 
Cancellation Clause 
“It has been suggested that the elimi- GUSTAVUS REMAK, Jr., Pres. — 
nation of the cancellation clause of WAITE BLIVEN, Vice-Pres. pene ey 
our policy would bring about many H. W. STEPHENSON, Vice-Pres. deni eh 


beneficial and permanent reforms in our 
business and be of lasting benefit to all 
concerned. After giving this subject 





CASH CAPITAL a Pipe 





very careful consideration it is obvious TOTAL ASSETS, PLUS TO POLICYHOLDERS 

that such a condition would tend to $3,791,195.92 $1,325,316.04 

oS eee 2 See ~ FIRE—TORNADO— AUTOMOBILE —LIGHTWING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 

eee Seon. 2. Se. vor see AGENTS WANTED WHERE NOT REPRESENTED 

formed that policy forms now in use 

in Great Britain and on the continent Py 62nd ANNUAL STATEMENT 

of Europe do not contain a clause to Su Capital - - - = = $ 500,000.00 

this effect. Assets (to protect adits holders) - - 4,378,298.21 

Swouraace 7 Net Surplus to policy holders - - - 2,268,036.88 

i ee - ee See of WMatartoentD.B! Net Surplus to stockholders - - - 1,568,086.88 
Cancellations now run from 23 to 25 STUART MORGAN, State Agent, Michigan, East Lansing 

percent, materially disturbing business CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 

relations, adding to the cost of con- N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 

pe oe ge sant ecto F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 

Re Rett eee eee. P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 

ance or more often for the purpose of 


‘tchi busi Iti 3 H. F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
switching Dusiness, resulting in nO |g. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
peace of mind to the underwriter, the 


agent or the broker. These transactions D. H. DUNHAM, President CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 
create a bad impression in the mind 


of the insured. What would you think j INSURANCE 
of a banker, manufacturer, merchant, F ] R F M EN S N EW AR K N J 
or an investor in real estate who, five COMPANY OF ] a 3 





: ORGANIZED 1855 
withdraw from the agreement, as he 


had then found same to be contrary | ASSETS $6,901,120.36 CAPITAL $1,000,000.00 NET SURPLUS $2,528,182.77 
to his highest interests? 





“Business will then be examined | SURPLUS. TO POLICY HOLDERS...................... $3,528,182.77 
thirty days before expiration, instead of 
oma sixty ove thereafter, and “— Western Department - - . . 137 S. La Salle Street 
aps longer. rompt remittances wi EAL 
- > dopeive tb Where oon ates x BASSETT, Manages 
they deprive the company of its just | Arkansas, Colorado, Illinois, Indiana, I Kentucky, Michigan, Minnesota, 
interest return.” N ebraska, Ohio, Oklahoma, Tausossee, Utake W Utah, Wisconsin, yoming, Province of > Powe tow re 
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OHIO AND WEST VIRGINIA 


AGENTS STIRRED BY RULING 








Enforcement of License Law in Ohio 
Will Cause Difficulties on 
Exchange Business 
Ohio agents are much concerned over 
the ruling of Superintendent Taggart, 
that no commissions may be paid ex- 
cept to agents holding licenses for the 
companies in which the policies are 
written. It is feared that this will 
throw all the large lines into the larger 
offices and will increase the writing of 
“jumbo” lines and foreign reinsurance. 
Where an assured likes to have his 
line handled by one man the smaller 

offices will be at a disadvantage. 

It is believed that it will be impos- 
sible to arrange exchange business so 
that accounts will balance, and rather 
than place business without commis- 
sion, agents will press their companies 
to take large lines and reinsure down. 
Companies in small offices will not be 
able to take care of all they are asked 
to carry on the larger risks and the 
small offices will lose part of their com- 
missions, or may even lose entire lines. 

On the other hand, it is pointed out 
that there is comparatively little ex- 
change business nowadays, the “jum- 
bo” line practice having already de- 
stroyed a large part of it. It is stated 
by a prominent insurance man that 
much of the present exchange busi- 
ness consists in considerable measure 
of risks which agents peddle around 
because they do not care to place them 
in their own companies. 

One plan that has been suggested to 
meet the situation is the licensing of a 
few agents in addition to the policy- 
writing agent. This would probably 
be arranged through the cooperation 
of small groups and would result in the 
formation of cliques in the agency 
ranks. This plan, however, would not 
meet the provisions of section 5438, 
quoted by Superintendent Taggart, 
which forbids the placing of policies 
except through an authorized agent, 

_ “who shall countersign all policies so 
issued.” To work this plan the agent 
controlling the line would have to 
countersign all policies. 

An official of an Ohio company has 
noted that the license law does not ap- 
ply to Ohio companies. Consequently, 
he believes, their agents will be able 
to accept exchange business without 
hindrance. 

A meeting of the Cleveland Fire In- 
surance Exchange will be held shortly 
to consider the situation. 

One of the questions that arose un- 
der Tudge Taggart’s ruling was as to 
the liability of companies for the act of 
solicitors employed by local agents. 
Judge Taggart holds that the company 
is responsible for the acts of all solic- 
itors licensed or unlicensed. He cites 
section 9586 of the Ohio law, which 
reads as follows: “A person who so- 
licits insurance and procures the ap- 
plication therefor, shall be held to be 
the agent of the party, company or as- 
sociation thereafter issuing a policy 
upon such application, or a renewal 
thereof, anything in the application or 
policy to the contrary notwithstand- 
ing.” In the. revised statutes this is 
section 3644. 








Rounding Up Delinquents 


Deputy State Superintendent Frank 
Patrick of Ohio is in Cleveland round- 
ing up a bunch of recalcitrant recipro- 
cal policyholders who have not paid 
the state. tax. 





Fire Chiefs’ Convention 


Cincinnati fire insurance men will do 
their full share in the entertainment of 
the fire chiefs’ convention, which is to 
be held in Cincinnati next week, and 





F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1914 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 





ALFRED STINSON, Sec’y. 


CASH 
CAPITAL 


NET 
SURPLUS 





1914/$241, 422.96 




















F. H. HAWLEY, President 


mobile Insurance 


Net Surplus. 





Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,212,641.50 


OHIO FARMERS areas COMPANY 


LE ROY, OHIO 


No Annexes. 
An Agents’ Company 





Insurance Exchange 


lea 


W. E. HAINES, Secretary 


No Overhead Writing 


Western Department 


CHICAGO, ILL. 
C. L. HECOX:, Manager 











Ankenbauer of the Coincinnati Fire Un- 
derwriters’ Club has served as chair- 
man of the general arrangements com- 
mittee, and Miss Jean Einstein, Mana- 
ger Ankenbauer’s secretary, will be in 
charge of the registration bureau. It is 
expected that a considerable number of 
fire insurance men of the city will at- 
tend the sessions. 





Jones Made Chief Inspector 


John E. Jones of Cleveland has been 
appointed chief inspector in the Ohio 
fire marshal’s office with headquarters 
at Cleveland. He succeeds T. Alfred 
Fleming, resigned. Mr. Jones was at 
the head of the Cleveland park police 
during 1911-12. The salary is $1,800. 
He will have three inspectors under 
him, 





Pond’s Annual Meeting 


The Ohio pond of the Blue Goose 
will hold its annual session and “big 
meeting” Tuesday evening, Sept. 7, at 
the Hartman hotel, Columbus. The 
date corresponds with that of the reg- 
ular field meetings at the same place. 





Ohio Agency Appointments 


Phoenix, France—E. R. Dunn, Columbus. 

Royal Exch.—T. . Pig! Greenville; Andy 
Kuehr, Sandusky; ilmot, Chardon. 

Security, ct.—O. Wp. Blue, Kenton. 

Teutonia—J. H. Behn, ag 

a N. Y.—W. H. Mead, Columbus; 

Francis, Youngstown; . Ww. Wirtz, 
Cas iton 

Aachen & M.—Carroll & Farrow, Mansfield. 

Amer. Cent.—M. Dettlebach_& Co., heat ee 

Atlas—A. A. McCaslin, Cleveland; ‘ 
Clarke, Sebring; W. S. Ladd, Put-in- -Bay. 

Auto. of Htfd.—J. R. Coulsén and A, 
Lang, Cleveland; M. F. De Vine, Pleasant City; 
W. M. Mink, Middieport. 

Buff. Ger.—Carroll & Farrow, Mansfiel 

Camden—J. A. Hoover and H. A. Puillips, 
Cleveland. 

Columbian, Ind.—W. L. Shrigley, Springfield. 

Columb. Natl.—O. M. Fraylick, Van Wert. 

Coml. Union, —— E. Lsomis, Bowling 
Green; Gharles’ Rel e and C. . Adams, Cin- 
cinnati. ar 

Continental—R., M. Skimming, Wilmington; 
E. B. Leighton, Cleveland. 

County—F. S. Eblen, Akron. 

Detroit F. & M.—M. L. Grageil, Akron, 

Firemens—W. T. Stewart, Ironton. 

First Natl—Jennings & Son, Akron; S. H. 
Roberts, Akron. 

Ger. ‘Alli—M. F, Deyine, Pleasant City; G. 
Ww. Holabird, Cincinnati; DB. B. Cratty, Find- 


ee, Amer., N. Y.—E. L. Hessenmueller, 
Cleveland; S.’ D. Reichelderfer, Amanda; M. 
Baron, Youngstown. 
German, W. Va.—C. Q. Gill, Cleveland. 
Glens Falls—John Greivenkamp, Cincinnati; 
A. P. Dull, Rockford. 

Gran, State—F. A. Crossett, Teete. 
Hartford—Alexander Straus, W. E. Lord, L. 
J. Mack, J. C. Hersh, John Shillito, F. H. Simp- 
son, C. E. Martin B. Bingaman, Albert 


Williamson, George Holiederer and J. O. Kurle- 
man, Cincinnati. 
Home—S. D. Reichelderfer, Amanda; Carl 


Reed, Fostoria; Fulton & Beckett, North Balti- 
more. 





they have taken a prominent part in ar- 
ranging for the meeting. Manager 


GERMAN FIRE 
INSURANCE COMPANY 


Cash Capital $200,000. Net Surplus $121,152.65 


OF WHEELING, W. VA. 
Organized in 1867 


Special Agent for Ohio and Indiana 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized i881 





COMBINED STATEMENT 





WM. F. STIFEL, President Capital - - whim ty - $250,000 
F. RIES TER, Secretary Assets te = = - 761,101 
S.W. RICE, Supt. of Agencies Surplus to Policy Holders LM eS 479,309 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio | F, a, ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 











State of Pa—Hunt & Priest, Columbus. 
Ton. & Lanc.—R. H. Gow, Massillon; R. -. 








AUTOMOBILE! FIRE! 


SPRINKLER LEAKAGE! 





VULCAN 


INSURANCE 
89 FULTON ST. 


COMPANY 
‘NEW YORK 





AUTOMOBILE RATES 
EFFECTIVE MARCH 1, 1915 


On gasoline power, private pleasure automobiles and commercial vehicles, such as 
delivery wagons and trucks, based on Manufacturers’ Original List Prices. 


























NOTE: — Limits of amount of insurance include Rate fey “Ratefor policy 
equipment, but not additional bodies. See Addi- —_ a P.M 
tional Equipment and Additional Bodies rules. | “Clauses oly 

THIS YEAR AND NEXT YEAR — IN 
HANDS OF ORIGINAL OWNER. 

Original List Price—$3,500 and over .............. 1.20% 1% 

Original List Price—$1,500 to $3,499 .............. 1.30% 1% 

Original List Price—Under $1, ie ewer gates 1.50% 1% 
Insure for not more than 90% of cost, nor less | Min Prem. | Min. Prem. 
than 70% of Original List Price. $7.50 $5.00 

LAST YEAR MODELS IN HANDS OF ORIGI- 

NAL OWNER (one year old) 

Original List Price—$3,500 and over .............. 1.20% 1% 
Insure for not more than weed nor less than 50% 

Original List Price—$1,500 to $3,499 .............. 1.50% 1% 
Insure for not more than 10% 3 nor less than 50% 1.75 

Original List Price—Under $1,500................. 2.25% 1.75% 
Insure for not more than 60% nor less than 50% | Min. Prem.| Min. P:2n 

$10.00 $5.00 











Send for © Genie Rate Sheet. 


Surplus to sams oe over a 
We invite your 


LIBERAL ADJUSTMENTS. PROMPT SETTLEMENTS 


rower ofa million dollars. 
atronage. 
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Lloyd, Toledo; Elmo Vaughan and C. D. Poage, 
Cincinnati. 


senont ie B. Smythe, R. B. Wallace, i M. 


Chew, I. A. Greenwood, W. P. Greenwood E, 
White, FT. Fiesinger, . A Bu. a W. 
Kirby, F. C. Latimer and Miss C. V. Cudney, 


Minneapolis—E. A. Roob, Albert Lorman and 
Fela uchy, Cleveland; "Louis Di Pillo, Can- 
ton; McDonnell, Columb us. 

Natl -Ben Frank.—L. Cam pe, 
J. Ps Thresa V. ‘Lavan, 
and P. V, ay russe VU Cinveland.’ 


Gaaton: : 
Smitzer 


National, Ct.—E. L. Lyon, ge Palestine; 
Ss. D. Reichelderfer, Amanda; -. . Caldwell, 
Maumee; Rubins, La W. 


Kochheiser, Belleville; W. W. Rewer, Portsmouth; 
G._D. McIntyre Orrville. 

Netherlands—W. L. Caplen, New Philadelphia. 

Niagara—B. C. Bates, Bellefontaine. 

North River—E. E. Sachse, Walter Hayes & 
Co. and-M. Dettlebach & Co., Cleveland; E. T. 
ohnson, Newark; H. Buchman, Fremont; 
ohnson & Miller, be Ya 

Northern, Y— P. Ohler, Lima. 

Northern, Bley Pts Straus, W. E. 
Lord T, Mack, J. C. Hersh, ohn Shillito, 

: +t... ose OS Martin, B, Binga- 
man, Albert Williamson, George Hollederer and 
J. O. Kurbeman, Cincinnati. 

N. W. Natl.—Sponsel, Becker & Co., Cin- 
cinnati. 

Norw. Union—Sol Edgert, Emma Gross, L. J. 
Kaufman and M. Scalabarino, Cleveland; J. P. 
H. omg ay oe ane C. A. Van Deusen, 
Hinckle ‘ Fraylick, Van Wert. 

Old Colony —C. Hi Bland, Marion. 

Orient—J. oover and H. A. Philli S, 

Caves: B. H. Sweitzer, Youngstown; ee 

Scott and F. X. Bosch, Norwood; Orville 
MeCrihic = ten 

Pacific, Y.—Page & Shrigley, Springfield; 
A. J. Searl, Ravenna. 

Pittsburgh—C. a Blass, Marion. 

Pruss. Natl.—L. J. O’Donnell, Columbus; M. 
C. Heminger, Akron; G. S. Caton, Coshocton; 
H. C. Ford, Canal Dover; Marlow & Briggs, 
New Philadelphia; Hunt & Priest, Columbus. 

Royal Exch.—W. B. Aird, Conneaut; F. S 
Eblen, Akron. 


. C. Pearson, Lorain; H. M. Cory 
» New Washington; .George Harshman, 


Phila- 


Dayton. 

Springfield—William Kuenzli, New 
delphia. 

United States—E. T. Johnson, Newark. 

Wmsburgh. City—S. gn and R. R. Mce- 
Kenzie, Cherelan E. T. Johnson, Newark; G. 
T. Orr, Cleveland. 

Yorkshire—Alexander Straus, W. E. Lord, 
L. J. Mack, k C. Hersh, John Shillito, F. H. 
Simpson, re Martin, Ss. B. Tr Albert 
Williamson, George Hollederer and J. 


. Kurle- 
man, Cincinnati. 





OHIO NOTES 


The real estate firm of H. L. Smith & 
Son at Conneaut, Ohio, has entered the 
fire insurance business. 

State Fire Marshal Buckley’s force is 
averaging 1,000 inspections a week in 
Ohio. Last year 12,000 inspections were 
made. 

The Athens County (O.) Grangers Mut- 
ual Ins. Co. (fire) has been licensed in 
Ohio. It is understood that this company 
has been doing business for two years. 

Clark F. Hinman, Ohio state agent of 
the Prussion National and Netherlands, 
has _ moved his headquarters’ to 6 
Leader-News building, Cleveland, Ohio. 


—_— 2 6 


The propeller type of man is always 
Breferable to the bellows type. 








THE COMPANY WITH THE PYRAMID 





NEW HAMPSHIRE= 


3,303,575.24 
3, Loendt 297.086. 026.27 





972,327.26 
1,003,255.03 


HRE INSURANCE Co. 


4.069,140.67 |__ 1.252. 267.06 
| ..257, 058.25 
|.322.978 .14 

A 408,681.54 
5.196.017.4 510,064.23 
3,553, 270. 7c 578,330.82 
3,728, 809.34 654,504.61 
6.097. 887.20 | 1,700,761.60 





















































6,350,070.09_| 1,725.713.76 
TOTAL LIABILITIES $3,149,365.31 





POLICY HOLDERS SURPLUS $3, 200,713.78 


MoveSTERN SPECIAL AGENTS—M._ S. 
oo R. Drake, Terre Haute, Ind.; F. S. 
Hie’ Bloomington, Ill.;- George K. March, 
Mas Sdale, Mich.; D. C. Zercher, Kansas City, 
ad A, Modes 4 Demet Colo.; B. E. Hoff- 
Nebs” Ne a eb.; é * M.. — Lincoln, 
on 
Yeaton, Oshuost We ¥ ‘olumbus, io; A. D. 











H. M. BARFIELD, Pres. 








H. S. BASSETT, Sec’y 


Semi-Annual Statement, June 30, 1915 


S. A. BARCLAY, Managing Underwriter 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $155,704.20; Liabilities, (ex capital) $9,737.39; Net 
Premiums, $12, 961.77; Net Surplus, $45,966.81; Gain in Assets, $8,491. 11; 
Gain in Surplus, $1, 542; Increase in Reserve, $7, 222.67. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 








MICHIGAN AND INDIANA 


CAMPBELL LIKES PUBLICITY 











Continues His Letter Writing on Fire 
Insurance Rate Question in 
Michigan 





Milo D. Campbell. of Coldwater, 
Mich., former insurance commissioner 
of Michigan, likes~ publicity and con- 
tinues to fill newspaper columns with 
letters aimed at Commissioner Win- 
ship on the fire insurance rate question. 
In a reply to one of the Campbell let- 
ters, Mr. Winship called on Mr. Camp- 
bell to cite the law which he alleges 
gives the insurance department con- 
trol of-rates. Mr. Campbell sidestepped 
and responded with a column of in- 
nuendo, implying that the commissioner 
could do, dreadful things if he wished. 

Newspapers of the state give much 
attention to the Campbell screeds and 
the Coldwater man promises to keep up 
the publicity with letters on the new 
agency law, cost of insurance in other 
states and countries, etc. 





Meetings of Indiana Men 


The summer vacation of the Indiana 
Fire Prevention Association has ended. 
The September meeting will be at Gary 
on Sept. 9 and the October meeting at 
Marion on Oct. 13: John Noble, presi- 
dent, has returned to Indianapolis fol- 
lowing his summer outing. 

The Indiana State Board and In- 
diana Field Club will meet, separately, 
at the Edgewater Club, St. Joseph, 
Mich., Tuesday, Sept. 7. The separate 
meetings will be followed by a joint 
meeting. 





John Wocher Commits Suicide 


John Wocher, vice-president of the 
Aetna Trust Company, Indianapolis, 
committed suicide Saturday by shoot- 
ing himself, He had suffered three 
years with ‘cancer of the throat. He 
was senior member of John Wocher & 
Bro., one of the leading agencies in the 
city. It was absorbed by the Aetna 
Trust Company, of which Wm. F. W. 
Wocher, the brother, is secretary. 





Wants Separate Appropriation 


Owing to the growing expense of 
maintaining the fire marshal bureau of 
Michigan, which is embraced in the in- 
surance department, Commissioner 
Winship states that the funds from fees 
will not long be sufficient to meet the 
expenses of the department and the 
fire marshal’s bureau. Hence, he feels 
that there should be a direct appropria- 
tion for maintaining the fire marshal 
bureau, and will make such a request 
from the next legislature. 





Big Revenue Producer 


The total net receipts of the Michi- 
gan department for the fiscal year end- 
ing June 30, 1915, were $734,787 and 
the disbursements were $32,391. The 
largest single contributor. to the re- 
ceipts were the life companies, they 





CUSTOMERS’ EXPIRATION BOOKS 
rite for prices 





Tue WESTERN UNDERWRITER. 





F. R. Ormsby, Pres. 


Authorized Capital $200,000 


AGENTS 





I. S. Myers, Treas. 


Industrial Fire Insurance Co. 


AKRON, OHIO 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company ? 


Joseph Winum, Sec’y 


Cash Capital $100,000 


WANTED 














TOTAL ASSETS - - 
c. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 





~ « - «= 


$2,446,497.68 
R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ 


Mutual Insurance Company 
ORGANIZED 1876 





Cash Assets, $707,025.83 


: Cash Surplus, $410,001.43 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary: 





Dayton Mutual Fire 
Insurance Co., °Suio 


B. C. COLEMAN, Secy. 


Assets Jan. 1, 1913, $134,429.77 
Conservative and Careful Management 
AGENTS WANTED 


Address Home Office. 


Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera | 
business. 


Our contracts have been good for three 
tourths of a century and are still good. 








Douglas Bros. & Rice, Inc. 


SURPLUS LINES AND FLOATER POLICIES 


IN RELIABLE AMERICAN COMPANIES 
GOOD FACILITIES FOR SPECIAL HAZARDS 


1523 Insurance Exchange, Chicago 





LONDON, 


United States Branch 
92 William Street, New York 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 





Organized 1852 


FIRE INSURANCE 


Assets, $4,604,375.57 





C. W. HIGLEY, General Agent 


Capital $1,000,000 


HAN OV ER 


COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1915 
Liabilities, $3,878,759.56 Net Surplus, $726,616.01 


Western Department, 1105 Insurance Exchange, Chicago 


F. A. HUBBARD, Assistant General Agent 
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‘August 26, 1915 








paying $324,605. The fire and ma- 
rine companies paid $275,261. 


INDIANA HAL?F-YEAR FIGURES 
Premiums and losses in Indiana for the 


first six months of this year are reported 
as follows: 





Company Prems. Losses 
Columbian Natl....... x 2,845 $ 213 
National Union....... 28,315 15,094 
Mich. Millers Mut..... 7,058 554 
Phenix, France....... 1,783 57 
Nationale, France.... 1,409 pa 
Natl. Brewers .. 847 
Rhode Island... 5,505 784 
Ger. Amer., Pa.... 39 69 





Indiana Agency Appointments 


Detroit Natl.—C. Patton, een 

Clevelant. Natl—S. J. Wilton, Rockville; 
ot mry Co., Indianapolis. 

Newar. Be 3 nh. G Gengler, Garrett; J. S. Dickey, 
North Manchester. 

Lon. & Lanc.—T. Moor, Hammond. 

National, Ct.—A. M. Prorstell, Valparaiso; 
CF. Thomas, Galveston; J. D. Holland, Wave- 
land; White & Graffort, New Carlisle; a. ee 
Courtney, Elnora; J. R. Blair and-E, E. “Ham- 
ilton. Seymour; D. Loner, Delong; W. T. 
Anderson, Kewanna; J. Westrick, Sunman; J. 
A. Austermiller, Terre Haute. 

Hartford—P, Ragle, Elnora; E, V. Mortashed, 
Fiarriaans B. L.. Spalding, Montgomery: Heiny’s 
Ins. enc Monticello; hitcontb, 
Scipio; Ae Seudd = Windfall. 

Stand dard, Ct.—B. L. Finney, Valparaiso; H. 
J. Kelsey, Fort Wayne; Kesler & Miller, Roch- 
ester; S Pyare, Greenfield; W. L. Van Cleve, 
Hartfor ity 

North America—H. S. Dau peri, Highland; 
Heiny’s Ins. Agency, Monticello; E. Heritage, 
Alexandria; H. J. Patrick, Tell bie 

Wmsburgh. City—P. H. Stevens, Seors M. C. 
Graves, Winamac; A. C. Smith, Wabash 





Michigan Agency Appointments 


Aachen & M.—L. T. Closterhouse, Grand 
Rapids. 

rit. Amer.—S. Michelotti, Hancock. 
Columbian, Ind.—Samuel Crawford, Detroit; 
me a Rackhym, Detroit; W. S. Fillmore, De- 
troit; J. S. Yagley, Detroit; J. R. Greenberg, 
Detroit; Walter Halicka, Detroit; R. S. Gamble, 
Detroit; R. P. Ross, Flint. 

Columb. we Mich.—Otto Gersabeck, Jr., De- 
troit; A. W Orr, Blancha 

Coml. Union, Eng.—A. ry. De Vries, Mar- 
quette. 

Concordia—Farm Realty Co., Flint. 
Continentel-—ire, National Ins, Agency, Ne- 
aunee; G, E. Smedley, Detroit; H. L. Schwahn, 
aginaw. 

County —M. B.. Marsh, Hillsdale. 

Detroit F. & M.—Arthur Laverock, Detroit. 
carer Natl.—W. J. Gentsch, Detroit; Globe 
Realt Ludington; ore Realt Flint. 

Paleral ‘Union—Sarah L, Baker, Beh 
Germania—]. F. Cwiklinski, Detroit; cw 
Hills, F. J. Barrett, Edward De Long, Harry 
Opie, Jr., and C, L. Co orwin, Highland Park; 
George De Fer, Grosse Pointe; Clark & Clark, 
Wyandotte. : 
Ger. Agper-—Flocenige L. Burroughs, Detroit. 
Glens Falls—J. T. Healy, Houghton. 


INDIANA NOTES 


The Safeguard Fire of New York has 
been admitted to Indiana. 

The D.. P. Cooper & Son agency at 
Greenfield has been incorporated with 
$100,000 capital stock. 

T. W. Haggerty of Durham & Haggerty 
at Terre Haute, Ind., has sold his interest 
in the firm to Arthur Everett, and the 
firm name will be changed to Durham & 
ee 

good growth of membership in. the 
Indians Insurance Society during the last 
two weeks is reported. The state has 
been divided according to congressional 
districts, and a member on the advisory 
committee has been appointed from each. 

The Kokomo Canning Company’s plant 
at Kokomo, Ind., burned Monday, with a 
loss estimated at $125,000, of which $60,- 
000 was on the plant itself and the rest 
on stock, consisting of the entire pea 
pack of the season. The insurance was 
$70,000. The fire is charged to defective 
wiring. 

The Indiana fire marshal’s department is 
making investigations of the recent 
Rowlett department store fire that caused 
so heavy a loss at Muncie, Ind. At the 
hearing Fire Chief Casey gave his opin- 
ion that the fire was incendiary. “I am 
positive it was a gasolene fire,” he said. 
“T could even tell that by the vapor.” 





IN ULLINOIS AND WISCONSIN 





‘| sification. of large numbers of daily re- 





MODIFY THE REQUIREMENTS 





Illinois Department After Consultation 
With National Board Officials Makes 
Change in Classification 


The National Board has sent out a 
letter stating that Superintendent Potts 
of Illinois has modified his require- 
ments as to classification to be sent in 
by companies. Mr. Potts and Charles 
H. Shamel, assistant counsel of the 
Illinois department, were in conference 
in Chicago last week with David Rum- 
sey, vice-president of the Continental 
and chairman of the laws committee 
of the National Board. In consequence 
the National Board has sent out to 
companies the following notice, show- 
ing that modification has been made: 


As a result of a conference with Rufus 
M. Potts, superintendent of insurance of 
Illinois, and Charles H. Shamel, special 
counsel for the department, the members 
of the National Board, whose classification 
reports have been rejected, are advised as 
follows: 

1. The time for filing amended re- 
ports with the Par toa department is ex- 
tended to Oct. 1, 1915. 

2. The Illinois department will require 
full information as called for. by the blank 
form, in so far as that can be’ secured 
from the classification or other records 
of the. company making the report. 

3. In cases where classification records 
do not show occupancy by owner or ten- 
nant the Illinois department will not 
require this information. 

4. In cases where classification records 
do not show division as between combusti- 
ble and noncombustible roofs, the Illinois 
a will not require this informa- 

on 

5. In cases where the company’s classi- 
fication or other records do not enable it 
to subdivide the premiums of the hazards 
called for by the report (as to each grade) 
so that this information could not be as- 
sured except by the examination and clas- 


ports at large expense to the company, 
the Ellinois.department will waive this re- 
quirement, provided that all of the other 
information called for by the blank form, 
in so far as it can be secured from’ the 
classification records of the company, has 
been given. In such cases there should 
accompany the report a letter setting forth 
the facts as to the amount of labor and 
expense which would be gs smog to se- 
cure the classified figures from an ex- 
amination of daily reports. 





Cleary Reappoints Deputies 


Commissioner M. J. Cleary of Wis- 
consin has reappointed J. E. Florin of 
Menominee, and W. E. Finnegan of 
Green Bay, as deputy fire marshals un- 
der the consolidation of the fire mar- 
shal’s office with the department of 
insurance. G. H. Kiland-of Manitowoc 
has been reappointed a deputy in 
charge of fire prevention work in the 
state. 





Blue Goose Election ; 


The annual meeting of the Illinois 
pond of the Blue Goose will be held 
Tuesday, Sept. 14, at the Ft. Dearborn 
hotel at noon. This is a7} date of the 
quarterly meeting of the Illinois State 
Board and Illinois Field Club and a 
large attendance at the luncheon is ex- 
pected. Brief reports of the past year’s 
activities will be given by the officers 
and new officers elected for the year. 
There will be singing during the lunch- 
eon, but no speaking. The transaction 
of business will be rushed. New mem- 
bers of the pond to be received at the 











DETROIT, MICH. 


Assete.....0.+0000++000091,524,381,57 


D. M. FERRY, Jr. 





THE MICHIGAN 


Fire and Marine Insurance Company 
HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 

It has paid $7,669,000 in losses 


iT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
E. J. BOOTH 
Vice-President 


H. E. EVERETT E, P. WEBB 
Secretary Ass 


t Seeretary 


session are William M. Ryan, bagtnoned 
improved risk: department, St. Paul 
Fire & Marine; Frank H. Eustis, spe- 
cial agent, Pennsylvania Fire; Charles 
A. Karasek, Chicago; Harry W. Behnke, 
Retail Merchants Association Mutual. 


ALL LINES NOW AUTHORIZED 








Powers of Fire Companies Broadened 
in Wisconsin—Other Measures 
That Were Enacted 





_Among the laws passed in Wiscon- 
sin this year are the following: 


Chapter 73 authorizes any fire company 
to transact any and all kinds of business 
classified in section 1897, provided the 
company maintains separate and distinct 
reserves for each kind of insurance. Chap- 
ter 86 is the underwriters’ agency law, 
designed to compel underwriters’ agencies 
to give prominence. to the company that 
actually assumes liability under the pol- 
icy. Chapter 128 amends section 1926 so 
that if any city fails to make the inspec- 
tions required to entitle it to fire depart- 
ment dues, it shall be compelled to raise 
an equal sum by taxation to be paid to the 
firemen’s pension fund. Chapter 256 au- 
thorizes a rider on the fire policy provid- 
ing that the insured shall bear the first 
part of any loss, not exceeding 5 percent 
of the amount of insurance, Chapter 265 
repeals the valued policy law and pro- 
vides a penalty for any agent or company 
who willfully overinsures property or who 
pays more than the actual loss or damage. 





Wisconsin } 
Agents Wanted | 


Arizona Fire | 
Insurance Company 


PHOENIX, ARIZONA 


EDGAR M. DAVIS 
Managing Underwriter 


Capital $200,000 


ARTHUR J. DAVIS 
General Agent 


JAS. m5 SHEARIN 
pecial Agent 


Illinois, a Ohio, Michigan 
Wisconsin, Missouri 


1516 Insurance Exchange 
CHICAGO, ILL. 

















Learn more about Live Stock Insurance and 
how it will increase your income. 
SEND FOR FREE BOOKLET 


NATIONAL LIVE STOCK INSURANCE COMPANY 


507 Central Union Telephone Building, Indianapolis, Indiana 











J. W. NEWMAN, President 


PaidUp Capital, $219,160.00 


Vi 
he wrest 5 


Kentucky Live Stock Insurance Company 
LOUISVILLE, KENTUCKY 
E. L. WHITEHEAD, Sec’y and Treas. 


Surplus to Policy Holders, $234,094.88 


*“‘THE PROMPT PAY COMPANY’’ 
Offers to food gg lh some excellent territory in Illinois, Indiana, Ohio, Keatucky, 
‘enn : ippi and _—, where the Company is favorably knows 
measured by your work. 


If interested, address W. B. KNISKERN, Vice President. 


LOUISVILLE, KY 





are not 
territory is going 


PRESIDENT. 
—— 


Home Office: Kentucky Live Stock Insurance Building - - 


business. 


Desk2, 





(stone G. M. Pencoast. 


This opportunity 1s y 2 open to inst be the oi. poeerset each pointe where Ss 
so yo had eter et 


“WESTERN” Agent. 
in communication with us right-a-way- 


SUFFORD “str ve “ae InsuranceGompany Gaius w. 
Secv&aCota. 


ILLINOIS. 














C. A. PALMER, President C. O. DAVIS, Vice-Pres. ELDRIDGE, Secy. 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter F. H. ALD! 3 i. ‘e ‘VERNOR, Asst. Secy. 
L. K7 HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $250,000. Surplus, over $150,000. 
406-412 DIME BANK BUILDING 
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Chapter 504 consolidates the fire marshal’s 
department with the insurance department. 

Among the laws of — application 
are the following: Chapter 69, penalty 
for false statement or se entry with 
intent to deceive examiner. Chapter 81 
fixes valuation by amortization method. 
Chapter 182, reciprocal law on taxation. 
Chapter 173, promotion expense limit of 
new companies raised from 10 to.15 per- 
cent. Chapter 255, insurance commis- 
sioner authorized to sue in behalf of pol- 
icyholders. Chapter 283 forbids suits to 
enjoin taxes but authorizes suit to re- 
cover them. 





Lost Relative on Arabic 


Dr. Edmund F. Woods of Janesville, 
Wis., who is reported among those 
missing from the Arabic, which was 
torpedoed and sunk last week, was a 
brother-in-law of C. G. Wonn, Illinois 
state agent of the Northern of Eng- 
land. Mr. Wonn and Dr. Woods mar- 
ried sisters. 


REDUCTIONS PROMISED FOR JOLIET 


A rate reduction of between 20 and 25 
percent at Joliet, Ill, has been promised, 
providing the town conforms to regula- 
tions suggested by E. R. Townsend, chief 
engineer of the board. The improvements 
suggested are the installation of a high 
pressure water system, the complete mo- 
torization of the fire department and the 


paecins of a building ordinance. Joliet 


s now a 3% class town. Installation of 
the improvements as outlined would place 
it in class 1%. 





Wisconsin Agency Appointments 


Amer. Cent.—C. J. Anderson, Withee. 
Boston—A. R. Laube, South Milwaukee. 
Columbian—J. F, Dunphy, Milwaukee. 

Coml. Union—I. C, Knaak, Watertown; John 
Buran, Racine; O. C. and E. A. McCollow, 
Hartford. 

Continental—Blaine Carey, Genoa Junction. 
Equitable—R. P. Munger, Ellsworth. ° 
Fire Assn.—J. M. Daggett, Hartford. 
Franklin—W. C.‘Forehand, Platteville. 

Ger. Amer., N. Y.—C. L. Salisbury, Rio. 
Ham.-Brem.—A. W. Smith, Shawano. 

Home—H. L. Hagerman (Wis. State Bank 
Agency), Superior; Otto Krause, Reedsburg; 
ames Millar, Kenosha; pp Norton, Hart- 
and; David Vance Co., J. D. Kutchera, H. B. 
Leedom Haskell Noyes and C. R. Johnson, 
Milwaukee. 





Mich, F. & M.—L. N. Clausen, Washburn. 
_Milw. Mech.—C, M. Lynn, Osceola; E. A. 

Silverthorn, Orfordville. 
Northern, Y.—H. J. Boland, Green Bay. 
Ohio Farmers—O. E. Lewis, Wilmot. 

me Colony—Valentine Fischer, Schleisinger- 


ville. 
Peoples Natl—cC. R. Alley, Eland. 
Phoenix, Ct.—T. E. Tollefsrud, Orfordville. 
Svea—W. R. and O, A. W 
Twin City—T. A. Meyer, 
Forehand, tteville. 





ayne, Lancaster. - 
ausau; ; 


Westchester—E. S. Englesby, Eleva; Marshall. 


Field, Osseo; J. S. Ramsay, Peshtigo. 





Illinois Agency Appointments 


Wmsburgh. City—William Fritsch, Hecker; 
H. A. Wyllys, Fairdale. 

Amer. Cent.—C. C. Hobson, Clifton; G. H. 
Brookhausen, Freeport; C. L. Tracy, Kankakee; 
O Weisenborn, A. H. Ti 


mons, R. M. Black, J. T. 


Continental—B. Marshall, Oregon; Albert 
iller, Lakeview; verleese, Canton; 
H. Remick, Kewanee. 


Fire Assn.—T. J.. Daugherty, Quincy. 
ixon. 


ILLINOIS NOTES 


The Hanover agency has recently been 
sesanneaes to E. L. Welton at Centralia, 


A. W. Borden, Jr., and L. W. Jenson of 
the Farmers Bank at Sheffield, Ill., have 
purchased the agency of H. P. Currier. 

Henry L. Schill, a veteran fire insurance 
agent of Rock Island, died at his home in 
that city last week following a short ill- 
ness. He was 70 years old and although 
partially incapacitated for over 30 years 
was active in business up to the time of 
his last sickness, 

John Martino was recently convicted in 
St. Clair county for setting fire to a sa- 
loon stock, with intent to defraud 
the insurance company, and sentenced 
from one to ten years in the penitentiary. 
The jury was out just twenty minutes. 
Martino was previously tried in Marion 
county for a similar offense and in his 
first trial he had a hung jury and the sec- 


ond trial was dismissed for lack of evi- 
dence. 


Yes, I Am Still Here 


and at Your Service 


LEE W. BORT, Adjuster 


BELOIT, WIS. 


Always Located by Wire or Long Distance. 








IN THE GREAT NORTHWEST 





IOWA, NEBRASKA, MINNESOTA,, 





__ NORTH AND SOUTH DAKOTA 
COINSURANCE IS NOT BARRED 








Act Permitting Clause Not in Conflict 
With Iowa Antidiscrimination 
Law, Rules E. H. English 





In a ruling just made by Commis- 
sioner Emory H. English of Iowa, the 
department holds that the provisions of 
the act by the last legislature, author- 
izing coinsurance upon property when 
the total value of the risk to be in- 
sured amounts to $25,000, does not con- 
stitute a discrimination, such as the 
new rating law prohibits. It is held 
by the commissioner that inasmuch as 
under the constitution, laws of uni- 
form operation, if in their operation 
they apply to all persons in like situa- 
tion, are permissible, and under ruling 
of the supreme court, cities and towns 
of over a specified population are per- 
mitted legislation not applicable to 
smaller towns. The coinsurance law, 
by its general conditions of restric- 
tion, creates a like distinction as be- 
tween risks of $25,000 value and those 
of lesser value and is applicable to all 
‘persons in like situation. 

The ruling was made following the 
lodging of some complaints that the 
coinsurance as it is now being carried 
does constitute discrimination. 





Buildings Are Ordered Removed 


It is stated unofficially that the fol- 
lowing described buildings in Water- 
town, S. D., were selected by Insur- 
ance Commissioner O. K. Stablein for 
removal: The Chinese laundry, two 
wooden frame buildings adjoining the 
Stokes building, a portion of the Ed 
Vaux livery stable, a livery barn to 
the north of the Vaux livery, and two 
dilapidated buildings close to the busi- 
ness portion of the city. The other 
buildings enumerated are in the im- 
mediate business district and are all 
relics of the early days of Watertown. 
It is understood that some of the par- 
ties will remove their buildings with- 
out protest. 





Winona‘a Popular Place 


Local agents at Winona, Minn., vie 
with one another in entertaining their 
clients and insurance friends from out 
of town with boats. Winona is on 
the Mississippi river and hence there 
are some very excellent facilities for 
boating. The Baumann-Gordon Com- 
pany have made quite a reputation with 
their boat called the “Blue Goose.” 
O: J. Stephenson of the Stephenson- 
Nevins-Higgins Agency, entertains his 
friends in his exquisite boat, the “Bur- 
ley.” Mr. Stephenson has had a num- 
ber of field men on the river this sum- 
mer. 





Politics in Fight at Omaha 


Politics and other considerations 
have been injected into the fight at 
Omaha to improve the classification of 
that city. One of the recommendations 
in order to raise the city to class 2 or 
class 1% is the installation of an ade- 
quate fire alarm system. The telephone 
company is opposing this recommenda- 
tion, as it receives $10,000 a year now 
for handling alarms. Manager Beeson 


of the Nebraska Rating Bureau has 


written a letter, promising that com- 
pliance with the recommendations to 


make the city up to a better standard 


will receive recognition in the lower 
rates. 


GETTING AFTER THRESHERMEN 


Because of many complaints received by 
the South Dakota commissioner of insur- 
ance that threshers are operating without 
first securing a bond for fire loss, or tak- 
ing out insurance, as is required under 
the. provisions of Chapter 237, laws of 
1911, the department is sending out cir- 
cular letters to state’s attorneys in which 





SECURITY 


Fire Insurance Company, of Davenport, Ia. 
@&. KF. GILMAN, Pres'’t 
CASH CAPITAL, $200,000 


This Company has had 32 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. 


M. Ce. HINSCH, soo’ ws 


It isa good company for the 


agent, because in addition to writing a general b_ siness, it accepts practically all classes 
of farm risks. We want agents in the abeve states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 





The Equity Mutual Fire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 





Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


Ask about our New Policy against Fire, Lightning and Tornado. 


BLOOMINGTON, ILLINOIS 


ARTHUR STONE, Secy. 





The Best in the West. 


Insures the Mare 


Our Special Policy 
and unborn Colt 





Agents 


wanted in Illinois. 








STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 
One minute from the 


The Patronage of In- 
surance Men Is 
cited 


JOHN C. O'NEILL Manages 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1915 
Cash Capital - - - $1,000,000.00 
Assets - - - - .  7,284,654.80 
Net Surplus - - . 2,486,142.59 
Surplus ‘er Policy Holders 3,486,142.59 
HEAD OFFICE: 
Corner William and Cedar Streets 
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their attention is called to the oversight. 
The letter calls upon them to compel com- 
pliance on the part of the threshers, some 
of whom refuse to take out insurance, thus 
placing the burden entirely upon those 
who comply with the law. 





Minnesota Agency Appointments 


Bankers & Mer.—G. R. Whitney, St. Cloud; 
J . Brunner, Markville; W. A. Pofahl, Wal- 
orf, 

Commonwealth—A. W. Austin, Ada; Adam 
Harock, Delano. 

Palatine—G, G. Newton and P. L. Hand, 
Duluth. 

State of Pa,—... L. Gerry and Edward Tatro, 
Hibbing; H. H. Miller and John Townsend, 
St. Paul. . 

Boston—D. E. Stout, Blue Earth; C. E. 
Swanson, Verndale. 

Royal—W. B. Robertson, Jackson; H. M. 
Berry, Mapleton. 

Caled6nian—William Codden, St. Paul. 

Stuyvesant—P. D. Minski, Minneapolis. 

Niagara—H, H. Witherstine, Rochester. 

Detroit F. & M.—E, M. Zuel, Mankato. 

North Amer.—P. L. Hand, Duluth. 

Germania—C. D. Simpson, West Concord. 

Prov. Wash.—G. A. Gunnerson, Hallock. 

Fire Assn.—P. L. Hand, Duluth, 

Fireman’s Fund—W. F. Steffes, Baudette. 

L. & L. & G.—Edward Bolin, St. James. _ 

Natl. Union—H, B, Weatherbee, Minneapolis. 

Firemens—B. B. Brett, Stephen; Phillip 
Schweich. Argyle; R. J. Olinger, Park Rapids; 
Edgar Chill, Deer River; A. L. Gerry, Hibbing; 
Lars Bjornson, Twin Valley; A. J. Bredvold, 
Halsted; A. A. McCartan, I. I. Hillestad, Foss- 
ton; P. C. Nissen, Mahnomen, 

National, Ct.—Knute Ellingboe, Milaca; G. O. 
Sjordal, Hawley; QO. .W. agerstrom, North 
Branch; M. M. Jones, Albert Lea; C i. Dahl- 
strom, Parkers Prairie; H. J. Mellum, St. James; 
C. F, Franz, Richville; Joseph Tembrock, Ogema. 

Springfield—Albert Lonson, Callaway; H. W. 
McClure, Dassell; H. T. Larson, De Graft; P. 
L. Hand and G. G. Newton, Duluth; A. A. 
Burkee, Greenbush; F. H. Peterson, Watertown; 
Israel Diebel, W. H. Kiltin, J. C. McArton and 
W. D. Weddell, West Duluth. 5 

Safeguard, N. Y.—O. L. Taylor, C. R. Smith, 
H, B. Smith, D. W. Sauter, William Codden, 
C. H. Bronson, H. M. Norton and Archibald 


‘ Weiss and L. A. Holtan, Zumbrota. 
Urbaine—F. S. Head, F. A. Mennen and H. 
M, E. elo, Minneapolis. 
Atlas—E. G. Schlanbusch and C, J. Dale, 
Thief River Falls; Edward Bolin, St. James. 
Royal—E. M. Zuel, Mankato; C. A. Peter- 
son, Sauk Rapids; k W,. Thomes, Winsted. 
Amer. Cent.—R. R. Johnson, St. Louis Park; 
N. H. Olson, International Falls; J. H. Bradish, 
Hallock; T. H. Kramer, Minnesota Lake. 
Minneapolis—C. H. Nelson, Lake Park; D. D. 
Clark, St. Paul; J. L. Hermanson, St. Charles. 
Far. Home Mut. T. & C.— E. Bottolfson, 
Albert Lea; Adolph Stoltz, Grand Meadow; 
M. J. Walser, Minnesota Lake. 


IOWA NOTES 


George T. Reddick has entered the local 
business at Iowa City. He was formerly 
city clerk in that town. 

W. K. English, aged 64 years, a well 
known fire insurance man of Des Moines, 
died at his home in that city Sunday. 
Death was caused by paralysis. 

William D. Garmoe, who has been en- 
gaged in the insurance business at Win- 
field, Ia., for the past 25 years, has moved 
to Fairfield, Ia., where he will follow a 
similar pursuit. With him will be as- 
sociated his son. 


F. J. Wratislaw and son of Central City, 
Ia., have purchased the Norwood & Bunten 
agency at Vinton, Ia., and will continue 
the same under the name of the F. J. 
Wratislaw Agency. The transfer includes 
only farm business, the city business of 
the retiring agency having already been 
disposed of. 


MINNESOTA NOTES 


Ed. Bolin has purchased Mullen’s Insur- 
ance Agency at St. James, Minn. 


Virginia, Minn., is anticipating material 
reduction in fire insurance rates because 
of extensive improvements at the munici- 
pal water works. New pumps, now being 
installed, will increase the daily capacity 
of the plant from 2,300 to 6,500 gallons. 


DAKOTA NOTES 


The Elliott-Holbert Company of La 
Mourne, N. D., has sold its local fire busi- 
ness to Ernest Engel of the same city and 
will devote its entire attention in the 
future to placing farm business in mutual 
companies, 

E. K. Allensworth has purchased an in- 
terest in the general insurance agency of 
P. E& Bryne at Bismarck, N. D., and will 
have active charge of that business. The 
new firm wili be known as the Bryne-Al- 
lensworth Agency, with offices in the Bis- 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


LOSSES DUE TO LIGHTNING 














Kansas State Fire Marshal Reports a 
Larger July Loss Than Same 
Month of Last Year 





The July losses in Kansas were 
$228,068, being over $50,000 more than 
July of last year. One-fourth of all 
the fires in July were caused by light- 
ning, according to reports made by the 
state fire marshal. The reported dam- 
age from lightning fires amounted to 
$65,723. The July lightning loss was 
much heavier this year than last, ow- 
ing to the greater number of rain 
storms. 

Of the forty-nine fires caused : by 
lightning, virtually all of these were in 
farm buildings and only one was 
rodded. According to a reliable esti- 
mate, about one-fourth of the farm 
buildings of Kansas are rodded. Take 
the country over and the state fire mar- 
shal says that on an average only about 
2 percent of the lightning fires are in 
rodded buildings. 





BUT FEW COMPANIES WRITING 





Oil Tanks in Oklahoma Subject to 
Lightning Now Go Begging for 
Fire Insurance 





Local agents in the oil fields in Okla- 
homa are having considerable difficulty 
in getting enough insurance to meet the 
demand, owing to the many fires in that 
region and the heavy losses on oil 
tanks. All the losses have been caused 
by lightning and most of the companies 
have put oil tanks in Oklahoma_on the 
prohibited list. Experiments have been 
made recently with steel air-tight tops 
of tanks instead of the wooden top cov- 
ered with some fire protection material. 
The wood tops contract and expand, 
thus cracks result and allow the gas to 
escape. This attracts the lightning and 
has been the cause of the losses. It is 
thought with steel tops, the gas will 
not escape and the rating-bureau will 
allow a credit for tanks with steel tops. 

Since the price of oil has gone up 
within the last few days, there is more 
demand than ever for fire insurance to 
protect the values. The price has 
nearly doubled. The companies writ- 
ing oil in Oklahoma at present are the 
London & Lancashire, Orient, Boston, 
Aetna, Northern of England, National 
Union, St. Paul and North British. 

There is a movement on foot in the 
gas-laden oil fields to install copper 
hammers. It is thought that this would 
save much property and many lives, as 
flying sparks from nail heads when 
struck with a steel hammer have caused 
a great loss of property from fire with- 
in the last few days in the Oklahoma 
oil districts. Sparks do not fly when a 
copper hammer is used. 





Agents Favor New Law 

The new Oklahoma insurance law, 
which is being tested in the courts, 
known as house bill 70, is still being 
discussed. At an informal meeting of 
agents at Oklahoma City Monday a 
straw vote was taken as to how many 
favored the bill as a whole. Out of 
the fifteen present, nine voted favor- 
ably. When the question was put as 





tion of nonresident brokerage feature, 
all responded favorably. 





Confer on Hail Business 


Manager R. H. Sherman of the hail 
department of the Home of New York, 
with headquarters at Oklahoma City, 
has been visiting Harold Rogers, state 
agent of the company in Colorado. 
Plans for needed reforms inthe hail 
business are now being discussed and 
the hail men are making a survey of the 
field in view of the high loss ratio this 
year. Mr. Sherman is manager of the 
southwestern hail department. 


NOVEL SCHEME IS PROPOSED 








Daily Reports to Texas Rate Commis- 
sion May Be Required of 
Local Agents 





At a conference held at Austin, Tex., 
between a delegation of general agents 
of fire insurance companies with head- 
quarters at Dallas, the members of the 
Texas fire insurance commission, Com- 
missioner John S. Patterson and At- 
torney-General B. F. Looney, a plan 
for the reduction of fire waste in Texas, 
presented by the insurance men, was 
discussed. The insurance agents at- 
tending the conference’ were Sam P. 
Cochran, P.’P. Tucker, D. D; McLarry, 
E. A. Chisholm and Ike Jalonick. 

It is planned in order to reduce the 
fire waste of Texas to have the state 
fire insurance commission require all 
local fire insurance agents to answer 
certain questions with regard to the 
physical and moral hazards of the risks 
and to furnish a daily report: to the 
fire insurance commission. No action 
has yet been taken by the commission, 
but it is thought that the plan will 
be approved after proper consideration 
has’ been given it. . 

The fire insurance companies claim 
that they are losing money in Texas 
under existing conditions and to the 
fire insurance commission figures were 
presented showing that during the past 
year 81 cents on every $1 of fire in- 
surance premiums collected was fire 
waste; that the cost of operation of the 
companies was 35 cents on every dollar 
of premiums collected; that the total 
premiums collected for the year was 
$10,000,000, of which amount $3,500,000 
was spent for operation. It was fig- 
ured that the loss on the business done 
in Texas was fifteen cents on every 
$1 of premiums collected, or a total 
of $1,600,000. 





AREESTED ON ARSON CHARGE 


Harry F. Houston was arrested in St. 
Louis Aug. 20 on charge of having caused 
a fire in the Hippodrome hotel at Sixth 
and Walnut streets, St. Louis, April 28. 
After being locked up he signed a confes- 
sion stating that he employed Harry 
Sadek, one of the proprietors of the hotel, 
to burn the building to get the insurance 
on the furniture. Sadek was to get $50 
after the fire and $450 when the insurance 
should be collected. The fire was extin- 
guished before the blaze gained headway 
and the arson plant was discovered, re- 
sulting in Sadek’s arrest. The guests had 
been asked to vacate their rooms. Hous- 
ton left the city and was traced by de- 
tectives to Granite City, East St. Louis 
and Cairo, Ill., Dexter, Mo., then back to 
St. Louis. . 

Houston is said to have confessed to 
burning an automobile belonging to Sadek 
March 14, 1914, to get the insurance. 





FIRE AND WIND LOSSES IN TEXAS 


In the recent hurricane at Galveston 
fire destroyed buildings to the amount of 
$1,000,000 before it could be controlled 
by the use of dynamite. The building 
occupied by the American Indemnity 
Company, the Pabst building, the Galves- 
ton Dry Goods Company, the new build- 
ing of the O. K. Laundry and the Direct 
Navigation Company, were all completely 
destroyed. 


dences were demolished by the wind and 
no plate glass window in the city was 
left unshattered. ‘ 

The damage in -Houston, Tex., in 
wrecked buildings and plate glass win- 
dows, while more. scattered, reached 
higher figures than Galveston’s loss. 
According to some insurance men, 90 
percent of the buildings at Galveston, Tex., 
were insured against destruction by wind. 
The term used in the contracts is “wind” 
and not hurricanes or cyclones. 

It is required that the owner insure for 
at least 50 percent of the value of his 
property. He may insure for the full 
value if he wishes, and a great many do. 
This means that the insurance on _ Gal- 
veston property represents many millions 
of dollars. If the damage by. the storm, 
that is, the wind, was extensive, the loss 
= the insurance companies will be very 
arge. 





PEOPLE INSURE STATE BUILDINGS 


The first fire insurance ever carried by 
the state of Kansas on any of its build- 
ings is to be carried on three buildings of 
the Manual Training School at Pittsburg, 
Kans., amounting to a little more than 
$60,000. The premiums, however, will not 
be paid by the state, but come out of 
funds raised by a home talent chautauqua 
given by the people of Pittsburg. The 
premiums, written on three-year term 
contracts, will amount to about $900. 

The people of Pittsburgh bitterly expe- 
rienced the lack of insurance of the man- 
ual training buildings when they were de- 
stroyed by fire more than a year ago. 





Woman Branch Manager 


Miss Lottie Conklin, who for the past 
seven years has been connected with the 
Western Reciprocal Underwriters in 
‘Oklahoma City, left Thursday for Kansas 
City to become manager of the branch of- 
fice which the company is establishing in 
that city. 


Appointments Are Delayed 


No appointment, either of an inspector 
of properties or a chief clerk in the office 
of the Kansas superintendent of insur- 
ance, can be made until the new civil 
service commission decides whether or not 
either or both of the places are exempt 
from the action of the law. At present a 
chief clerk is working under an emer- 
gency appointment, but Superintendént 
Wilson has made no attempt to appoint 
an inspector. He hopes, however, that 
the commission will reach an early deci- 
sion, as he needs the additional officer. 








Missouri Agency Appointments 


Palatine—H. H. Van Dyke, Butler. 

ae Eng.—Wells Hine Tr. Co., Sa- 
vannah. 

Amer. Cent.—H. N. Brown, Odessa; _F. L. 
Pulley, Cameron; G. M. Flint and J. F. Mc- 
Kenny, St. Louis. 

Connecticut—Canterbury & Canterbury, But- 
ler; A. B. Keadle, Wellsville. 

Continental—J. G. Duebbert, St. Charles; 
— orca Carthage; Gentry & Robison, 

ontgomery City. 

Firemens—Charles Simmons. Parnell; J. H. 
Hirsch, Versailles: 

Ger. Alli—F. H. Williams and J.T. Walton, 
Poplar Bluff. : 

1. & L. & G., Eng.—J. E. Montgall, St. Louis; 
G. B. Padget, Gallatin. 

Ger. Amer., N. Y.—J. M. Weaver, Center- 
town: L. L. Pahlow, Lamar; J. W. urdock 
and R. W. Corman, Weston; William Thornton 
and C. M.. Kindrick, Elwood; John Toole, 
Bucklin; E. O. Keithly, O’Fallon; G. W. Young, 


Should be pleased to confer with large 
fire insurance company doing business 





spector, adjuster and supervisor of sub- 
agencies. 25 years experience. Address 
41-V, care The Western Underwriter. 


1898 Seventeen Years of Service 1915 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 





An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirectinanyStatein theUnion. 
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Phoenix Bldg., Minneapolis, Minn. 


Fire—Hail—Tomado and Farm Insurance 


NORTHWESTERN GENERAL AGENCY COMPANY 


MINNEAPOLIS, MINN. 
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Center; J. H. Allison, Orrick; P. M. Beesley, 

Robertsvilie; R. C, Blattner, Bellfower; M. J” 

Ryan, Truesdale; T. A. Powell, Auxvasse. 
L & L & G, N. .Y—G, 


asse 
- I P. Kimberlin, 
Harrisonville. 


. W. Natl—H. B. Crole, St. Louis. 
Orient—E. W. Hall, St. Louis. 





Kansas Agency Appointments 


Alliance Coop.—Lawrence Beck, Ramona; E. 

V. Dymecek, Caldwell; L. C. Fredrick, Salina; 

C. Haas, Gridley; W. J. Means, Emporia; 

T. H’ McGill, Hill City; F: R. Rypma, Downs: 

D. C. Royston, Newton; G. J. Sage, Topeka; 

Le W. Seright, Pleasanton; W. S. Wilmoth, 
na. 

Farmers Allii—Z, H. Shook, Murdock; H. C. 
Haas, erg > Yl W. O. Disney, Russell iS rings; 
J. C. Crandall, Manhattan; Lester Ara, Taare. 

Aetna—L. M. Brigham, Cuba; C. E. Wilson, 
Colony; J. Klopfenstein, Elmont; S. S. Irwin, 
Kincaid; J. Broughton, Marysville; B. T. 
Robinson, Murdock; John Edwards, Hamilton; 
A. J. Dreiling, Victoria; R. W. Slane, Oswego. 

Amer, Cent.—C. N. Converse, Altoona. 

American—M. R. Allen, Omlitz; Alva Hardin, 
Ozawkie. 

.Coml. Union, N. Y.—H. W. Jacobs, Junction 


City. 
oncordia—F. H. Weaver, Coffeyville. 

Hartford, Ct.—L. B. Davidson, Girard; E. C. 
aes, Emporia; D. E. Bullard, Syracuse; A. M. 

ough and S. J. Howard, Cherryvale; A. C. T. 
Geiger, Oberlin. 

Continental—D. G. Hulbert, White Cloud; 
Freeman Vicory, Greenleaf; C.°C. Andrews, 
Norcatur; C. G. Krokstrom, Elsmore; G. Z 
Price, Richmond; R. G. neffer, Alexander; 
M. H. Weed, Woodruff; F. E. Faller, Fulton; 
H, B. McAuley and I. R. Eldred, Logan; G. D. 
Wetig, Seward; Ed Grauerholtz, Esbon; H. V. 
Stone and E. iF Sturm, Perry; S. E. Friend, 
Horton; P. J. ighley, Grainfield; Carl Nelson, 

Aa A 


= 


Sharon Springs; . Felts, Winona; Se 
Lonker, Ashland; W. M. Conrad, Long Island; 
A. R. Strowig, Paxico; W. D. Southern, Wilsey; 
I Ming Det’ Und Spr en Coff 

iag.-Det. Und.—J. B. is, Coffeyville; W. 
H. Clark, Eldorado. 7 

Equitable—Eva Patterson, Newton. 

Fid.-Phenix—S. B. Pryor, Corwin; A. B. 
Sidner, Mullinville; D. A. De Young, Prairie 
View; E. F. Dougherty, Topeka; Ed Grauer- 
oo, Esbon; H. V. Stone and E. J. Strum, 

erry. 

Fire Assn.—W, J. Webber, Ellinwood. 

Firemens—David Curtis, Liberal; R. A. Schu- 
macher, Bloom; R. E. Craver, Byers; Carson 
Lane, Paola; E. P. Mowrer, Lost Springs. 

Franklin—J. L. Craft, Macksville. 

er. Alli—E,. L. Keller, Pratt. 

Ger. Amer., N. Y.—J. M. Cartzdafner, Ran- 
toul; A. M. Hough and §. J. Howard, Cherry- 
vale; E. L. Sharpless, Sedan. 

Hanover—C. Nye, Eureka; Enid Woods, 
Hutchinson. 

Connecticut—F. E, Smith and F. L. Travis, 
Iola; C. N. Stafford, Morehead; H. C. Whalen, 
Wichita. 

Home—F. H. Hillman and Claude Rowland, 
Protection. 

North_Amer.—Anna Coughlin, Osage City; 
S. E. Friend, Horton; O . Lamb, Girard; 
W. K. McCall, Wellsville. 

L. L. & G., N. Y.—G. E. and R. S. Gil- 
more, Independence; A. J. Dreiling, Victoria; 
on Green, Burr Oak; A. B. Bevan, Havi- 
and. 

Milw. Mech.—Daniel Keeley, Sterling. 

National, Ct—W. E. Cooper, Columbus; E. 
J. Sturn and H. V. Stone, Perry. 

New wet E. Bullard, Syracuse. 

Niagara—A. M. Hough and S. J. Howard, 
Cherryvale; A. H. Fitzwater, Goff; A. B. Sid- 
ener, Mullinville; J. H. Schlegel, Otis; E. C. 
Mace, Spearville. 

Pa, Fire—A. M. Hough and S. J. Howard, 
Cherryvale; R. A. Harman Effing am. 

Peoples Natl.—W. J. Weber, Ellinwood; J. E. 
Gleason, Norton; J. T. Veach, Earlton; A. E. 
Moore, Minneola; J. ha Sayers, Hill City; W. 
B._ Mosely, Le Roy; A. D. Smith, Rozel. 

Phoenix, Ct.—E. W. Grant, Erie; R. C. An- 


S. Mairs, Kinsley; R. M. Dean, 
R. Cumpton, Protection; G. W. 
Grandy, St. John; H. F. Brooks, West Mineral; 


ARKANSAS NOTE 


At Siloam Spring, Ark., the Bank of 
Commerce has bought out the Lindsay 
Insurance Company. 

The Arkadelphia Insurance Agency, of 
which John T. Townsend is manager, has 
taken over the agency formerly owned by 
Arthur Carter at Arkadelphia, Ark. 


OKLAHOMA NOTES 


The insurance agency of the J. R. Baird 
iy Cushing, Okla., has been transferred to 
ano. 





J. H. McElroy, who, since statehood in 
Oklahoma, has been with the state insur- 
ance department and recently with the 
Springfield Fire & Marine, left last Sun- 
day for Chicago, where he will take a 
position in an insurance rating bureau. 


SOUTHWESTERN NOTES 


J. W. Powell, an attorney, has entered 
the local business at Elisberry, Mo. 


An application for receivership for the 
Texas Merchants Insurance Company was 
filed last week at Dallas, -by Commissioner 
John S. Patterson. In asking for the re- 
ceivership it was stated that the permit 

f the company had been canceled, but 
that suits for premiums had been filed 
against merchants in various parts of the 
State. The judge would not issue an order 
without a hearing on the application. 


KENTUCKY AND THE SOUTH 








AMEND COMMISSION RULING 





State Not Concerned With Division of 
Compensation by Local Agents in 
Tennessee 


On the advice of the attorney-gen- 
eral, Commissioner William F. Dunbar 
of Tennessee has amended his ruling 
of Aug. 10 in regard to division of 
commissions with outside agents and 
brokers, and all restrictions on the di- 
vision of commissions are removed. 
The attorney-general advised the com- 
missioner that the resident agent act is 
a revenue measure and that its terms 
and provisions look to the creation and 
preservation of the records in the 
offices of the local agents in order that 
the taxes on premiums may be col- 
lected. He held that the state is not 
concerned with the division of commis- 
sions by local agents with other agents 
either within or without the state. 





GINNERS FAVOR RECIPROCAL 


Seek to Avoid High Rates Charged by 
Stock Companies—Losses Are 
Heavy 





A reciprocal exchange for the insur- 
ance of cotton gins was favored by the 
insurance committee of the cotton gin- 
ners associations from eleven states at 
a meeting in Memphis, Tenn., last 
week. Van A. Webster, attorney and 
manager of the Southern Underwriters 
of San Antonio, Tex., was present 
and acted as advisor to the committee. 
He sought to become manager of the 
proposed ginners’ reciprocal at a com- 
mission of 15 percent, but a contract 
with him has not yet been closed. H. 
B. Patman of Hughes Springs, Tex., a 
local agent, was present seeking the 
position of insurance manager for the 
ginners. 

Some of the ginners are not satisfied 
with the interinsurance plan on account 
of state laws. Veigh Cockrum, presi- 
dent and manager of the Ginners As- 
sociation, is writing the insurance com- 
missioners of the eleven cotton states 
in regard to organizing reciprocals in 
each state. 

The ginners are seeking to avoid the 
high rate made by stock companies. 
Few stock companies are writing the 
business at present, and losses are very 
high. In Mississippi last year the loss 
on cotton gins was estimated at $810,- 
000 on values totaling $8,100,000 in- 
sured for $6,750,000. Various reasons 
are suggested to account for the high 
losses, including poor care, overinsur- 
ance and moral hazard. 

Another meeting of the ginners will 
be held Aug. 30 for final decision as 
to the plans for organizing the recip- 
rocals. 





Gives Up Some Policies 


The distilling concern whose action 
in refusing to surrender for cancela- 
tion policies of fire insurance compa- 





nies, on the ground that the insurance 
belonged to innocent holders of its 
warehouse receipts, caused considerable 
discussion of the method of writing 
whisky, has relented to some extent, 
it is reported, and several of the com- 
panies have been able to locate their 
policies and take them up. The dis- 
tiller is said to have shifted his posi- 
tion in this respect more as a matter 
of policy than because he felt that he 
could not maintain it. 





DISCUSSED LOSS PAYABLE CLAUSES 


Kentucky field men devoted most of the 
time at the weekly lunch club in Louis- 
ville Monday to a discussion of loss pay- 
able clauses, with special reference to 
those used on whisky policies. This was 
the result of the agitation which has de- 
veloped on the subject because of the dif- 
ficulty of securing cancellation of policies 
with open clauses. The various clauses 
which’ are in use on whisky business at 
present were taken up, that where a spe- 
cific party is named being favored. The 
clause used where the insurance is to be 
used as’ collateral indicates that it is for 
collateral purposes only, and that it does 
not indicate an assignment. It is rumored 
that the Western Union is to take up the 
loss payable clauses used on whisky with 
a view to protecting the companies from 
further developments similar to the pres- 
ent experience. 





CANVASS AGENTS ON MEETING 


Kentucky local agents are being can- 
vassed in regard to the place of holding 
the state convention. If a large number 
plan to attend the national convention. at 
Indianapolis the state meeting will be held 
there at the same time. Otherwise the 
state meeting will be held at- Louisville 
during the state fair. 





BULLETIN ON DUMMY AGENCIES 


Members of the Kentucky Association 
of Local Fire Insurance Agents have been 
bulletined on. the subject of dummy agen- 
cies, which have become quite an issue 
owing to the desperate efforts which local 
agents at Covington and Newport are 
making to protect their territory against 
the invasions of Cincinnati agents. Agents 
all over the state are affected on account 
of the activity of the so-called dummy 
agencies in writing large whisky lines lo- 
cated at various points in Kentucky. 

The state association advises its mem- 
bers to take the question up with their 
special agents. 


ACTION AGAINST POLICYHOLDERS 


As suggested in the recent report re- 
garding the troubles of -policyholders of 
the Kentucky Fire of Covington, Ky., 
which is in the hands of a receiver, the 
policyholders are to be compelled by the 
courts to pay assessments aggregating 
$45,000, which have been levied by the 
court in order to pay losses. This amounts 
to 3 percent of the insurance. Most of the 
policyholders who were assessed failed 
to respond, and the clerk of the circuit 





court has therefore issued summonses on 
them. There are about 1,500 policyholders 
scattered over the state. 


TENNESSEE DEPUTIES NAMED 


Charles D. Schuyler, state fire preven- 
tion commissioner of Tennessee, has ap- 
pointed S. M. Hudlow deputy for east Ten- 
nessee, with headquarters in Chattanooga. 
Charles Key, of Monoville, was appointed 
deputy for middle Tennessee and Ed 
Bomar, of Paris, deputy for west Ten- 
nessee. Irvine Peebles was named as 
chief clerk. The new state fire prevention 
department succeeds the fire marshal’s 
office, by virtue of an act of the last 
legislature. 


KENTUCKY NOTES 


The Henry Clay Fire of Lexington, Ky., 
has sued C. W. Bell of Frankfort, Ky., for 
$242, alleged to be due as receipts of the 
Frankfort office, which Bell was hired to 
manage. 

Harry L. Maury, who is. representing 
the Milwaukee Mechanics in Kentucky on 
a per diem basis at present, is also 
handling outside adjustments, and has 
been, doing well. 


A. B. Vaughn has taken over again the 
local agency of A. B. and L. B. Vaughn 
at Clay, Ky. He has been acting as bank 
cashier at Blackford, Ky., but has decided 
to devote all of his time to the fire insur- 
ance. business. 


Joseph M. Rogers, Kentucky special 
agent for the Springfield, has undertaken 
the compilation and publication of Ken- 
tucky premiums and losses for 1914, ow- 
ing to the fact that the concern which 
has been issuing the statistics decided 
not to continue their publication. 

The Great Southern Fire of Louisville, 
which disposed of its business some time 
ago to the Henry Clay Fire of ae 
ton, has changed its name to the Republic 
Realty Company for the purpose of oper- 
ating the Great Southern building at 
Fifth and Walnut streets in Louisville. 


The Franklin is getting gradually 
planted in Kentucky, though it has 
adopted a conservative attitude in the 
matter of towns to be entered. It is go- 
ing only into the larger communities, and 
is to write no unprotected business. Ap- 
pointment of agents has been largely in 
the hands of Arthur G. Chapman of 
Louisville. 


GENERAL SOUTHERN NOTES 


John Puifoy, secretary of state for Ala- 
bama and ex-officio insurance commis- 
sioner, has been cleared of the impeach- 
ment charges that were brought against 
him by the probe committee of the Ala- 
bama legislature. 

Thomas Egleston, southern manager of 
the Hartford Fire, was operated on _ for 
appendicitis at the German Hospital ip 
Philadelphia last week and is rapidly re 
covering. Mr. Egleston was east on his 
vacation with S. Y. Tupper and W. E. 
Chapin, who were with him at the time he 
found it necessary to go to Philadelphia. 


—_—_-~-9 a 
A man can lose all his friends by doing 
favors for them. 








of YORK, England 


FRANK & DuBOIS 


U. S. Managers 


The Yorkshire Insurance Co. Lia. 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


O. E. LANE, Assistant Manager 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 


ESTABLISHED 1824 


ERNEST B. BOYD 


Underwriting Manager 





RN DEPARTME 
LOUISIANA & MISSISSIPPI DEPART: 





PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Ha 
SOUTHWESTE: NT, pe & Hopkins, Managers, Atlanta, Ga. 

» Jas. B. Ross, Manager, New Orleans 


rry R. Bush, Manager, Greensboro, N. C. 

















Fire Agenctes: 





The 


WABASH AMERICAN FIRE INSURANCE CO. 


Wabash, Indiana 


Proposed Capital and Surplus - - - 


is about ready to commence business and solicits your correspondence. 


WABASH AMERICAN FIRE INSURANCE CO. 


Wabash, Indiana 


$1,000,000 
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MOUNTAIN AND COAST FIELD: 


FURTHER TALKS ANNOUNCED 








Executive Committee of the World’s 
Insurance Congress Makes Addi- 
tions to Its Splendid List 





The following additional. announce- 
ment has been made as to addresses to 
be made at the World’s Insurance Con- 
gress to be held in San Francisco: 
Oct. 6—Associations: The Insurance Uni- 

versities 

Association of Life Insurance Presi- 
dents, Charles A. Peabody, President, 
Mutual Life. 

National Fire Protection Association, 
Franklin H. Wentworth, secretary. 

National Association of Insurance 
Agents, C. H. Woodworth, ex-president. 

National Association of Casualty & 
Surety Agents, William G. Wilson, man- 
ager, Aetna Life at Cleveland. 
Broadening Social Economy Through 

Insurance 


Southern Pacific Railway, E. O. McCor- 
mick, vice-president. 

Safety First Federation of America, 
Harry P. Coffin, chairman. public safety 
commission, Portland. 

American Institute of Architects, R. 
Clipston Sturgis, president. 


Oct. 13, Fire Elimination Day 


Chairman, Franklin H. Wentworth, sec- 


petary, National Fire Protection Associa- 





Set Colorado for the Camden 


Cashman & Evans of Denver have been 
appointed managers of the Camden Fire 
for Colorado. The appointment was made 
by Western General Agent Rodney Davis. 


MUTUAL CONVENTION 
WAS A BIG SUCCESS 


(CONTINUED FROM PAGE 1) 

M. S. Mathews, wife of the secretary of 
the Retail Hardware Dealers’ Mutual 
Fire, was chairman of the Minnesota 
entertainment committee. The ladies 
formed an auxiliary to the National 
association, with Mrs. W. Morris 
Deisher of Reading, Pa. as president, 
and Mrs. L. R. Welch of Fitchburg, 
Mass., as secretary-treasurer. 


Hot Fight at One Session 


A real fight developed on the floor 
at a special business session of the 
delegates held Thursday evening. The 
trouble appeared to be over the amend- 
ment to by-law number seven. pre- 
sented by the committee on by-laws. 
Certain of the delegates present de- 
sired to do away with by-law number 
seven entirely. This provides that a 
committee on national affairs or na- 
tional legislation be elected by the 
convention to take care of legislative 
matters without the necessity of going 
to the executive committee for instruc- 
tions. One faction desired to have the 
committee on national affairs appointed 
by and under the complete jurisdiction 
of the executive committee. After a 
red-hot debate lasting for nearly three 
hours, the matter was brought to a 
vote and resulted in a tie, and as two- 
thirds of the majority is necessary 
for amendment, the proposition to 
strike out article number seven 
was lost, and the committee on by- 
laws immediately got together and 
came to a happy medium by presenting 
an amendment to article number seven, 
making the committee on national af- 
fairs elective, but placing it under the 
jurisdiction of the executive committee. 
This amendment went through almost 
unanimously. The evening session 
lasted from 7:30 until close onto 1:30 
Friday morning, and nearly every dele- 
gate stayed through the entire session. 


Reading, Pa., Gets Next Meeting 


_ Washington, D. C.; Atlanta, Ga.; 
Kansas City, Mo.; New York City and 
Chicago were the places named as prob- 
abie meeting places for the 1916 con- 
vention, Reading, Pa., sprung a sur- 
prise in Thursday night’s session by 
presenting the invitation and securing 
the convention. 

That 





the . National association is 


showing a steady growth was proven 
by: ‘Secretary Harry P. Cooper in his 
annual report, in which he stated that 
during the past two-yéars a‘'200 percent 
increase of membership had been made; 
that the National association had ac- 
complished a great many things for the 
mutual companies’ of the United States 
during the past year: was also an as- 
sured fact, Mr. Cooper showing twenty- 
four positive instances’ of good things 
secured for the mutual ‘interests. 
Good Work Was Done 

G. A. A; Pevey gave an excellent. re- 

port of the work done on the national 


affairs against straight odds. The com- 
mittee has had no money to work with 


‘during the past, and everything done 


was at the personal expense of the 
men and companies interested. 

E. R. Ridgeley, chairman of the com- 
mittee on postal rates, gave an excel- 
lent report of progress made and also 
made good suggestions, which, if car- 
ried out, will put the monthly bulletin 
of the National association on a self- 
paying basis. 

Will Have Salaried Officer 


The committee on by-laws made pro- 
vision for annual dues, prorating same 
among the various members in such a 
way that a fund of from $10,000 to $15,- 
000 will be secured within the next 
year, ‘and this will show a steady in- 
crease each year following. It is the 
association’s intention to secure the 
services of an able attorney and insur- 
ance man to take charge of the asso- 
ciation affairs as secretary, just as soon 
as the income will warrant the paying 
of an equitable salary for a man big 
enough to hold such an important po- 
sition. 

A publicity campaign will be launched 
which will have for its object the edu- 
cation of the people of the United 
States towards the real worth of mutual 
insurance, and also advance a ¢am- 
paign of fire prevention and protection. 

he campaign will not in any way be 
one of malice towards stock interests, 
but will simply uphold and state in 
clear facts the principles of mutualism. 

The program was carried out as ad- 
vertised with the exception of the ad- 
dress by F. J. Martin of Seattle, who 
was not able to be present. S. D. 
Works, insurance commissioner of 
Minnesota, spoke Wednesday morning 
in place of Friday afternoon, and Ira 
C. Peterson, deputy commissioner of 
Minnesota, spoke Friday morning in- 
stead of Wednesday afternoon. 


Conferences Were Held 


There were several conferences 
Wednesday afternoon: Farm mutuals, 
led by C. F. Mingenback; general mu- 
tuals, led by L. R. Welch; casualty mu- 
tuals, by J. C. Adderly; hail mutuals, 
by A. J. Shaw; cyclone mutuals, by 
H. F. Gross. 

The banquet Wednesday evening was 
attended by 260 and J. C. Adderly of 
Chicago acted as toastmaster. J. A. O. 
Preus, present state auditor of Minne- 
sota, spoke, and all through his talk 
proved his firm belief and friendship 
in the principles of mutual insurance; 
and Allen D. Albert, secretary of the 
Minnesota Commercial & Civic Federa- 
tion, talked on the broader field of co- 
operation and harmony which should 
prevail in every kind of business inter- 
est and in one’s daily life. C. L. Bux- 
ton, president of the Minnesota Asso- 
ciation of Mutual Insurance Companies, 
and E. R. Ridgeley of Kansas, re- 
sponded to toasts. 

Outside of the banquet, the most en- 
joyable feature was the trolley trip and 
afternoon spent on Lake Minnetonka. 
This and the other scenic beauties of 
Minnesota as they exist around Minne- 
apolis were a revelation to the visitors. 


Presentation to Mingenback 


Retiring President C. F. Mingenback 
was presented with a handsome inlaid 
mallet as a small token of appreciation 
for his services as executive head of the 
national body for the last two years. 





The token was presented by Charles 


NEWS FROM THE EAST 


RULING ON MORTGAGE CLAUSE 











Mortgage Is Bound by Coinsurance 
Provision in Policy, Rules New 
York Supreme Court 





Mortgagees as well as owners are 
bound by the coinsurance clause in 
New York, according to a decision 
just rendered by the appellate division 
of the supreme court in the case of 
Katharina Hartwig vs. American of 
Newark. This question has often been 
discussed in New York, where. the 
courts show great liberality toward 
mortgagees. 

In the case just decided a $1,500 pol- 


cannot in any ‘event exceed that 
amount. 


FIRE PREMIUMS IN BOSTON 





Thirty-one Companies Collected in 
Excess of $25,000 Each During 
First Six Months 





Fire premiums in the city of Boston 
for the first half of the present year 
exceeded those for the corresponding 
period of last year. The Royal led 


all others on volume, with the Liver- 
pool & London & Globe second, the 
Home third, the Aetna fourth and the 
National of Hartford fifth. The com- 


icy with an 80 percent clause had been Home 


issued to the owner, a mortgage clause 
in favor of the plaintiff being attached. 
A fire occurred and the loss was fixed 
by arbitration at $1,350, the actual net 
cash value of the building at the time 
of the loss being $5,500. No other in- 
surance was carried and the company’s 
liability, if the coinsurance clause were 
given effect, was limited to $460.22. 
The mortgagee, however, claimed that 
the 80 percent clause was not binding 
on her and brought suit. It was 
claimed that the only limit on her re- 
covery was the amount of insurance 
and the amount of the mortgage. This 
was admitted by the court, but it was 
held that the coinsurance clause is not 
a condition but an integral part of the 
policy, limiting the liability as to any 
one, to the proportion of loss it under- 
takes and agrees to pay. The court 
said that before a mortgagee has any 
right to recover under the mortgage 
clause, he must establish the amount 
the insurer is liable for, under its con- 
tract with the owners, and his recovery 








H. Ridgewey of Kansas City, and Mr. 
Mingenback feelingly responded. 

At the close ‘of the convention the 
new officers and executive committee 
held their first meeting, and among 
other matters put the secretaryship on 
a regular salary basis; properly en- 
dorsed by resolution, the work of the 
insurance federation which was ex- 
plained to the convention as a whole 
by Secretary Mark T. McKee of De- 


troit, and appointing C. A. McCotter of | 


Indianapolis to act as a delegate at the 
Detroit convention and also to be the 
National association’s regular repre- 
sentative in this federation. The ap- 
pointment of W. E. Straub of Lincoln, 
Neb., as delegate to the World’s Insur- 
ance Congress to be held at the Pan- 
ama-Pacific Exposition was ratified by 
tha committee. 
One of the resolutions passed was: 


Whereas, The intent of Congress as dis- 
closed in the Congressional Record was 
to exempt mutual insurance from the pro- 
visions of the excise or corporation tax 
act, and from the stamp tax act, and from 
the income tax act; and, 

Whereas, The language of the present 
acts is subject to misconstruction and 
has been misconstructed, and 

Whereas, Mutual insurance is a form 
of thrift and for the preservation of the 
actual taxable assets of the members of 
such companies and such funds as may be 
carried on hand for the pre of losses 
or for further safety of members, which 
funds are the sole property of the mem- 
bers of companies and do not constitute 
a profit, but represent only the working 
capital, 

Therefore, be it resolved, that this Na- 
tional Association of Mutual Insurance 
Companies in convention assembled do by 
this resolution protest against any con- 
struction which will apply this tax to 
mutual insurance or the funds of mutual 
insurance companies, and the officers, the 
executive committee and the committee 
on national affairs are hereby instructed 
to take such steps aS may be necessary 
to secure in any reenactment of the acts 
a clear and concise exemption for mutual 
insurance, and each and every member 
of this association is hereby instructed 
to call this subject to the attention of 
the member of Congress from his district 
and to use all honorable means to secure 
the desired result. 


Much praise was given the Minnesota 
and northwest mutuals for the enter- 





tainment features. 
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Gotham Premiums Shrink 


Fire premiums for the city of New 
York during the first six months of 
the present year were more than $1,- 
000,000 less than for the corresponding 
period of 1914. The six months total 
for the present year was $11,435,251 as 
compared with $12,560,519 last year. 
The decrease from the total for the 
first half of 1913 amounts to $2,316,439. 
The returns are made from the fe- 
ports to the New York Board of Fire 
Underwriters on business in Manhat- 
tan and the Bronx and to the fire in- 
surance salvage corps on Brooklyn 
business. 





SHUT DOWN ON PUBLICITY 


Voluminous publicity statements will no 
longer be sent out from New York office 
of the insurance department, as the new 
superintendent, Jesse S. Phelps, has noti- 
fied the New York office that publicity 
matters of importance will hereafter ema- 
nate only from Albany. This is a dis- 
tinct reversal of the practice of the Hotch- 
kiss, Emmet and Hasbrouck administra- 
tions, which believed in the greatest pos- 
Sible amount of publicity for the insur- 
ance department. 

Deputy James J. Hoey, who was in 
charge of the New York office of the de- 
partment, for the past three years, up to 
the time of the new administration, se- 
cured satisfactory publicity for the in- 
| surance department and the work which 
| it was doing. 





EASTERN NOTES 





Announcement is made by the Phoenix 
| of London that on account of the contin- 
| ued. ill health of Mr. Mills, the firm of 
A. B. Mills & Co. will retire as metropol- 
itan agent8 in New York City, and J. E. 
Curtis, general agent of its improved risks 
department, will be ‘placed in charge of 
the metropolitan department pending the 
appointment of a permanent official to that 
position. 


Excess Lines and Reinsurance Treaties 


ANGLO AMERICAN FIRE INS. CO. Organized 1899 
Assets $405,831. Policyholders’ Surplus $331,251. 


MONTREAL CANADA FIRE INS.Co. Organized 1859 
Assets $209,867. Policyholders’ Surplus $154,282. 
W. L. PETTIBONE & CO., Agts., Newark, N. J. 








DWELLING HOUSE. INVENTORIES 
Write for prices 











Tue WESTERN UNDERWRITER. 


— se =O ti OOo as Mm DY 


Pa a ae a ae 


~~ 2 26 OS 6S Oe 


Wor SiNPNnIoworenanNnrerE 


oS 


1 


August 26, 1915 


THE WESTERN - UNDERWRITER. 15 








OBJECTS OF NEW BODY 
ARE OFFICIALLY GIVEN 


(CONTINUED FROM PAGE 1) 
and associated effort of a number of 
companies having a sufficient aggre- 
gate amount of assets to enable them 
to furnish adequate indemnity, and 
of such indisputable character as to 
entitle them to the confidence of the 
property owner in their ability not 
only to pay any loss which may oc- 
cur, but to render the service in other 
directions which, faithfully performed, 
will go a long way toward rendering 
him immune from loss by fire. 

Names of Company Members 


In order to meet these pressing de- 
mands of modern enterprise, the West- 
ern Improved Risk Association has 
been organized. It is composed of the 


following named companies: 

Aetna, Liv. & Lon. & Gl. 
Continental. Niagara Fire. 
Fidelity-Phenix. Northern, Eng. 
ire Association. Pennsylvania. 
Fireman’s Fund. Queen. 


German American. Royal. 
Ins. Co. of N. Am. Springfield F. & M. 


Strength of the Companies 


The name of each has, for many 
years, been a household word in every 
part of the country; each has success- 
fully withstood the shock of every con- 
flagration which has occurred in the 
United States, and has acquired an 
enviable reputation for prompt and 
honorable payment of every honest 
claim. It is interesting to note that 
their average age is 71 years; that their 
combined assets amount to the sum of 
$195,749,836, and their combined pre- 
mium income in. Union territory 
amounts to the sum of $32,874,556, 
which is equivalent to approximately 
30 percent of the entire premium re- 
ceipts of all companies doing business 
therein. With one exception, each 
company was a charter member of the 
Union at the time of its organization 
in 1879, and all are now members. Each 
has been for ‘many years and still is 
a member of the Western Factory In- 
surance Association. Among the man- 
agers of these companies, two have 
been presidents, one is now president 
of the Union, and one is now its vice- 
president; four have been presidents of 
the Western Factory Insurance Asso- 
ciation, one is now president and one 
is now vice- -president of that associa- 
tion, while one is now and has been 
for many years its secretary. 

Loyalty of Organizations 

This record of unwavering loyalty to 
these two organizations during the 
many years of their existence, replete 
as it is with many evidences of the 
confidence reposed in them by their as- 
sociates, stands as an earnest of the 
results to be anticipated through the 
collective efforts of these companies. 

The Western Improved Risk Asso- 
ciation takes pride in exhibiting this 
statement of the combined strength of 
its associated companies, and in call- 
ing attention to the many responsible 
and important positions held. by their 
managers, as convincing evidence of 
the permanent character of the assoc- 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM- 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicags 
Secretary. 


H. C. EDDY, Resident 








ciation, and its ability to manage with ! . i 
fidelity and success all business which EDGAR.J. HAYNES, Presilest THOMAS L. FARQUNAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


may be entrusted to it. E FI E 


Purposes of the Association 
_ INSURANCE COMPANY 


The objects of this association are: 
By collective effort, to conserve the 
resources of the country by a reduction 
= es hy: NEWARK, N. J. 
te os ee, _ 52,142,708.18 
- 600,000.00 


of the fire-waste; to inspect property; 
to encourage improved fire-resisting 

Gavia « to Policyholders _ - - = © 1,015,448.33 
WESTERN STATE AGENTS 


construction of buildings; to furnish 
property owners and association agents 
Me E. COLLINS, Michigan and Ohio - - Union Trust Building, Detroit 
A.S. ew Tilinois, Indiana and Wisconsin, 2119 Insurence Exchange, Chi 
UIs R. DALE, Omaha, Neb. 





subject of building construction and 
the installation of protective devices; 
to render such assistance to association 
agents as may be consistent with the 
requirements of the business; to in- 


sure through resident agents at the PITTSBURG UNDERWRITERS 


advice of competent engineers on the 
Iowa, Minnesota and Missouri - 


Responsible Agencies 
poneitetted 














points where the property may be lo- GEO. R. DAVIES, Manaéer URnenwerevEn A ee Pa 
cated, such risks as meet the approval Allemannia Fire dt Fire Insurance Co 

of its members against loss or ‘ice National-Ben Franklin Insurance Co. oe Pi salvar, Be Teutonie Fire Insurance Co. 

by fire, tornado, sprinkler leakage to Capital, $1,700,000, ry Agsete. $7. 732 467 27. _ Surplus to Policyholders, $3,449,769.69 
buildings and their contents, and to Westmeyer, Toledo, Ohio, & ae os Agent ioe tadiene end Ohio 

insure against loss of rents, and use | New Agents Solicited. * Fish slatkene feon, Wis., General Agents for Wisconsin 
and occupancy of property. ies 








Agents’ Interests to be Safeguarded 


For years, local agents have seen in- Bik h N 1 Si 

rrtiol Othe haw and eo erchants National Fire Insurance Co. 
portant risks at their agencies lost to s 

them and placed elsewhere, because 29 South La Salle Street, Chicago 
they were unable to compete on equal 
tg sed ve business or to furnish 
the periodical inspections and expert 
service required. In many cases local NOW LICENSED IN ILLINOIS 
agents have been ignored, and out- 
side competition has, by resort to 
overhead writing methods and non- 


admitted companies, been enabled to Plan Unique and secures for the Local Agent Co-operation from our 
pick the cream of the commercial and er eat 


; . ; : : : large number of stockholders and banks. 
manufacturing business in this terri- 


tory, and the integrity and value of 
what is rightly termed the American 
agency system is jeopardized in con- 
sequence. The Western Improved 
Risk Association will now extend every 
facility for the recovery of business 
so lost, and to secure and control other 
large risks of desirable character, so 




















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


that the representation, by local agents SPENSER CORTTAR. . - TM, 
of association companies, always de- 8 US TO POLICYHOLDERS - = - 1,240,216.74 
sirable, will be greatly enhanced by 





these added facilities, 
Will Assist Local Agents 
Local agents who now or hereafter 


may control an important risk—no Michigan, Ohio, Pennsylvania, New Jersey, Ilinois, Indiana, 
matter how large—of superior con- Wage. OES ot Cee “ae 
struction and occupancy, will be given 

the entire expert service of the as- 
sociation, for the purpose of securing 


for them its continued control and re- Herbert Buxton General Insurance 
tention; but in order most effectively 92 William St New York 
to accomplish this purpose, the active oe 

cooperation of agents must be given 


to this association by furnishing all| Excess Insurance placed in all parts o the United 


information with respect to risks which 


have thus been lost or which are likely States and Canada 
to be lost through these methods. 


EDWARD BLIVEN, Managing Underwriter 





RELIABLE AGENTS WANTED 


















































Agents are, therefore, earnestly re- - 
quested to freely correspond with this 
association whenever such information FIRST NA I IONAL FIRE 
can be given or whenever the assistance 
of this association is needed. INSURANCE COMPANY 
Commissions to be Paid 

Compensation to — will be the | 3> WASHINGTON, D. C. 
usual Union graded scale of commis- one 
sions at the point where the risk is Statement of Condition December 31, 1914 
located. If there is no Union scale of 
mma raga ye gen at that soe ASSETS LIABILITIES 

ion, the rate of commission wi e 
determined by the association. Brok- _ Estate © (Equity) sealant $254,500.00 Outstanding Fire Losses... $ 39,278.41 
erage, if any, shall be paid only with me grees epee cen’ 235,600.00 Unearned Premium Reserve 244,603.01 
the consent of the local agent to the Bout arket ‘Valite) ‘BAAS 972,966.29 Accrued Charges on Real ¥ 
party or broker controlling the risk “sored Banks and Office... 38,387.53 pT ore 18,646.29 
with the authority of the assured. Agent’s Balances........... 81,266.85 All other Liabilities ....... 8,156.78 

The general offices of the Western Interest and Rents Due and Capital Stock a “oem = 275.00 
Improved Risk Association are at ACOTUIOE. 2. ec cetevdocee 27,215.03 suet! Partially Paid..... aoraor, M4 
Room 747 Insurance Exchange, Chi- All other Assets............ 4,692.31 MPI 6.6 oo nd pets < gaeces _ 404,407.62 
cago, and all correspondence relating Aa a0 were uca pieces $1,614,627.81 Pee eee $1,614,627.81 
to the business of the ——— Pam 5 
should be addressed to W. G. Sander- f " 
son, general manager, at that location. Surplus to Policyholders, $1 3303,943.32 

POCKET EXPIRATION BOOKS ROBT. J. WYNNE JOHN E. — 

: President Managing Underwriter 
Leather or Manila Binding 
ENGER & BARNETT, Resident Agents 
THE WESTERN UNDERWRITER Insurance Exchange ? Chicago, Illinois 
Insurance Exchange, Chicago 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


GIVE DECATUR, ILL., REPORT 





National Board Engineers Present 
Their Findings on the Fire Pro- 
tection Facilities of City 


The gross fire loss of Decatur, IIl., 
for the past five years as given in the 
fire department records was $805,195, 
varying between $31,344 in 1912 and 
$589,051 in 1914, of whiich $528,585 
was on one fire. The average number 
of fires per year was 135, varying be- 
tween 118 in 1910 and 153 in 1912, with 
an average loss per fire of $1,193, a very 
high figure. Based on an average pop- 
ulation of 34,800, the average yearly 
number of fires per 1,000 population was 
3.88, a low figure, and the average an- 
nual loss per capita was $4.63, a very 
high figure. 

The engineers of the National Board 
say: 

FPIRE-FIGHTING FACILITIES 


Water rr ence works. Per- 
sonnel good. ecords incomplete. Supply 
from river has been sufficient in the past. 
Pumping capacity seriously inadequate. 
Station nonfireproof; hazards serious. Con- 
sumption moderately high. Domestic pres- 
sures wiabe J high; fire pressures good. 
Main arteries well arranged. Secondary 
feeders mainly lacking. Gridiron of minor 
distributors mainly weak; numerous dead 
ends. Spacing of gate valves poor. Hy- 
drants mainly of satisfactory size and in 
good condition; spacing wide. 

Fire Department—F'ull paid department 
under the command of a capable chief, but 
chief subject to dismissal at any time. 
Supervision satisfactory. Financial sup- 

ort poor. Requirements for appointment 
ew. Pension system provided; no age 
limit set for compulsory retirement. No 
training of members. ompanies insuffi- 
cient, undermanned and strength poorly 
maintained. Engines and hose wagons in 
goes condition; two wagons of poor type 
or fire department work. Ladder and 
chemical service deficient. Minor equip- 
ment lacking in many important appli- 
ances. Hose supply inadequate and some 
in doubtful condition; no 3-inch hose pro- 
vided. Response to alarms mainly good. 
Heavy stream appliances inadequate. Fire 
methods good. Building inspections well 
~ emi not effective. Records incom- 
plete. 

Fire Alarm System—Single circuit sys- 
tem; control divided; maintained by the 
city electrician. Headquarters building 
very unsatisfactory. Apparatus lacking in 
many important features. Circuit seriously 
overloaded. Boxes mostly of good type; 
many in poor condition, dingy and incon- 
spicuous; distribution poor to good. Cir- 
cuit all overhead, much on poles with high 
tension wires; many crosses and grounds 
of long standing. Tests infrequent and 
of little value. No records. Multiple tele- 
pone circuit to all stations from one pub- 
ic exchange; many alarms incorrectly 
transmitted. 

Fire Department Auxiliaries—State fire 
marshal with ample powers; many fires of 
unknown, suspicious and incendiary origin, 
but few arrests or convictions; other 
duties poorly performed. Police depart- 
ment renders little aid at fires. One public 
service corporation sends men to fires. 
Telephone service by two companies, 
widely distributed and generally used for 
sending alarms. Automatic sprinkler 
equipments and outside standpipes nu- 
merous; other private fire apparatus of 
value to individual establishments only. 
Several factories have private alarm sys- 
tems connected to gongs in fire stations. 
Substantial outside aid remote. 

Summary—Water supply from sufficient 
source; only fair quantities available in 
the principal mercantile district because 
of insufficient pumping capacity; poor to 
only fair supply elsewhere because of weak 
distribution system. Fire department un- 
dermanned and lacking in much necessary 
equipment. Fire alarm telegraph system 
little used, generally unreliable and in- 
adequate; telephones used almost exclu- 
sively and many incorrect alarms reported. 

e « @ 


STRUCTURAL CONDITIONS AND 
HAZARDS 


Building Department—Laws well en- 
forced, but lacking in important features. 
Fire limits of insufficient extent. Struc- 
tural conditions weak. 

losives and Inflammables—Laws in- 
adequate. Control with state fire marshal 
and department of public health and 
safety. -Ineffective inspections by mem- 
bers of the fire department. Local condi- 
tions fair. 

Electricity—Under municipal control. 
Regulations for inside wiring mainly good. 
New work good; old work in poor condi- 
tion. Overhead wires in principal mercan- 
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PUT OUT SMALL FIRES=PREVENT BIG ONES 


THE GLOBE AUTOMATIC SPRINKLER CO. 





CINCINNATI, O. 








tile district.and elsewhere create obstruc- 
tions. Underground duct for some wires 
being installed. throughout fire limits; 
wires to be drawn in near future. No re- 
ported Samage from electrolysis. 

Co on Hazard—In the principal 
mercantile district, weak construction, 
many large to excessive areas and com- 
municating groups, combined with the 
mainly inadequate fire-fighting facilities, 
make serious group and block fires prob- 
able at many points. However, streets are 
of fair width, two parks and some fire- 
proof buildings make effective fire breaks 
and afford good vantage points for the fire 
department and no general conflagration 
should occur. Serious group fires are prob- 
able in other districts. The hazard of 
flying brands is increased by the mainly 
inadequate fire-fighting facilities. 


BLOCES VIOLATION OF CODE 


An opinion has been filed by the city 
counselor’s office at Kansas City, Mo., to 
the effect that the council has no authority 
to pass ordinances which gives to indi- 
viduals or firms the privilege of violating 
ordinances which other people are enforced 
to obey. This applies particularly to spe- 
cial permission to violate the building or- 
dinances. Over 200 such permits per year 
have been granted by the council on the 
average, with the result that innumerable 
shacks are now scattered through the dis- 
trict covered by the building code. : 


DISCOVERS VIOLATIONS 


Building Commissioner Allen of Cleve- 
land has discovered that the provisions of 
the building ordinances have been vio- 
lated in a number of cases lately. Owners 
of frame houses have converted them.into 
business places simply by building a brick 
front to them, whereas the ordinances call 
for the use of standard fireproof materials 
for all buildings used either for business 
purposes or combined business and living 
apartments. Remodeling a building is the 
same as erecting a new one, under the 
ordinances, and in the future this will 
be given close attention. 


THOMAS ENGINE TO BE TESTED 


The Thomas Automatic Fire Engine 
Company of Columbus has just com- 
pleted a 750 gallons pumper to use in 
demonstrations at the convention of the 
International Fire Chiefs’ Association at 
Cincinnati the latter part of August. The 
new machine is built of the best materials 
and will, among other things, be sub- 
jected to a 12 hour test of the continuous 
throwing of its soda water. Not a par- 
ticle of acid is used in the new machine. 
The motor is of six cylinder and 70 horse- 
power. 


HIRES EXPERIENCED MEN 


A threatened clash between the new 
municipal wiring inspection bureau of 
St. Louis and the St. Louis Fire Preven- 
tion Bureau, which formerly made the 
electrical inspections in that city, has 
been averted by the appointment of .six 
of the fire prevention inspectors as in- 
spectors for the new bureau. It was 
thought that the underwriters would con- 
tinue to require inspections by the fire 
prevention bureau, but the appointment 
of experienced men assures good service 
by the city. 


BAD WIRING AT THE SOO 


The loose system of electric wiring in 
use at Sault Ste. Marie, Mich., is vigor- 
ously condemned by Thomas Chandler, 
superintendent of the Edison Sault 
Electric Company. He tells of finding 
houses wired with bell cord and of finding 
joints unsoldered and _ untapped even 
after the contractor had just completed 
the building and it had been declared par- 
tially fireproof. He speaks of going 
through’ several buildings where lamp 
cord was used in place of -standard elec- 
tric wire and wires were wrapped around 
pipes. The Edison company refused to 
connect with these buildings until some 
changes were made. 


GOOD PROTECTION AT EXPOSITION 


W. M. Johnson, of the National Board 
of Fire Underwriters, who has been at 
the Panama-Pacific Exposition for the 
past two years in charge of fire preven- 
tion work in connection with the construc- 
tion of the buildings and the safeguard- 
ing of them, has returned to New York. 
His work is recognized as having been 
efficient and most successful, not a single 
destructive fire having thus far occurred. 


FIRE PROTECTION NOTES 


Lancaster, Ky., has decided to build a 
municipal water plant. 

Brookville, Ind., has let the contract for 
a waterworks building to cost $7,152. 

The board of education of Grand Rap- 
ids, Mich., has equipped four of the school 
buildings of the city with standard 








sprinkler systems and has plans for 
equipping all the buildings later. 


At Racine, Wis., the city council has 
authorized an issue of $8,000 fire depart- 
ment bonds. 

At Missoula, Mont., an election de- 
feated the proposition to issue $500,000 
water plant bonds. 

The fire board of Holland, Mich., by a 
vote of three to two, decided in favor of 
the purchase of a motor truck. 

At Norfolk, Neb., an election resulted 
in favor of issuing $25,000 sewer and 
water bonds, by a vote of 311 to 61 


At Campbell, Minn., an election will 
probably be called to vote on the proposi- 
tion of issuing additional water plant 
bonds. 

The village of McBain, Mich., has plans 
for installing waterworks, the! system in- 
cluding a 30,000 gallon tank placed on a 
75 foot tower. 


Jones City, Okla., will have a system 
of waterworks as a result of an election 
held last week. The population of Jones 
City is only 250. 

The Louisville board of public safety 
has purchased a $6,000 motor truck for 
the fire department. It will be equipped 
— ladders, a chemical tank and hose 
reel, 

The bond issue of $4,000,000, out of 
which improvements in the fire protection 
of Kansas City, Mo., are to be made, are 
still before the city council, as there has 
been no agreement on how the money 
shall be spent. 

A delegation of Chattanooga business 
men called on the Chattanooga, Tenn., 
city commission last week to urge that 
the fire department be improved.in ac- 
cord with the recommendations made in 
the report of the National Board. 


The town board of Orleans, Ind., has 
passed an ordinance, whereby the cor- 
poration may enter into a contract with 
David A. Coulter and Jesse B. Marvin for 
a waterworks system for the town. Forty 
hydrants are provided for at the start. 

An official of the Michigan Inspection 
Bureau, who has been working at Alpena, 
reports a number of improvements in that 
city and was pleased with the efficiency 
of the city pumping station. Alpena’s 
classification may be raised from class 4 
to class 3 


The town of Summit, S. D., is now sup- 
plied with fire protection, a fire hose hav- 
ing been secured and a hose cart being 
provided for. The town board expects to 
organize a fire company in order to make 
the apparatus effective. The new well has 
proven to contain a sufficient supply of 
water for any ordinary fire. 

Two motor ladder trucks have been 
added to the Indianapolis department’s 
equipment. A combination engine and 
pump and three tractors are. yet due on 
apparatus ordered several weeks ago. The 
trucks will be placed at houses in the 
residence districts. Horses are being 
gradually displaced by motor equipment. 


| Notes of the Mutuals 











The Kentucky Mutual Fire Insurance 
oe aaa will meet in Newport, Ky., 
ct. 


* * a 


The Minnesota department has made its 
report on the examination of the Retail 
Hardware Mutual of Minneapolis. The 
report is of June 30 and shows net pre- 
miums for the first six months were 
$242,061; total income, $254,727; net 
losses, $85,710; total disbursements, 
$213,646; assets, $518,555; reinsurance re- 
serve, $104,653; net surplus, $398,688. The 
company is licensed in Minnesota, Mich- 
igan, Illinois, Missouri, Oklahoma and 
Texas. It has risks in other states ob- 
tained principally through the _ state 
hardware dealers’ associations and also 
through reinsurance. It has paid a 50 
percent dividend for the last eight years. 

* * cS 

A number of laws affecting mutual com- 
panies were passed by the Wisconsin leg- 
islature this year. Chapter 28 authorizes 
town mutuals to borrow money without 
an immediate assessment, but an assess- 
ment is to be levied before the succeeding 
Nov. 1. Chapter 29 exempts mutual agents 
and adjusters from the adjusters” license 
law. The amount of the adjustment must 
be reported, however. Chapter 33 refers 
to amendment of articles. Chapter 48 re- 
fers to borrowing money from officers, 
directors or other persons, the loan to be 
paid out of surplus. Chapter 444 refers 
to loaning money. 


Ralph E. Richman, of the Indiana fire 
marshal’s department, delivered an ad- 
dress at the meeting of the Farmers Mut- 
ual Fire.Insurance Association of Indiana 
at Heltonville, Ind., last Saturday. 
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LERRQEYRRRANS 


CHEMICAL 
Fire 
Extinguisher 












Fluid 
Indicator 


ustrite 
CRESTED 
CHEMICALS 










15% 
REDUCTION 
AUTO 
NSURANCE 


Label % 


Holds one quart 
Justrite Fluid 


Extinguishes incipient fires from 
any cause, including GASOLINE 
and all other VOLATILE Oils— 
ELECTRICAL fires of any de- 
scription. Harmless to machinery 
or the most delicate fabrics. Al- 
ways ready for use and can be op- 
erated by a woman or child with 
perfect ease and safety. 


The JUSTRITE FIRE EXTIN- 
GUISHER is instantaneous in ac- 
tion—first turn of the handle auto- 
matically opens the nozzle. Only 

' ONE movement—nothing to con- 
fuse—just hold it tightly under the 
arm and turn handle—a child can 
doit. Throwsastrong,steady stream 
30 feet without any waste of Fluid. 





WE ALSO MAKE 


Automatic Oily Waste 
AND 
Safety Oil Cans 


Approved, Tested and Inspected by the 
Underwriters Laboratories, Inc. 
Under Direction of the 
National Board of Fire Underwriters 





Liberal discount allowed insurance 
agents — write for prices and full 
particulars—Representatives wanted. 





JUSTRITE MFG. CO. 


Department U 
344 S. Clinton St. Chicago, IIl. 
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A Journal of 
Progress in Fire 
Control 














FIRE PROTECTION 


For All Inter- 
ested in Problems 
of Fire Waste 

















A Practical, Popular Low-Priced Journal Devoted Exclusively to All Phases of 


Fire as a Hazard 





A Monthly Manual of Fire Safety for 


Firemen 
Fire Marshals 
Salvage Corps 


Insurance Agents Architects Factory Managers 
Field Men Builders Building Inspectors 
Inspectors Contractors Safety Engineers 








Browns 6 
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It Covers the National Field and Overlooks no Point that will Assist the Solution of 


Fire Prevention— 


The science of removing 
hazards and_ otherwise 
safeguarding properties 
so that no fires shall be 


able to start. 


Fire Protection— 


The business of protect- 
ing properties by the 
proper installation and 
maintenance of protective 
devices. 


Problems Involved in 


Fire Extinguishment— 


The problems of the mu- 
nicipality in the prompt 
discovery, reporting, 
reaching and 
combating of flames. 


effective 


Fire Indemnity— 


The effect of fire losses 
and the relation of the 
loss ratio and sound un- 
derwriting methods on 
the premium rate. 





FIRE PROTECTION—A Journal of Service 


Let it Serve You in any Line Connected with the Analysis of 











It is not too late for you to take up the 


Correspondence Course in 
Schedule Rating 


Published originally in the succeeding 
monthly issues of FIRE PROTECTION, 
studied by hundreds of insurance men, 
firemen, men having charge of the fire 
protection and insurance departments of 
large enterprises, its benefits are still 
open to those who desire to increase 
their knowledge of the relation of the 
risk to the premium rate and the method 
of determining this relation. No insur- 
ance man can afford to be without it. 
Examination papers graded by Jay S. 
Glidden of the Chicago Board of Under- 
writers, author of this invaluable course 
of lectures on the Scientific Measurement 
of Fire Hazards. 


The Complete Course, Twelve Dollars. 





Fire as a Hazard 





There is Only One 


FIRE PROTECTION 


The official organ of ten state fire pre- 
vention associations, the Fire Marshals’ 
Association of North America, and nu- 
merous firemen’s and mutual insurance 
organizations. 

Special departments devoted to Munic- 
ipal Protection, Private Fire Control, 
Fire Prevention Associations, Insurance 
Rates and Inspections, State Fire Mar- 
shals, State Fire Prevention Associations, 
Field of Construction, Fire Prevention 


Trade World, Special Fire Hazards. 


Among its contributors are noted chiefs of 
fire departments, builders, engineers, ar- 
chitects, manufacturers and fire insurance 
field men and inspectors. 

Devoted to the exclusion of The Red Plague 
from home and office, factory and mill, 
schoolhouse and church. 





You Need these Books 


Build Up a Fire Prevention 


and Protection Library 
FIRE PROTECTION is sales agent for the follow- 


ing contributions to the fire prevention and fire 
protection literature, all by authors of knowledge 
and authority: 


Pocket Book of Fire Protection, 
er Games Wi MU ona wee eink cacnri 
Fire Prevention and Fire Protec- 
tion, by Jos. K. Freitag.......... 4.00 
Handbook of Fire Protection, by 
a ae 
Manual of Electricity for Fire In- 
surance Purposes, by A. 


pL LI POSES OOOO LYE ATS 
Manual of Inspections, by W. D. 
inne dcn é sdebea bc xaeees 3.10 
Fire Prevention, by Edward F 
NG oo 44 6 wilig 2 eed de oe Ee ka 1.65 
Fire Prevention, by Peter J. Mc- 
MIRE, xh ak Cake Wok ok kta chia 1.75 
Fires and Fire Fighters, by John 
tae tog aa oe aera a 2.50 





CHICAGO OFFICE: 
1362 Insurance Exchange 


Address all Communications to 


FIRE PROTECTION | 


Publication Office 
403-4 Lincoln Inn Court 
CINCINNATI, O. 


NEW YORK OFFICE: 
100 William Street 
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OHIO LICENSE RULING 

SUPERINTENDENT TaGGaRT’s ruling on 
licenses has created a furore among 
Ohio agents. The ruling creates an im- 
possible situation among fire insurance 
agents in particular and agents are of 
the opinion that the matter should be 
decided definitely at once. While it is 
not believed that Superintendent Tac- 
GART is going out on a hunt for viola- 
tions of the law in this respect, the 
knowledge that anyone who wishes to 
complain to the state department can 
cause trouble for an agency is a sword 
which Ohio agents do not care to have 
hanging over their heads. 

If, following Superintendent Tac- 
GART’S opinion as to the application of 
the license law, it became necessary 
for fire agents to become licensed for 
every company with which they broker 
exchange business, it is estimated that 
the license fees of the state department 
would run to over $1,000,000 a year. 
One fair sized agency in Cincinnati has 
calculated that if it secured all neces- 
sary licenses it would cost it over 
$2,000. 

It is believed that there will be an 
attempt made at the next session of 
the legislature to have a well designed 
insurance license law passed, but in the 
meantime the agents are left up in the 
air. One way to get around the mat- 
ter, of course, would be by -securing 
greatly increased writing facilities from 
the home offices, so that an agent could 
take care of almost any sized line in 
his own office. This business would, 
of course, have to be reinsured, and 
would create a very unsatisfactory con- 
dition. 

It is felt that what is needed in Ohio 
is a licensing law similar to that in 
New York and some of the other east- 
ern states, under which the broker is 
definitely recognized and_ legalized. 
The New Hampshire law in this re- 
spect is greatly admired by a number 
of men who have made a study of the 
subject. The New Hampshire law pro- 
vides a good sized fee for a broker’s 
license. The policy writing agent is 
also licensed for each company, the fee 
being $2. A policy writing agent who 
is also to broker business can secure 
a broker’s license in addition, his 
agency license fee applying towards 
his broker’s fee, so that if he has 
enough companies his broker‘s license 
costs him nothing. This plan has 
many advantages and if an agent’s li- 
cense law is introduced before the next 











legislature it is believed that it will be 
along these lines. 





TAX SYSTEM IS WRONG 


INSURANCE COMMISSIONER WINSHIP of 
Michigan in his annual report states 
that the grand total of the gross re- 
ceipts of the department for the past 
year was $737,943. The receipts come 
from the taxation of Michigan pre- 
miums and also retaliatory fees exacted 
from companies of other states and for- 
eign countries, and certain statutory 
fees. The premium tax amounts to 
$686,094, and the fees amount to 
$51,879. The entire expense of con- 
ducting the department is less than the 
fees alone. 

Commissioner WINSHIP says that the 
insurance department is a great earning 
power for the state, but he declares he 
cannot help but believe that the whole 
system is wrong, for every dollar of tax 
on premiums exacted by the state is 
drawn from its own people by the com- 
panies in making up their premium 
rates. He says that this would not be 
so bad were it drawn uniformly from 
all citizens, but it is only drawn from 
the provident, those who realize the 
necessity of insurance from an eco- 
nomic standpoint. He declares that it 
must be admitted that the taxation of 
insurance premium is a tax upon thrift 
and prudence. 

So long as the department can be 
supported by the retaliatory fees 
exacted from companies, there seems 
to be little practical sense in exacting 
the enormous taxation upon premium 
income from the companies when it is 
positively known that in making the 
premium rates they add the taxation 
cost and Michigan people pay it. 

Commissioner WINSHIP says that if 
insurance were a luxury there might 
be an argument in favor of this peculiar 
method of doing business, but it is not 
a luxury; it is a necessity. Life insur- 
ance relieves the drain upon the poor 
farms in the various municipalities and 
counties, and upon the charitable in- 
stitutions of the state, and as for fire 
insurance, its abandonment would stop 
the wheels of commerce. 

Commissioner WuNsHip has the 
strength of his convictions and is cour- 
ageous in expressing them. The drain 
by tax in Michigan is typical of what 
it is in every state. The states now 
look upon the insurance companies as 
one of their greatest sources of revenue 
and yet it comes in an indirect way 
from the citizens who pay the pre- 
miums. Commissioner WunsurP has 
taken an advanced step in expressing 
his views on this subject. 





THE man who doesn’t know how to 
back up or is temperamentally incapable 
of backing up when he is in wrong is 
a good deal like an automobile without 
a reverse lever—useful for simple op- 


erations but mighty inefficient when the | 


road is anything but perfection. 
———_—22*e 


The little cares that fretted me, 
I lost them yesterday, 

Among the fields, above the sea, 
Among the winds at. play; 

Among the lowing of the herds, 
The rustling of the trees, 

Among the singing of the birds, 
The humming of the bees. 

—Anon. 


Personal Side of the 
Insurance Business 


Charles E. Sheldon of Rockford, IIl., 
western manager of the American, who 
is to speak at the annual convention of 
the National Association of Local 
Agents in Indianapolis, has gone to 
the scriptures for his text. His sub- 
ject is “And the eye cannot say to the 
hand, I have no need of thee; nor again 
to the feet, I have no need of thee.” 
It seems obvious that Mr. Sheldon will 
discuss the relation between companies 
and agents, a most important topic for 
consideration. Mr. Sheldon is one of 
the best known men in the west, and 
one of the most brilliant. His leader- 
ship has long been acknowledged and 
his counsel is frequently sought. 


_ 


Frank Fassold, recently appointed 
manager of the. Milwaukee, Board of 
Underwriters, spent Monday and Tues- 
day of this week in Cincinnati with 
Manager Ankenbauer of the Cincinnati 
Fire Underwriters’ Club, going over 
the plans, rules and regulations of the 
Cincinnati organization. The Cincin- 
nati organization has been one of the 
most successful in the country in the 
plan of employing a salaried manager. 
Mr. Ankenbauer has managed the af- 
fairs of the club in an exceptional man- 
ner, remaining absolutely unbiased and 
non-partisan through all controversies, 
and this attitude has been one of the 
principal reasons for his success. 


— 


T. E. Downs, formerly with THE 
WESTERN UNDERWRITER, but who for the 
past few months has been with Earls 
& Johansing of Cincinnati, surprised 
his many friends last week by turning 
his vacation into a honeymoon. He 
tried to keep it a secret, but let it slip 
to one of the men in the office and it 
was too good to keep. In his work for 
THE WESTERN UNDERWRITER, he covered 
much middle western territory, where 
he has many friends. Mr. Downs mar- 
ried Miss Stella Agnes Edwards of 
Ridgeville, Ind. 


— 





When nature, in artistic mood, takes 
palette and brush in hand, and prodi- 
gally paints the woodland, when nature 
emblazons the maples, burnishes the 
oaks and sears the birches till the sil- 
very white trunks and limbs gleam 
forth, then is a masterpiece being cre- 
ated on a flimsy, temporary, soon-to- 
be-forgotten canvas. During the past 
few weeks she has been, possibly in 
artistic mood, emblazoning and burn- 
ishing those few of her favorite sons 
who have been able to seek rest and 
comfort in the northern woods of Wis- 
consin. She seems to have selected 
for her brightest bit of color an insur- 
ance man. The hands have been 
daubed from the same tube that the 
oak leaves are reddened, the face has 
been brushed with the browns that 
fit the-mapte, and the scalp, visible 
through the hirsute perpendiculars, is 
seared. An oculist, one who might 
endeavor to paint the lily or perfume 
the rose, has taken a hand and fitted 
onto the masterpiece a pair of amber 
glasses with huge circular lenses. From 
behind this riot of autumn hues comes 
frequently a laugh, one supplied with 
power as if from a bellows, and from 
that laugh you recognize W. G. Al- 
bright, superintendent of the western 





farm department of the Connecticut 
Fire. ' 
| — 

Western Manager J. W. Cochran of 
the Fire Association is something 
more than ’a successful fire underwriter. 


fine boat, “Sagamore,” which he keeps 
at his summer home up on Burt Lake 
and Indian River, Michigan. At the 
annual motorboat race of the Colum- 
bus Beach Yacht Club the other day, 
Mr. Cochran’s boat won the pennant. 
There were twelve other boats entered 





He is just as expert at handling his, 





and the “Sagamore,” with Mr. Coch- 
ran at the wheel, triumphed in good 
shape. One of the crew was J. Lewis 


Cassell of Chicago, Cook county spe-. 


cial agent. Mr. Cochran’s boat is one 
of the finest and swiftest in the lake 
region of that section. 


R. S. Critchell is receiving the con- 
dolences of his many friends owing to 
the death of Mrs. Critchell at Asbury 
Park, N. J., last week. Mr. and Mrs. 
Critchell had gone there’ for the sum- 
mer. Mr. Critchell was formerly in the 
local business in Chicago, being one 
of the veteran agents of the city, and 
for many years head of the Critchell 
agency. In addition to Mr. Critchell, 
a son, R. Moody, a broker in Chicago, 
and Mrs. H. H. Rimington of Phila- 
delphia, wife of the special agent of the 
Columbian National of Indiana, sur- 
vive. 

Roy Arthur Hunt of Chicago, resi- 
dent vice-president of the “Insurance 
Field,” and in charge of the business 
organization in the central west, has re- 
signed as of Sept. 1 and becomes con- 
nected with the Illinois Life with the 
title of sales director of the Chicago 
agency. Mr. Hunt has been with the 
“Insurance Field” since 1903 in its busi- 
ness department, starting as resident 
secretary at Atlanta and then later be- 
ing transferred to Chicago. Mr. Hunt 
is known to a wide number of insur- 
ance men. In his new position he will 
have an oportunity for the expansion 
of his powers and the putting into play 
of selling and organization plans that 
he has assimilated in his study of the 
sales end of insurance. 

In connection with the announce- 
ment, it will bring great sorrow to Mr. 
Hunt’s friends to learn that Mrs. Hunt 
died in Boston Wednesday of this 
week. She had gone east to spend the 


summer and some days ago was taken 


to a hospital for a serious operation. 
Mr. Hunt was called to her bedside 
and was present when she died. 


Vice-President A. C. Johnson of the 
New England Equitable of Boston has 
taken an indefinite leave of absence on 
account of ill health. . 


— 


Secretary W. T. Grant of the Cen- 
tral Business Men’s Accident of Kan- 
sas City, Mo., attended the Health & 
Accident Underwriters’ Conference in 
Chicago last week and then went on to 
attend the sessions of the International 
Association of Casualty & Surety Un- 
derwriters at Detroit this week. Mr. 
Grant has bought a new car and it will 
be delivered to him from the factory 
in Detroit. He will ride back to Kan- 
sas City and enroute will call on a 
number of his agents in Michigan, In- 
diana, Illinois and Missouri. 


R. D. Baker returned to Chicago 
Monday to resume his duties in the 
United States branch office of the Zur- 
ich, after spending two and a_half 
years at the home office in Switzerland. 
He has worked principally in the un- 
derwriting department at the, home 
office and has not only acquired a knowl- 
edge of the company’s methods and 
ideas, but also is able to talk Swiss, 
German and French. He sailed from 
Bordeaux, France, and was accom- 
panied to that city by a native employe 
of the company who had been directed 
to come to the United States for a few 
years’ experience here. However, the 
Zurich purchased a company at Barce- 
lona, Spain, and he was notified by 
wire to proceed to that city and re- 
main for the present. Wells Valentine, a 
son of George S. Valentine, assistant 
United States manager of the Prussian 
National and Netherlands, is at present 
in the home office of the Zurich, going 
through a course similar to that taken 
by Mr. Baker. 


“I can’t afford it,” is said to be a stingy 
man’s excuse, but it doesn’t tend to bank- 
ruptcy. 
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PRESENT OPPORTUNITIES 


THE PRESENT Offers probably more 
opportunities to the ambitious young 
man with a fair knowledge of the cas- 
ualty business than any previous period 
in years. There are hundreds of estab- 
lished fire agencies in the smaller cities, 
all of which have been doing some 
casualty business for years, but many 
of which have been at no particular 
pains to develop this line. These 
agencies bear excellent reputations and 
represent excellent casualty companies, 
but the proprietors are primarily fire 
insurance men and that branch of their 
business takes up their attention to 
such an extent that they cannot be- 
come casualty specialists. When a 
workmen’s compensation law becomes 
effective in a state the volume of the 
casualty business becomes of such im- 
portance that these agencies cannot ig- 
nore it, yet in many cases they are not 
equipped to make out of this line of in- 
surance what they might. 

No doubt there are many such agents 
who would consider favorably a prop- 
osition from a young man of good rep- 
utation, energy and some knowledge of 
the business to take hold of this branch 
in the office,. devote all his attention 
to it and share in the income from this 
department. Doubtless many of these 
agents would be willing to pay such a 
young man a moderate salary for a 
time until his commission income was 
such as to sustain him. 

It is not likely that many such posi- 
tions are lying open waiting for some- 
body to come and claim them. Prob- 
ably in ‘most cases the fire agent has 
given no thought to taking a partner 
in any branch of his business, yet if 
the right man came along and put to 
him a proposition which appealed to 
his judgment, he would accept it. In 
many cases it would mean more in- 
come. Many of the best positions are 
not those offered to men but those 
which men make more themselves, and 
a young man so situated that he could 
swing a proposition of this kind would 


do well to consider earnestly the vari-. 


ous possible openings and endeavor to 
work out some plan by which he could 
get a start in one of them. 


EDUCATION NEEDED 

Because the average legislator can- 
not differentiate between assessment 
life insurance and assessment accident 
and health insurance the companies 
and associations doing the latter class 
of business are barred from states hav- 
ing an aggregate population of 30,000,- 


* 000 and are so hedged about in others 


having an additional population of 15,- 
000,000 that it is well nigh impossible 
to operate within their borders. Legis- 
lators see assessment life companies 
raise their rates to a point where pro- 
tection becomes almost prohibitive to 
older members, they see a few others 
fail and a few change from the assess- 
ment basis to the legal reserve plan, 
and immediately they believe that all 





forms of assessment 
wrong. 

This thought was presented to the 
mutual section of the Heattn & Acci- 
DENT UNDERWRITERS’ CONFERENCE last 
week by W. T. Grant of the BusINEss 
MEN’s AcciDENT of Kansas City. 

The need for education of legislators 
which he expressed was echoed by 
other speakers and the result was a 
decision to have a model bill drafted 
for presentation to the NaTIoNAL Con- 
VENTION OF INSURANCE COMMISSIONERS 
and various state legislatures under 
which mutual accident and health com- 
panies may operate. 

If such a bill is presented to legisla- 
tures by the conference the backer 
will appear in the light of a lobbyist. 
It should be presented by home state 
companies, if there be such, and sup- 


insurance are 


‘ported by agents of all mutual com- 


panies. The home state companies 
and resident agents are constituents, 
not lobbyists. 

Favorably introduced, the bill will 
receive proper consideration and there 
will hardly be an assembly of law- 
makers that would fail to pass it. 
Legislators will listen to the argu- 
ment that there is a difference be- 
tween the transaction of life insurance 
and disability insurance and will see 
the difference. 

The assessment life companies do 
not put up the reserve required by 
the American experience table and 
maintained by all legal reserve life 
companies, both stock and mutual. The 
assessment accident companies, with 
few exceptions, maintain the same re- 
serves that stock accident compa- 
nies do. 

The agents of many mutual acci- 
dent companies do not today know 
why the arguments against assess- 
ment life insurance do .not apply 
against assessment accident insurance. 
The companies should begin right now 
to, educate their agents on this point. 
Some legislatures will be in session 
this coming winter and the fight will 
be on. The time to prepare and to 
equip the men in the trenches is now. 


BANKERS 

Kansas bankers will insure their bur- 
glary risks through an interinsurance con- 
cern to be organized among them, if they 
follow the recommendation of the execu- 
tive committee of their association. 
Bankers offer an interesting field for the 
study of human nature. There is per- 
haps no other class of citizens more in- 
sistent upon sound business policies and 
practices, which necessarily imply pro- 
vision for a reasonable profit. At the 
same time there is no class more ready 
than certain bankers to seek’ means to 
prevent insurance companies making any 
profit on transactions with them, though 
these same companies, together with their 
agents, furnish the bank no inconsiderable 
amount of deposits. 

Bankers have been among the strong- 
est objectors to antidiscrimination laws 
which would deprive them of the little 
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rebate on burglary insurance which they 
enjoy through placing their business 
through the secretaries of their state as- 
sociations. Bankers are among those 
most ready to offer personal bond rather 
than go to the expense of paying for 
surety bonds. While it would be en- 
tirely unfair to charge the bankers of the 
country as a class with hostility to the 
legitimate business of insurance, there are 
many individual bankers who have shown 
much unwillingness to pursue a “live and 
let live’ policy toward insuring com- 
panies. 

It may be that when the insurance inter- 
ests of the country combine more suc- 
cessfully through federations or other- 
wise, they will discriminate between those 
bankers who treat thém legitimately and 
those who do not. 





INTENTIONAL INJURY BY 
ANOTHER PERSON 


General Counsel Henry C. Walters 
of the National Casualty discusses the 
provision in an accident policy to the 
effect that “No indemnity shall be paid 
* * * for death or injuries inten- 
tionally inflicted upon the insured by 
any person.” He says: 


It is a clear statement of the rights of 
insurer and insured under the circum- 
stances stated. The reason for this limi- 
tation upon the. liability of the company is 
not far to seek. The policy is, first of all, 
an accident policy. The element of inten- 
tion on the part of the assailant, there- 
fore, Rearents such an occurrence from be- 
ing classed among accidents. If this were 
not so such insurance might result in ac- 
tually encouraging brawling and rowdy- 
ism. Pea 

It would seem that few questions could 
arise as to the meaning of this clause, 





as it appears to be quite unambiguous. 
Nevertheless, attempts have been made to 
distort the meaning of such clauses. One 
question that has been raised is as to 
whose intent is meant—that of the in- 
sured, or his assailant. But it has gener- 
ally been held that the question of intent 
refers entirely to the attitude of the as- 
sailant, irrespective of whether or not the 
insured consented to, or expected, the in- 
jury. The injury might be ontizely ac- 
cidental as to the insured. In a Texas 
case the contention was made for the in- 
sured that the words “intentionally in- 
flicted” referred alone to intention on the 
part of the insured. The policy exempted 
the insurer from liability in case of death 
resulting. from “intentional injuries, in- 
flicted by the insured or any other per- 
son.” In view of the fact that the insured 
was murdered, the court very properly 
held that such a construction would be 
Pom violence” to the language of the 
policy. 


€. OS 4 


It is not, however, necessary to prove 
that the assailant intended specifically to 
inflict the particular injury which results 
from his attacks; so it has been held that 
where the insured was assaulted by an- 
other, who attempted to strike him in the 
head, but instead struck his arm, which 
he had put up to protect himself, the in- 
jury was one within the provision, since 
the injury was intentionally inflicted and 
it was not necessary that it should be the 
precise one intended by the person mak- 
ing the assault. The intent of the as- 
Sailant to attack, governs. 

* * * 


This is not an unreasonable condition 
to place in accident insurance policies, be- 
cause such policies are intended to indem- 
nify against the ordinary vicissitudes of 
life, unconnected with matters of a crimi- 
nal nature. The number of persons who 
are intentionally injured by others, and 
who are wholly free from fault, is so 
small, that it is better to leave them with- 
out protection, than to eliminate the pro- 
vision from the policy, and thus bring in, 
and protect, a great number of persons 
who are intentionally injured because of 
their own wrong-doing. The Saturday 
night fights, and the other untoward inci- 
dents of like character, which occur on 
nights other than Saturday, would furnish 
so great a mass of claims, in the ab- 
sence of such a provision, that a well-nigh 
prohibitive rate of premium would have 
fo be charged against peaceable citizens, 
n order to meet the demands of those be- 
coming too much interested in brawls. 
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CASUALTY AND SURETY NEWS 








CASUALTY CLANS IN 
SESSION AT DETROIT 





Company and Agency Organiza- 
tions Open Annual Conven- 
tions Auspiciously 





TWO HUNDRED PRESENT 





International Association Recognizes 
Bureaus for Various Classes of Bus- 
iness by Constitutional Changes 





(FROM A STAFF CORRESPONDENT) 


Detroit, Mich., Aug. 25.—The annual 
meetings of the International Associa- 
tion of Casualty & Surety Underwriters 
and the National Association of Cas- 
ualty & Surety Agents opened with a 
joint session at the Hotel Statler yes- 
terday morning. Nearly 200 persons 
were in the big assembly room when 
William G. Curtis of Detroit, chairman 
of the entertainment committee, called 
the session to order. 

On motion of William BroSmith, 
President H. G. B. Alexander of the 
International association was elected 
chairman of the joint session and E. A. 
St. John, secretary of the National as- 
sociation, was chosen secretary. 


Addresses of Welcome 


On assuming the chair Mr. Alexander 
made a few appropriate remarks and 
called President George A. Gilbert of 
the National association to the plat- 
form. Mr. Alexander then introduced 
Insurance Commissioner John T. Win- 
ship of Michigan, who welcomed the 
two associations to the state in a very 
cordial manner. Edwin W. DeLeon, 
president of the Casualty Company of 
America, responded in a finished speech. 

Mayor Oscar B. Marx of Detroit ex- 
tended an equally warm welcome to 
the city, and Wade Fetzer of Chicago, 
chairman of the executive committee of 
the National association, responded. 


McNeill Medals Presented 


Following the opening ceremonies the 
George E. McNeill medals for acts of 
heroism in saving life were presented. 
G. Leonard McNeill, chairman of the 
medal committee, made a brief report, 
the complete one having been printed 
and distributed. This year, by courtesy 
of the International association, the 
National association had charge of the 
presentation and acceptance of one of 
the three medals. 

The medal awarded to John C. Poe 
of seg yt aw Ark., was presented by 

Philip S. Powers, general agent of the 
Ocean at Richmond, Va., and was ac- 
cepted for Mr. Poe by j. C. Barrows, 
general agent of the Aetna companies 
at St. Louis. The medal awarded to 
Mrs, Lillian M. Coburn of Susanville, 
Cal., was presented by Arthur E. 
Childs, president of the Columbian Na- 
tional Life, and accepted by A. F. Cull- 
ing, manager of the ‘Pacific Mutual 
Life. The one awarded to Dr. James 
A. Hamma of Carnegie, Pa., was pre- 
sented by Charles H. Holland, general 
manager of the Royal Indemnity, and 
was accepted by Henry C. Walters, 
alga counsel of the National Casu- 
aity 

Following announcements by Messrs. 
Gilbert and Curtis the joint session ad- 
journed. 


INTERNATIONAL’S FIRST SESSION 


The first session of the International 
association was a very important one. 


ance. The report of the credentials 
committee showed that fifty-six dele- 
gates, representing twenty-eight com- 
panies, were on hand, besides six indi- 
vidual members. Following this re- 
port, President Alexander delivered his 
annual address, a strong plea for co- 
operation among all classes in the in- 
surance business, 

The report of the executive commit- 
tee showed the election to membership 
of the Business Men’s Accident of Kan- 
sas City as a regular member and of 
Joseph Froggatt, W. H. Gould and 
Rutherford H. Towner as individual 
members. The committee reported that 
several company members had resigned 
but their resignations had not been ac- 
cepted, pending changes in the constitu- 
tion which might cause them to with- 
draw the resignations. 


Present Membership 


The committee reported that the as- 
sociation now has fifty-seven regular 
members, seven individual members and 
one honorary member. Reviewing the 
activities of the year, the committee 
told of organizing the Bureau of Ac- 
cident & Health Underwriters, securing 
changes in the draft of the federal war 
tax and having the casualty and surety 
interests represented before the Amer- 
ican Bar Association when it was 
drafting a model insurance law. 

The reports’ of F. Robertson Jones, 
secretary and librarian, and George E. 
Taylor, treasurer, were read. 

John M. Parker, Jr., chairman of the 
committee on standard manual, re- 
ported’ that over 200,000 manuals and 
eighteen sets of plates have been sold. 


Constitution Amended 


Amendments to the constitution and 
by-laws, offered by Chairman Holland 
of the executive committee, were unan- 
imously adopted. These changes are 
fundamental. They do away with the 
old sections and provide for an addi- 
tional class of membership consisting 
of the bureaus representing different 
casualty and surety classes. They pro- 
vide also that the executive officer of 
each bureau shall be the vice-president 
oi the association for the class of 
business that bureau represents; but, 
if any class is not represented by a bu- 
reau member, the companies’ writing 
that class may nominate a vice-presi- 
dent for that class. This opens the 
way for a coordination of activities 
of the various bureaus and classes of 
business ‘through the International as- 
sociation, 


NATIONAL’S FIRST SESSION 


The first separate session of the Na- 
tional association was held on Tues- 
day afternoon. The attendance was 
small. Although a hundred agents or 
more had registered, about thirty-five 
were present at the opening of the 
meeting. Nearly as many more came 
in late. As Commissioner John T. Win- 
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ship had another engagement, he de- 
sired. to speak early, and President 
Gilbert introduced him at once. He 
gave a good talk on workmen’s com- 
pensation, discussing, the evils of rate- 
cutting and discrimination and pointing 
out what in his opinion are the chief 
dangers of experience rating. . 

The address of Leon S. Senior and 
the president’s address were post- 
poned until Wednesday morning. 


Committees Named 


The president appointed Burt A. Mil- 
ler of Cleveland sergeant-at-arms, a po- 
sition which he has been called upon 
to fill at every meeting. 

The resolutions committee was named 
by the president, as follows: Wallace 
M. Reid, Pittsburgh; J. A. Morrison, 
Chicago; Frank C. Esterly, Minne- 
apolis. 

Charles H. Hood of Minneapolis was 
named as chairman of the nominating 
committee, the other members to con- 
sist of one from each state delegation 
to be named by the delegation itself. 

The session then adjourned, about 
half an hour after it opened. 


NATIONAL’S SECOND SESSION 


On Wednesday morning the Na- 
tional Association’s session opened 
with a large attendance, which grew to 
nearly: two hundred. It was a day of 
addresses. Leon S. Senior, manager of 
the Compensation Inspection Rating 
Board of New York, read a long and 
valuable paper on ‘Present and Future 
Developments in the Field of Work- 
men’s Compensation Insurance.” Pres- 
ident Gilbert delivered his address. 
These two numbers had come over 
from Tuesday. 


Chalmers Star Performer 


Then came the star event of the 
meeting, the address on “Advertising 
and Selling” by Hugh Chalmers. It at- 
tracted a crowd that filled the hall to 
overflowing and held the closest atten- 
tion of the audience. In moving a vote 
of thanks Major N..E. Turgeon of Buf- 
falo said he had heard many addresses 
on salesmanship, or supposed he had, 
but now he had learned that he never 
heard a real one till this morning. 


Employers View of Compensation 


The other address of the morning 
was by R. J. Hamilton, secretary of 
the American Radiator Company, on 
“Compensation Insurance from the 
Viewpoint of the Employer.” It was 
a very able production and was or- 
dered printed, along with the other ad- 
dresses of the morning. 

The full membership of the nom- 
inating committee was announced and 
the meeting adjourned, leaving over to 
the next session the open forum on 
“Insurance Federations and Local As- 
— which Mark T. McKee will 
ead. 


INTERNATIONAL’S SECOND SESSION 


At the opening of the Wednesday 
morning session of the International 
Association, Walter C. Faxon, vice- 
president of the Aetna Life, read a fine 
paper on “The Bureau of Accident & 
Health Underwriters.” 

Under the head of discussion of com- 
mittee reports, there was nothing to 
be said about the executive commit- 
tee report. 


Discussion Over Accident Manuals 


It was decided that the work of the 
Standard manual committee should be 
turned over to the Bureau of Accident 





& Health Underwriters. There was 
discussion on this point, the question 
being raised as to the status of young 
companies not eligible to bureau mem- 
bership. It was decided that such com- 
panies which would agree to contrib- 
ute their statistics and follow bureau 
rules, should be granted bureau privi- 
leges. During this discussion Presi- 
dent Alexander made a very earnest 
talk, telling the members that unless 
there was general cooperation neither 
the Bureau of Accident & Health Un- 
derwriters or any other organization 
was going to put the accident business 
on a satisfactory basis. 

The report of the committee on 
blanks was presented by Chairman 
Benedict D. Flynn and was approved. 


Vice-Presidents Make Reports 


Under the head of reports by vice- 
presidents, Vice-President John M. 
Parker of the stock accident section 
spoke of the need of cutting out the 
ultra-liberal features in policies in view 
of the excessive losses. Vice-President 
William B. Joyce made a bright, inter- 
esting report for the fidelity, guaranty 
and surety section. In the absence of 
Vice-President A. Duncan Reid of the 
liability section, A. W. Whitney, man- 
ager of the Workmen’s Compensation 
Service Bureau, was called upon and 
spoke on the scope of workmen’s com- 
pensation insurance. 


Compensation Rulings Dangerous 


Vice-President Ira F. Libbey, of the 
mutual accident section; was absent, 
but M. W. Van Auken, general coun- 
sel of the Commercial Travelers Mu- 
tual, made some interesting remarks 
on the danger to accident companies 
in the fact that the rulings of work- 
men’s compensation and _ industrial 
commissions are giving a _ different 
meaning to terms from those which 
they have had under accident policy 
contracts. 

The reports of the remaining vice- 
presidents and those on the Interna- 
tional Claim Association and _ the 
Hooper-Holmes bureau went over to 
Friday. 


ENTERTAINMENT FEATURES 


Neither association met Wednesday 
afternoon. Some members played 
golf, others took the boat trip to Belle 
Isle and still others went to the ball 
game. Tonight the casualty and surety 
agents of Detroit tender an informal 
roof garden party at the Hotel Tuller. 
That function is in charge of J. K. Liv- 
ingston of Detroit. 


Detroiters Fine Hosts 


It would be difficult to say too much 
in praise of the entertainment com- 
mittee’s work. Under the chairman- 
ship of William G. Curtis, president of 
the National Casualty, it has been tire- 
less in efforts to give everybody a good 
time. For every spare hour it has ar- 
ranged entertainment or has suggested 
pleasant places to go. 

The arrangements for registration, 
for meeting places and the like have 
been splendid. The praise of the Ho- 
tel Statler is heard on all sides. Many 
of the visitors have been recipients of 
delightful hospitality from individual 
Detroiters. The whole convention is 
a constant pleasure. 


Compensation Rates on Agents 


Rates are being quoted.to insurance 
companies on their employes and 
agents under the Indiana industrial 
commission’s ruling to the effect that 





Bankers Casualty Company 


R. B. BESON, President 


Capital Stock........ $100,000.00 


Surplus Over. . 


Deposited With State $100,000.00 


We carry a complete line of Accident and Health Policies, and are making ve: 
Contracts with salesmen for Illinois, Wisconsin, Minnesota, North Dakota and 


liberay 
ontana, 


Address, Agency Department, 10th Floor, McKnight Building 
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Home Office 
4 Liberty Square, Boston, Mass. 


pel England Equitable Insurance Co. 


BOSTON ‘MASSACHUSETTS 
INCORPORATED 1901 
PAID UP CAPITAL $1,000,000 


CORWIN McDOWELL President 
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Broadway & Locust Sts., St. Louis, Mo. 


FIDELITY & SURETY BONDS 
: ACCIDENT & HEALTH, PLATE GLASS 
& BURGLARY, LIABILITY & WORKMENS 
COMPENSATION, AUTOMOBILE PROPERTY DAMAGE 


EFFICIENT SERVICE TO POLICY HOLDERS, AGENTS & BROKERS 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
*‘Conservative but Aggressive’’ 


WICHITA, KANSAS 











J. H. Neff, President 





Concentration is the Secret 


of why the name of this company is as it is, “synonymous with service.” By writ- 
ing Automobile, Accident, Health, Plate Glass, Burglary and nothing else we can do it 


IF YOU want that service—if you are not satis- 
fied with a sub-agency—-WRITE TODAY. 


Kansas City Casualty Co. 


- Capital $200,000 


KANSAS CITY, MO. 
SYNONYMOUS WITH SERVICE 


Dennis Hudson, Secretary 











$5, 000-$10, 000 Policy—$12.00 a Year 








Increases to $6,000-$12,000 if Paid Annually 
$25.00 Weekly Indemnity as Long as Totally Disabled 
Membership 35,000 


Unusual Agency Opportunities at present in 
South Dakota, Illinois, Indiana and Michigan 


Claims Paid $575,000.00 





BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary 


KANSAS CITY, MO. 








the workmen’s compensation act ap- 
plies to employes of insurance compa- 
nies domiciled in the state, or under 
a department in the state. Agents and 
solicitors on a commission bases, will 
be covered at $1 for each $1,000 of 
commissions paid. Clerical employes 
are made a rate of 7 cents per $100 of 
payroll, other salaried employes 10 
cents per $100 of payroll, all based 
on each company’s net premiums in the 
state. A single policy is to be issued 
for all agents, $10 being the minimum 
premium. 
2 6a 


F. & D. Men Hold Banquet 


Detroit, Aug. 25— (Special) — On 
Tuesday evening, Whitaker, McNaugh- 
ton & Livingston, Detroit general 
agents of the Fidelity & Deposit, gave 
a dinner to thirty-five representatives 
of the company, who were attending 
the casualty and surety meetings at De- 
troit. This included men from the 
home office. Following the dinner the 
Fidelity & Deposit’s agents association 
held its annual meeting and reelected 
the old officers. F. B. Owen of Cleve- 
land, is president. The Fidelity & De- 





posit claims the largest representation 
at the big meetings of any company. 


Arranges Michigan Representation 


J. M. Barkdull will remain at De- 
troit, as resident manager for New 
England Equitable of Boston, while H. 
B. Robinson, formerly district manager 
of Michigan, for the Equitable Surety 
of St. Louis, has been made special 
agent for the former company. Wynne 
& Kinsella become general agents for 
surety lines only in Detroit and vicinity. 
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Goes to New England Equitable 


D. C. Griffith has resigned as super- 
intendent of the sprinkler leakage de- 
partment of the Chicago branch office 
of the Aetna Life to go with the New 
England Equitable in Indiana. Mr. 
Griffith has been connected with the 
Aetna for a number of years, having 
been in the field in Indiana previous 
to becoming counterman in the Chicago 
office. He begins work with the New 
England Equitable this week and an 
announcement as to definite arrange- 
ments will be made later. 








22 


THE WESTERN UNDERWRITER. 


August 26,. 1915 - 








COMMENT ON INDUSTRIAL 


—--- 


WINSHIP EXPRESSES VIEWS 





Michigan Commissioner Reviews Re- 
sults Foliowing His Criticism of 
the Business in Former Report 





Commissioner Winship of. Michigan 
devoted much attention in his 1913 re- 
port to calling attention to evils he 
discovered in the industrial accident 
and health business and suggested re- 
forms as to character of policies issued 
and showed the need for certain stand- 
ardizations. : : 

Mr. Winship in his report this year 
said: i 

These references at that time were 
seized upon by some of the insurance jour- 
nals of the country, and severely criticized 
as being radical, and, to a certain extent, 
unjust, but you will be gratified to know 
that in the course of the year the sub- 
ject then brought forward was taken up 

y many of the insurance companies writ- 
ing this form of insurance, and the dis- 
cussion was prolonged in its various 
phases, by some of the insurance journals, 
and, in the fall of 1914, one of the most 
prominent underwriters in this line of in- 
surance publicly stated in a formal com- 
munication to the insurance journals that 
the ideas involved in my report of a year 
ago were not only worthy of considera- 
tion, but that the companies must, in the 
near future, make some effort to meet 
the criticisms therein set forth. 


Addressed St. Louis Meeting 


Accordingly a few months ago I was 
invited to appear before the Health and 
Accident Underwriters Conference at St. 
Louis and address that body upon the 
subject of “The Ideal Industrial Health 
and Accident Policy.” The burden of my 
contention lay in the fact that the aver- 
age industrial policy did not give com- 
plete coverage, and in many cases gave 
no coverage whatever for accidents that 
might happen in the pursuit of the occu- 
pation engaged in by its holder. In other 
words, there were too many policies being 
sold that were of no value whatever to 
the holder, no matter how low the pre- 
mium charged. Many of these policies 
were sold to laborers, both male and fe- 
male, whose coverage was practically con- 
fined to accidents that were received while 
engaged in traveling, while, as a matter 
of fact, the holders rarely indulged in 
traveling, even to the slightest extent. 


Report of the Committee 


The result of the St. Louis conference, 
in so far as relates to the consideration of 
the matters referred to in my last annual 
report, is best set forth in the following 
special committee report, unanimously 
adopted by the conference: 

“Your committee finds itself unani- 
mously and heartily in sympathy with the 
thought so ably expressed by Commis- 
sioner Winship that the industrial acci- 
dent and sickness policy should so far as 
possible be free from conditions, restric- 
tions and limitations, and that it should 
set forth, in the clearest nontechnical 
language and the most striking typograph- 
ical arrangement, the largest indemnities 
that may be furnished under such condi- 
tions for the premium charged. We be- 
lieve that the subject is such an important 
one and so far reaching in its influence 
on the future development of our busi- 
ness, that the most careful expert con- 
sideration is necessary to achieve the best 
results. The problems to be solved are 
complex, and we have to take into con- 
sideration not only the ethics of the situ- 
ation but its practical side. We feel that 
the time is ripe for the Health & Accident 
Underwriters’ Conference to recommend 
to its members a form of policy which it 
approves and to that end we recommend 
the appointment of a committee of three 
to prepare such a policy on the lines ap- 


WANTED—To buy, Accident & 
Health Insurance Business, $1,000 
to $10,000 in premiums. Give de- 
tails. Confidential. Address, 42-W, 


care The Western Underwriter. 








proved in this report and submit it to the 
next annual meeting of this body. 


Should Give Beal Coverage 


This subject is a matter that strikes 
very close to the home and fireside, and 
I believe is well worth all of the atten- 
tion that has been paid to it by companies 
and supervising officials, and might well 
challenge the attention, also, of the state 
legislatures. I ought to say here that I 
have never questioned the relation of pre- 
mium paid to benefits given, because that 
would be setting a price upon the insur- 
ance, and I am strongly opposed to the 
state dictating the price at which health 
and accident or any other kind of insur- 
ance should be sold. My idea has been 
that the state should merely insist that 
there shall be real coverage in the policy; 
in other words, that the policy shall be so 
clear and definite that every buyer would 
understand exactly just what indemnity 
he had purchased, and therein would be 
eliminated the disappointments and heart- 
aches that result at a time when least 
able to be borne. The companies, by fram- 
ing their policies to give this real cover- 
age, should, by their experience, be able 
to determine the rate which should be 
charged, and competition—for competition 
is extremely sharp in this line of insur- 
ance—would regulate the justice of the 
premium charged. 
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PRUDENTIAL CASUALTY CO. 


ASSETS OVER A MILLION 
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Lines Written 


COMMERCIAL ACCIDENT AND HEALTH 
BURGLARY AND PLATE GLASS 
Automobile Liability, Property Damage, Collision, 


Employer’s Liability, Public, Teams, Elevator, 
Workmen’s Compensation, General Liability 


Industrial Accident and Health 





ohn F. Dun 





Pts pees Pf ot 





Rockwell & Cleary, 460-462 Insurance Exchange 

*, Churchill Whittemore Co., ist Floor, Pierce Bids 
Parker & Davis Insurance Agency, 1134 Majestic Bldg 
hy, 83-85 Mi 


GENERAL AGENTS 


ichigan St 
ight Bldg 


sree meee e eee eweeneree 
ee 
 ) 


[he Winter-Hunter Co., 1201 First National Bank Bldg 
Jones-Davis Agency, 236 oer 

3aird & Hustleton, 1003-6 Waldheim Bldg 
J. Quincy Haas & Co., Capitol Bank Bldg 


See meme mene enone 
eee eee eee eee ee eee ee 
ee 


eee 


sotes ae Detroit, Mich. 
....Milwaukee, Wis. 








Much of the racehorse and registered 
cattle business, especially throughout 
the east and in many sections of the 
west, has. been insured in London 
Lloyds. There have been many ob- 
jections to dealing with Lloyds, par- 
ticularly the delay in obtaining poli- 
cies, as they have to come from Lon- 
don, and getting settlements and losses, 
as the adjustments have to be re- 
turned from London. Livestock men 
have also objected to dealing with 
groups of insurers so far away, who 
are represented in this country solely 
by brokers. 

London Lloyds operate as a group of 
undewriters, each group being repre- 
sented by a broker on this side who 
secures the business. London Lloyds is 
not incorporated and all settlements 
have to be approved by the attorney 
for the group on the other side. Stock 
companies that are represented by lo- 
cal agents that are near at hand and 
can render service are much more de- 
sirable and Lloyds are becoming more 
unpopular from the livestock insurance 
standpoint. 

Bonnell With the Iowa State 


Walter R. Bonnell, special agent of the 
National Live Stock of Indianapolis, has 
resigned to go with the Iowa State Live 
Stock at Des Moines in a similar capacity. 
He has traveled in Indiana and the south- 
western states. 


——————-({72ce- 

Leith Goes to Atlanta 
Clarence M. Leith has been placed 
in charge of the claim department of 
the United States Fidelity & Guaranty 
at Atlanta, Ga., for the several states 
comprised in the southeastern depart- 
ment. For several years past Mr. Leith 
has been special agent of the company 
in Michigan, traveling out of the office 
of Manager William H. McBryan at 
Detroit. He has done excellent work 
and has gained a warm place in the 
esteem 
agents. 
_¢<—______ 


W. J. Gardner, United States manager 
of the Ocean Accident, was in Chicago 
this week, having been to the Pacific 
Coast. He went out to Detroit to attend 
the casualty convention that is being held 

















in that city. 





The Fidelity and Casualty Company of New York ¥.U°erty Street 


New York, N. Y. 




















Semi-Annual Statement, June 30, 1915 


This Company issues contracts as 
follows: Fidelity Bonds; Surety 
Bonds; Accident, Health, and Dis- 
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co OSS RRR SA EAB: AR oe etree Si $11,764,957.75 ability Insurance; Burglary, Lar- 
| Liabilities... 2.020.222 8,129,567.28 a ont ar Siete seri eras 
| Surplus over all Liabilites.. . 2:635,390.47 Glass Insurance; Liability Insurance 
| Losses paid to June 30,1946........ 60,612,471.85 —Employers, Public, Teams (Per- 
L sonal InjuryandProperty Damage), 








Automobile (Personal Injury, Prop- 


erty Damage and Collision), Physicians, Druggists, Owners and Landlords, Elevator, 
Workmen's Compensation; Steam-Boiler Insurance; Fly-Wheel Insurance. 








100 BROADWAY 


is the home of the largest 
surety company in the world 


of New York 


AMERICAN SURETY COMPANY 


CAPITAL FIVE MILLION DOLLARS 








of the company’s Michigan 


@ Casualty Companies 
desiring to dispose of 
their business will find 
it advantageous to get 


in touch with us. 


Ad- 


dress 97-Z, care The 
Western Underwriter. 
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OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
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SURETY RATINGS GIVEN 


LIMIT SHOWS GOOD INCREASE 
London & Lancashire Indemnity Added 
to Government List—Companies 
Report Larger Surplus 





The London & Lancashire Indemnity 
is added to the list of surety compa- 
nies acceptable to the general govern- 
ment, according to the new circular of 
the Treasury Department, based on 
statements of June 30. This makes 
twenty-eight companies on the list, be- 
sides the three reinsurance companies. 
They show a capital of $27,187,393, an 
increase of $800,000 since April 30. The 
London & Lancashire has $750,000 cap- 
ital and the Hartford Accident & In- 
demnity has increased its capital 
from $750,000 to $800,000. The com- 
bined surplus of the companies is $14,- 
686,242, as against $13,251,963 on April 
30. The total capacity on one bond, 
under the 10 percent rule, is $4,113,- 
268, as against $3,938,934 in the pre- 
vious circular. 


Ratings Are Given 
The following are the ratings of 
the companies: 


20. Surp. Limit 
Aetna A. & L.$1,000,000 $1,143,958 $214,395 


Amer. Bond.. 375,000 102,816 47,781 
Amer. Indem. 500,000 70,8 57,089 
Amer. Fid. . 305,500 146,617 45,211 
Amer. Sur. .. 5,000,000 820,298 582,029 
Cas. Co. Am.. 750,000 58,8 0,88 
Chgo. B. & S. 250,000 21,7 27,175 
Equit. Sur. .. 500,000 235,582 73,558 
Fid. & Cas... 1,000,000 2,579,822 357,982 
Fid. & Dep.. 3,000,000 1,561,754 456,175 
Globe Indem. 750,000 444,600 119,460 
Hfd. Ac. & Ind. 800,000 455,250 125,525 
It, Sur... 50,000 73,230 32,323 
Inter. Fid. .. 300,000 342,494 4,24 
*Lon. & Lan. G. 750,000 740,947 100,000 
Md. Cas. .... 1,000,000 50,40 185,040 
Mass. Bond.. 2,000,000 180,122 218,012 
Nat. Sur. 2,000,000 1,672,160 367,216 
N. Ams. Cas. 600,000 77,858 77,785 
N. Eng. Equit. 1,000,000 562,357 156,285 
7Pac. C. Cas.. 300,000 —79, 01 
Penna. Sur... 250,000 335,848 58,584 
Royal Ind. .. 1,000,000 433,218 143,321 
South. Sur... 600,000 112,655 71,265 
S. W. Sur. 406,893 101,185 50,807 
TitleG. &S 250,0 eae aikbaes 
-S. BB G. 2,000,000 1,006,828 300,682 
U.S. Guar... 250,000 534,604 78,460 


The following companies are acceptable 
for reinsurance up to the limit named on 
any one bond: Guarantee Company of 
North America, $50,000; European Acci- 
dent, $60,000; Preferred Accident, $100,000. 


*Temporary rating. 
{This company has ceased to write fidel- 


ity and surety insurance (capital im- 
paired). 





Rate Troubles on Renewals 


There is trouble again in Indiana 
over the bonds of building and loan 
association secretaries. Last year a 
number of companies were writing this 
class at 25 cents instead of at the man- 
ual rate of 40 cents. Agents have no- 
tified their companies that some renew- 
als are being placed at the old rate 
and are asking relief. 





Virginia Public Office Losses 


The Fidelity & Deposit has made 
good a shortage of $6,039 discovered in 
the accounts of the late J. E. Correll, 
treasurer for many years of the Hand- 
ley Fund of Winchester, Va. Correll 
was bonded in this company for 
$20,000. Correll was also commissioner 
of revenue for the city of Winchester, 
having held the office for twenty years. 
His books in his office show a shortage 
to date of $4,500 approximately. Experts 
are still probing and it is anticipated 
that additional shortages will be un- 








covered. As commissioner, Correll was: 


bonded in the Fidelity & Deposit for 
$3,000: Recently the Fidelity & De- 
posit put up some $42,000 to make good 
the shortage of the treaurer of Wash- 
ington, Va. It would not be surpris- 
ing if shortgages in the accounts of 
other public officials who handle the 
state’s money are found from time to 
time as experts proceed in examinaiton 
of their books. 





NATIONAL SURETY MEN MEET 





| Agents of Middle Section Hold Con- 


vention at Detroit—About Seventy- 
five Men Present 





President William B. Joyce of the 
National Surety called the general 
agents and leading subagents of the 
middle section of the country in con- 
vention at Detroit on Monday of this 
week. About seventy-five men were 
present from western New York, west- 
ern Pennsylvania, Ohio, Indiana, Mich- 
igan and Wisconsin. All of them were 
urged to stay at the meeting of the 
National Association of Casualty and 
Surety Agents and join that body. Ad- 
dresses were made by President Joyce, 
Vice-President Ralph W. Smith of 
Denver, E. A. St. John, head of the 
Chicago agency, and Charles H. Bur- 
ras, counsel of the company at Chicago. 
The sessions were held at the Hotel 
Statler. 

The following telegram was sent by 
the convention to President Wilson: 

Agents and managers of the National 
Surety Company throughout the United 
States in convention here unanimously 
voice our complete confidence in you. 
We congratulate the nation in having as 
its president one who has the wisdom to 


see the right and the courage to do it, 
and we pledge you our loyal support. 


SUES BANKS ON QUEER DEALS 








Southwestern Surety Seeks to Recover 
Money Lost by Alleged Juggling 
of Checks 





Charging that the Guaranty State 
and the American National Banks of 
Muskogee, Okla., participated in illegal 
transactions leading to the imprison- 
ment of County Treasurer W. H. Wain- 
wright of Muskogee county and caus- 
ing losses which his surety was com- 
pelled to make good to the county, the 
surety, the Southwestern Surety of 
Oklahoma, has filed suits seeking to re- 
cover $28,797 from the banks. 

In the case against the Guaranty 
State Bank, it is alleged that the bank 
handled a check of Wainwright’s in 
such a way as to create the impres- 
sion that his account as treasurer was 
$5,000 greater than in reality it was. 
The bank on which the check was 
drawn failed before the check was put 
through for collection and Wain- 
wright’s shortage to the county in- 
creased $5,000 by the transaction. Then 
it is alleged that by misrepresenting 
this transaction, the bank induced the 
Southwestern Surety, the Southern 
Surety and the Equitable Surety to 
bond Wainwright for his second term 
of office, during which he created a 
shortage of $18,000 more which it de- 
volved on his sureties to pay. A to- 
tal of $23,499.02 is asked of the Guar- 
anty State Bank. 

The American National Bank is 
charged in the petition against it, with 
wrongfully paying a $5,000 check pre- 
sented by Wainwright, drawn on 
county funds and thereby enabling 





Full Indemnity For Non-confining Sickness 
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months full indemnity for acute confining sickness 


Clai 
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Capital $200,000.00 


month full indemnity for chronic sickn 


pany meeting the demands of the insuring public for a $1.00 per month 
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2 months full indemnity for non-confining sickness 
ess. 


paid in full at expiration of each 30 days disability. Two distinctive featuresin our new Progressive 
olicy. A real money maker for areal agent. A sample copy for the asking. Write today. 


FEDERAL CASUALTY COMPANY 


DETROIT, MICH. 
V. D. Cliff, President 
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In Big Towns and Small Towns 


WE WANT YOU 


to know the advantages of an American Liability agency 
for monthly payment health and accident insurance in your 
town. Produce a monthly income for yourself on every 
policy. Establish a monthly payment department in your 
agency and build up a paying business. Create new customers 
in your other lines. The monthly plan of paying premiums is 
popular. Try it. Agents desiring to devote their whole 
time to our business will be given an attractive proposition. 


ADDRESS 


AMERICAN LIABILITY COMPANY 
W. R. SANDERS, General Manager, Cincinnati 


OHIO - INDIANA - PENNSYLVANIA - KENTUCKY 









































“The Big lowa Company”’ Service ‘‘Best in lowa’ 


Iowa Mutual Liability Company 
CEDAR RAPIDS, IOWA 
Automobile Liability and Property Damage 
Workmen’s Compensation Liability 
and Public Liability Insurance 
Low “Iowa Rates”’ The Premier “Iowa Company” 


Write for Agency C. J. Duncan, Vice-Pres. and Gen. Mgr. 
WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 











H. G. ROYER, President C. O. PAULEY, Sec’y-Treas 


CENTRAL BUSINESS MEN’S ASSOCIATION 


A Clean-Cut Unrestricted $5000 Accident Policy $12.00 Annually Mines Every Accident and Every 


$25 a Week Health Policy for $20 Annually a@ica mee Tae. 


Agents wanted in Illinois, Indiana. Kansas and Michigan 


The Hood & Matschke Company 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 


GENERAL AGENTS 
THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
ROYAL INDEMNITY COMPANY 


Pheenix Building (Bonding Department) MINNEAPOLIS, MINN. 


AGENTS 


Connect with 





























You will find our twenty-nine 
ears of successful experience in 
Live Stock Insurance a big ad- 
vantage in writing policies and | 
getting service. Our policies 
cover death from any cause, 


“The Compan 
ompany and our agents are backed by 


e 9? 
with a Record strong advertising support. 
WRITE FOR OUR LIBERAL AGENCY CONTRACT—TODAY. 


Indiana and Ohio Live Stock Insurance Company 
| Established 1886 500 Water St., Crawfordsville, Indiana Assets $400,000 
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the treasurer to misappropriate that 
amount. 

It is understood that three more 
banks will be sued in similar cases. 
Former Treasurer Wainwright is now 
serving a fourteen-year term in the 
Oklahoma state penitentiary for em- 
bezzlement of county funds. 





WILL REGULATE COMMISSIONS 





Milwaukee Offices Limit Brokerage to 
15 Percent—Discuss Jitney Bonds 
Required by New Law 





All the general agents and branch 
managers in the Milwaukee surety field 
have signed an agreement, making a 
flat commission of 15 per cent to be: 
paid all licensed brokers and solicitors, 
according to the report made at the 
weekly luncheon of the Surety Under- 
writers’ Association of Milwaukee, held 
at the College Inn on Tuesday, by the 
committee which has been handling 
this question. A committee, made up 
of Caesar D. Marks, American Surety; 
William M. Wolff, Fidelity & Deposit, 
and John Hiller, United States Fidelity 
& Guaranty, had canvassed the surety 
men and ascertained their opinion on 
the commission reducing proposition. 
Some of the agents had been receiving 
as high as 20 per cent commissions. 

Governor E. L. Philipp has signed 
the jitney bill recently passed by the 
Wisconsin legislature, but as the attor- 
ney-general and the railroad commis- 
sion have failed to get together to 
adopt a form of bond to be used in 
connection with this business, the 
surety men at the Tuesday dinner could 
take no action. It is the general im- 
pression among the Milwaukee surety 
men that the majority of the compa- 
nies represented in this city have de 
cided not to write jitney insurance. 
The Milwaukee men say that those 
companies who will write the jitney 
bonds have figured out a rate that will 
be promulgated soon by the Towner 
rating bureau. It is said that in addi- 
tion to the premium which will be 
charged, the companies will ask the jit- 


ney men for full cash collateral. In’ 


other words, the companies are said to 
be making the writing of jitney insur- 
ance prohibitive. 

Considerable interest was aroused in 
Milwaukee surety circles by the action 
of B. F. Zinn, the new general agent 
in Milwaukee for the Georgia Casualty, 
in advertising in the Milwaukee Sun- 
day papers for jitney insurance busi- 
ness. 





Illinois Surety Appointments 

Robinson & Theme of Seattle, Wash., 
have been appointed general agents of 
the Illinois Surety for that city and 
King county. Mr. M. A. Reese has 
been appointed manager for the state of 
Washington, and will make his head- 
quarters with Robinson & Thieme. He 


An Experienced Bond Man 
wants a position. Can handle un- 
derwriting, claims, adjustments or 
the legal side. References furnished. 
Address “Surety Underwriter,” 38-S, 
care The Western Underwriter. 








will devote his attention to the devel- 
opment of the agency plant outside of 
King county. 

F. C. Jenison has been appointed dis- 
trict agent of Lansing, Mich. At Al- 
bany, N. Y., E. W. Nelson has been 
appointed general agent. He is given 
= counties around the state capi- 
tal. 





Railroad Receiver’s Bonds 


The St. Louis office of the Fidelity & 
Deposit wrote a bond of $100,000 in be- 
half of B. F. Bush in his appointment as 
receiver of the Missouri Pacific Railroad 
and two $10,000 bonds on behalf of Mr. 
Bush in his appointment as ancillary re- 
ceiver for two affiliated lines. The first 
appointment was made by the federal 
court at St. Louis and the others by the 
federal court in New York. 

The St. Louis office of the United States 
Fidelity & Guaranty also wrote a bond of 
$100,000 on behalf of Mr. Bush in his ap- 
pointment as receiver for. the St. Louis, 
Iron Mountain & Southern Railroad, a 
bond of $30,000 in his appointment as 
ancillary receiver for the Illinois division 
of the Iron Mountain system and $10,000 
bond for the same party as ancillary re- 
ceiver of the Louisiana division of the 
same system. 


_— SD Ooo 
SHORTAGE IN BRANCH OFFICE 





Cashier of Massachusetts Bonding at 
Kansas City Supposed to Have 
Appropriated $12,000 





Alexander J. Reichnitzer, cashier for 
the Massachusetts Bonding at Kansas 
City, Mo., is being held practically “in- 
communicado” while efforts are being 
completed to secure the restoration of 
some $12,000 which he is said to have 
appropriated. Reichnitzer was _for- 
merly cashier for W. M. Drennon, gen- 
eral agent at Kansas City, and con- 
tinued with the office when the Massa- 
chusetts Bonding bought the business. 
Reichnitzer was formerly bonded, but 
when the business was purchased two 
years ago the bond was permitted to 
lapse. Up to that time the shortage 
was said to have amounted to about 
$7,000. It is also stated that since he 
was not accused within a year of the 
lapsing of the bond, there is no re- 
course for Mr. Drennon on the older 
misappropriation. 

Under the new arrangement Reich- 
nitzer gave a $5,000 bond in the Amer- 
ican Surety two years ago. Since then 
he is supposed to have taken out 
about $2,000. The firm of Drennon & 
Guthrie, managers of the Massachu- 
setts Bonding, was succeeded about 
two months ago by the firm of Guth- 
rie & Osgood. Up to the change in 
the firm, the books were kept the same 
as in the past, but when Mr. Drennon’s 
contract expired, orders were given to 
change the system to that of the Mas- 
sachusetts Bonding. In transferring the 
records the item of cash in bank did 
not correspond with the books, but be- 
fore the fact was discovered Reich- 
nitzer had resigned and gone to Chi- 
cago, where he was found last week. 

Reichnitzer has made no protest on 
his detention and it is said no steps 
have been taken for his arrest. He 
has been making efforts to satisfy the 
claims against him. 


All-Fun Bulletin 


The Kansas Casualty & Surety of 
Wichita, Kan., has introduced a new 
wrinkle in its company bulletin, The 
Pencil, by issuing an all-fun number. 





IF YOU ARE A PRODUCER 


Our line of ‘First Interview Sellers’ will enable you to double your present income. 
Our ‘‘Business Men's" Fifteen Dollar Policy provides Principal sum $5,000.00, weekly 
indemnity $25.00, with hospital benefits, fifty per cent accumulation, etc. 


Attractive inducements and very liberal Agency Contracts for choice territory still 
open in Ohio, Indiana, Michigan, Illinois, Missouri, Kansas and Tennessee. 


Better write us today for information 


Union Liability Company 


19 So. La Salle Street, Chicago 





Superintendent of Agencies R. H. Tim- 
mons, the editor of the bulletin, was, 
for a number of years, with the ‘Asso- 
ciated Press in the south and for four 
years was sporting editor of the At- 
lanta. Constitution. He plans to make 
the September issue of the bulletin a 
prosperity number. 
_——D tea 
INDIANA PREMIUMS AND LOSSES 
Casualty premiums and losses for the 


year up to July 1 have been reported in 
Indiana as follows: 


Company Prems. Losses 
Empl. Liability...... $ 90,366 $ 25,001 
Globe Indemnity..... - 37,075 9,728 
Lon. & Lance. Guar. & | 

rt OD aA s eae 26,229 4.564 
Maryland Cas, ...... 36,570 12,442 
Mass. Bonding....... 42,207 16,947 
New Eng. Equitable.. 7,610 6,944 
Preferred Acci., ...... 22,501 4,499 
Mass. Accident....... - 118 25 
Fidelity & Deposit.... 42,463 15,470 
Natl. Relief .......... 25,280 8,861 


2a ___. 5 
BOSTON CASUALTY SPREADING OUT 


The Boston Casualty, of which J. Kelso 
Mairs is the energetic secretary, is plan- 
ning to enter Maine shortly. The com- 
pany is growing quite rapidly, and is 
spread pretty well over New England. 
F. C. Burnham, until recently secretary of 
the Our Home Life of Jacksonville, Fla., 
has returned to Boston, his old home, 
where he formerly represented the State 
Mutual Life, @nd has been elected treas- 
urer of the Boston Casualty. 


0 
FRANKFORT GENERAL ON COAST 


William B. Hayes has been appointed 
resident secretary of the Frankfort Gen- 
eral of San Francisco, succeeding Walter 
A. Chowen, who resigned last week to be- 
come manager of the compensation bureau 
on the coast. Mr. Hayes has been chief 
claim adjuster for the Frankfort on the 
Pacific Coast for the last two years or so. 
At one time he was manager of the Amer- 
ican Fidelity at San Francisco, and is 
highly regarded. M. R. Johnson, under- 
writer for the Pacific Coast department of 
the Frankfort, has been appointed assist- 
ant resident secretary at San Francisco. 
He was formerly with the Pacific Coast 
Casualty and National Surety. 

——(2 2 e—______ 


Pease Takes a Partner 


F. R. Pease, general agent of the Massa- 
chusetts Bonding at Cleveland, has taken 
in as partner Wm. S. Hopkins, who has 
resigned as manager of the Illinois Surety. 
The partnership takes effect Sept. 1 and the 
firm name will be Pease & Hopkins. 





Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


Bankers Accident Co. 


Des Moines, Ia. 











Geo. N. Wright & Co. 


1047 Insurance Exchange 
CHICAGO 


Managers 


NEW AMSTERDAM 
CASUALTY COMPANY 


Personal Accident and Health 
Plate Glass 
Burglary and Hold-up 
Fidelity and Surety Bonds 
Workmen’s Compensation 
and the 
Public Liability Lines 
including 
Automobile 




















Liberal, Up-to-date Policies 
Prompt Settlement of Claims 


Agents and Brokers: 


See us about commissions 
before making connections. 





















ey 


Surety Company.” 
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e HOME OFFICE 
BUILDING of the 
RYLAND CASUALTY 
COMPANY 


is tangible evidence of two things: 
//, (1) That the Company has succeeded. 

(2) That it is in business to stay. 

It has succeeded because it has helped its agents 
to succeed. This building houses the hundreds of 
workers comprising twenty-odd different departments, 
which collectively make up ‘THE Casualty and 


You can draw from this vast storehouse of ex- 
perience and skill, as you need it, much assistance 
that will help you to reach the 
goal of *“*THE Casualty and 
Surety Agent”’ of your territory. 

Write us today. Mention this 
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The Company That Helps 
Its Agents. 








HOME OFFICE—BALTIMORE | 
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NEWS OF COMPENSATION 
PREPARE FOR OHIO BUSINESS 
Companies Amend State Licenses and 


Seek Changes in Rules of Indus- 
trial Commission 





Under the recent ruling by the Ohio 
insurance department that companies 
may do employers liability insurance 
in the state, the following companies 
have amended their licenses so as to 
include such insurance: Union Cas- 
ualty and Ocean Accident. 

The Hartford Accident & Indemnity 
has asked for permission to amend its 
license, and the Aetna has deposited 
$50,000 in securities with the state de- 
partment to do a workmen’s compen- 
sation and employers’ liability business 
in Ohio. 

The companies are seeking changes 
in the rules laid down by the indus- 
trial commission. A. I. Vorys has pre- 
sented a brief, asking that the state 
fund permit cancellations of insurance 
at any time instead of at the end of 
six month periods on which premiums 
are based, and also for other changes 
that will permit the companies to get 
into the business more quickly. As 
Commissioner Herbert L. Elliott is on 
his vacation, action on the brief will 
no doubt be delayed. 


TO TEST OKLAHOMA LAW 


Oklahoma’s new compensation act is 
to be tested in the federal court by 
the coal operators of the state. The 
act will be attacked on the ground that 
practically all of the coal mines are 
situated on lands leased from the In- 
dians and that the state is without 
jurisdiction over operations on these 
territories. On similar ground the 
mining companies last winter succeeded 
in having Oklahoma’s revenue law set 
aside. Presley R. Allen has stated in 
an interview that the stock companies 
have been unwilling to quote a rate on 
coal mines under the new Oklahoma 
act, and that the burden imposed by 
it will make it impossible for the op- 
erators to continue in business. 

IN EFFECT NEXT WEEE 

Indiana’s compensation law goes into 
effect next Wednesday, Sept. 1. It 
entitles practically everybody in the 
state, working for wage or salary, to 
compensation for injuries, even em- 
ployes of insurance companies, unless 
they were drunk at the time of injury: 
Applicants for damages must also not 
have failed to take advantage of any 
safety devices provided by their em- 
ployers. Neither employers nor em- 
ployes are compelled to work under 
the law, but may choose to rely on 
other laws, but they will be under the 
compensation act until thirty days after 


Inter-Ocean Casualty 
_ Company 
Springfield, Illinois 

Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT” 








CHICAGO ST. LOUIS 


PAY ROLL Aupit Co. 


KANSAS CITY, MO. 





the announcement of its rejection’ by 
them. In case of total disability or 
death, 55 percent of his wages is to 
be paid to an injured person’s heirs 
weekly for ten years, unless otherwise 
compromised. There is a graduated 
scale for minor injuries. An employer 
must insure compensation liability, or 
carry it himself for a ten-year period 
and furnish proof to the _in- 
dustrial board that he can do it. The 
number of employers in the state that 
have notified the board that they will 
assume the liability is 364. Insurance 
agents are. busy among the rest. In 
case an employer is not able to pay, the 
compensation becomes a first lien on 
the property on which the employe was 
at work when injured. 


POWER MACHINERY’S SMALL TOLL 


Power machinery and transmission 
is responsible for but one-fourth of 
the cost of compensation, if a report 
of the Wisconsin industrial commis- 
sion gives a fair sample of the expe- 
rience throughout the country. The 
experience set forth by the Wisconsin 
commission varies from the German 
experience but 1 percent. The actual 
percentage of accidents due to power 
machinery was 25.6, while the percent- 
age of fatal and serious accidents due 
to power machinery was 22. On this 
point the commission says: 


“Consequently if, through the introduc- 
tion of safety appliances, the number of 
machinery accidents should be reduced in 
a given period by as much as one-fifth, 
this reduction would mean a decrease of 
only 5 percent in the total number of ac- 
cidents. Even under the most favorable 
assumption, therefore, no considerable 
change in the relative frequency of acci- 
— can be expected from' machine safe- 
guards.” 


This report would seem to indicate 
that the credits allowed by the ana- 
lytic system of rating for the use of 
safety devices are too large. 


NEW ILLINOIS POLICY 


The compensation policy being used by 
the Standard Accident in Illinois now pro- 
vides “to pay in the manner provided by 
the Illinois workmen’s compensation law 
of 1913 and all amendments thereto.” This 
obviates the necessity of placing endorse- 
ments on the contract every time the state 
legislature amends the compensation act. 
Another feature of the contract is the pro- 
vision that insolvency or bankruptcy of 
the assured shall not relieve the company 
from the payment of compensation for 
injuries sustained by an employe during 
the policy period. Under this clause the 
company is required to pay claims even 
though it has never received any premium 
on the contract. The value of this fea- 
ture to injured employes has already been 
demonstrated by the payment of a num- 
ber of claims. The provisions of the con- 
tract are on the back of the applications, 
so that applicants may have an exact 
duplicate of their orders. 


MEDICAL SERVICE COMES HIGH 


The fourth annual report of the Wiscon- 
sin Industrial Commission, issued for the 
year ending June 30, shows that 
medical service costs approximately one- 
half of the total compensation benefits. 
The commission shows a more friendly 
attitude toward stock insurance com- 
panies and also expresses a belief that 
this medical cost to the companies has 
been excessive. It says that some physi- 
cians have taken advantage of the fact 
that their bills are paid by insurance com- 
panies and that it will invoke the pro- 
vision of the law which provides that the 
commission may pass on the reasonable- 
ness of medical and hospital fees. 


WILSON TAKES A HAND 


The refusal of a casualty company to 
pay indemnity for the first two weeks of 
injury to an employe whose employer was 
carrying workmen’s compensation, has oc- 
casioned a letter from the insurance de- 
partment asking an explicit explanation. 
Superintendent Carey J. Wilson, basing 
the ruling upon an opinion of the attor- 
ney-general, holds that the law provides 
for compensation for the first week of 
injury, and suggests he may insist upon 
a settlement in the present case. The pay- 
ment was denied, it is claimed, upon one 
ground at least that the law did not pro- 
vide for compensation for the first two 
weeks of an injury. 


Will Hold Public Meetings 


* Public meetings of the committee which 
have been meeting at San Francisco and 
Los Angeles for the consideration of safe- 
guarding employes from accidents appli- 
cable to all industries have been set for 
Aug. 25 at San Francisco and Sept. 3 at 
Los Angeles. These committees, com- 
posed of representatives of the employers, 
the labor federations, the casualty under- 
writers and the safety department of the 





industrial accident board have gone over 
the tentative general safety orders very 
carefully. 


State Fund Pays Dividend 


Dividends averaging about 15 percent 
have been paid by the New York state 
fund for compensation insurance for the 
six months ending June 30. During the 
previous six months the fund paid divi- 
dends averaging nearly 20 percent, but 
since then rates have been reduced so 
that the actual cost this year was less 
than last. The net premiums of the fund 
for the year ending June 30 were $1,287,- 
038 and the earned surplus, according to 
the fund’s actuaries, was $370,829. The 
loss reserve amounts to $621,884 and the 
catastrophe reserve to $109,111. The ex- 
penses for the twelve months were 17 per- 
cent of the earned premiums. 


Comparative Tables of Benefits 


Stanley L. Otis, actuary of the Work- 
men’s Compensation Service Bureau, has 
‘compiled tables of comparative benefits of 
the various compensation laws. This is 
published in pamphlet form and will prove 
not only of great use to insurance men 
but of considerable interest. It shows the 
benefits for death, permanent total dis- 
ability, dismemberment, permanent par- 
tial other than dismemberment, temporary 
total, temporary partial, and medical aid. 
The book also shows the waiting periods 
and miscellaneous provisions of the laws, 
such as the employment covered, the forms 
of insurance permitted, whether the law is 
elective or compulsory and the date that 
the law was passed and amendment 
adopted. 


— 


COMPENSATION NOTES 


W. L. Blessing, member of the state in- 
dustrial board of Oklahoma, and who is 
generally accredited to organized labor, 
has taken a strong stand in favor of pay- 
ing claims arising under the workmen’s 
compensation law in installments rather 
than in bulk sums. 

The Zurich Accident & Liability has 
been admitted to Indiana. It will write 
workmen’s compensation. 

The Security Mutual Casualty, Chicago, 
has applied for admission to Indiana. It 
writes the compensation business of Swift 
& Co., the big Chicago packing concern. 


—@88-—— 
Won’t Examine Policy 


Insurance Commissioner John T. 
Winship of Michigan has had to put his 
foot down rather firmly on a certain 
University of Michigan physician. A 
dispute arose in Cass county as to the 
amount of benefits a certain policy- 
holder should receive from the com- 
pany carrying his disability insurance. 
This physician wanted to have the in- 
surance department examine the policy. 
Being an advocate of all the latest eu- 
genic wrinkles, he even offered to fumi- 
gate the policy. The commissioner 
headed hii off with a telegram. “Don’t 
send that policy,” it read. “I'll get a 
duplicate from the company.” 

Mr. Winship, very naturally has a 
kind regard for longevity. The policy- 
holder in question is a leper. 
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Great progress has been made of 
late years by the industrial companies 
in giving proper instruction to their 
agents and in furthering their educa- 
tion along lines pertinent to the busi- 
ness. Some of the companies, notably 
the Massachusetts Bonding & Insurance 
Company, have -published splendid 
books on the selling of health and acci- 
dent insurance and have distributed 
them to their field men. The Ohio 
State Life of Columbus las been main- 
taining a summer school at Buckeye 
Lake, Ohio, where for a week each 
year the agents of the industrial de- 
partment convene for a course of in- 
struction in salesmanship. Other com- 
panies hold annual conventions at their 
home offices for the same purpose. 

Another method, more typical of the 
industrial than of any other class of in- 
surance companies, is to issue each 
month a snappy bulletin or agency pa- 
per in which the field men are given 
selling talks by successful agents, help- 
ful articles on claims, policy interpreta- 
tions or legal matters, and other liter- 
ature of value. 

This method, however, takes much 





time on the part of someone at the 
home office, is expensive and cannot 
be expected to cover all the sub- 
jects that agents are interested in. 
This need led to the establishment sev- 
eral years ago of The Industrial Re- 
view, a monthly publication devoted ex- 
clusively to the education and stimula- 
tion of industrial health and accident 
agents. It has many copyrighted ar- 
ticles each month on_ salesmanship, 
claim adjustments and the trend of the 
business, and also thoroughly covers the 
news of the industrial health and acci- 
dent field and of the companies and 
field men engaged in it. So well has 
it met the need for which it was cre- 
ated that today some seventy-five of 
the leading industrial companies are 
sending it out each month at their own 
expense to their leading field men and 
its circulation is country-wide. 


NEW WISCONSIN LAWS 


The Wisconsin legislature in chapter 
48 of the laws passed this year, author- 
ized a mutual company to borrow money 
from any officer, director, member or other 
persons, for the purpose of the company’s 
business. The loan must be repaid out 


-of surplus, when the surplus is equal to 


the loan, and the loan is not a liability 
until the surplus is equal to the loan. The 
rate of interest shall not exceed 10 per- 
cent. Chapter 98 provides a penalty for 
making false statements as to the death 
or disability of a policyholder. Chapter 
323 provides a penalty for twisting. 
Chapter 331 permits contests for business 
for prizes of small value. 


— 


TROUTMAN GOES TO PITTSBURGH 


The Continental Casualty has opened a 
new Pittsburgh office and placed in charge 
of it C. W. Troutman. Mr. Troutman will 
have charge of the company’s monthly de- 
partment as manager for western Penn- 
sylvania territory. He will also act as 
agency supervisor for the middle west 
territory, devoting about one-third of his 
time to this work. Mr. Troutman is an 
old Pittsburgh man, having formerly 
been connected with the Pittsburgh Cas- 
ualty. When that company was taken 
over by the National Life, U. S. A., he 
continued in charge of the industrial de- 
partment at Pittsburgh and about a year 
ago was called to the home office of the 
National at Chicago, where he acted as 
assistant to Manager C. H. Boyer of the 
casualty department. 


Winners in Gold Contest 


The North American Accident has an- 
nounced the winners in its “real gold” 
contest held recently. - This contest cre- 
ated more interest among the agency 
force than any contest held by the com- 
pany in recent years, for the reason that 
every agent entering the contest was 
awarded a prize, even though small. The 
agency force was divided into four divi- 
sions based on production. . The following 
won the prizes in their respective divi- 
sions: First, A. P. Nash, New York, $100; 
second, N. Herman, Chicago, $75; 
L. J. Williams, Texas, $50; fourth, W. H. 
—— Chicago, $35. All were paid in 
gold. 


Not Damages But Money Due 


I, A. Morrissett, manager of the health 
and accident department of the Ohio State 
Life, calls attention to the fact that the 
judgment he secured against the Colum- 
bus Mutual Life was not for damages, as 
stated, but for money due him for com- 
missions and for money advanced for 
the establishment of the industrial de- 
partment. He has not yet sued the Colum- 
bus Mutual Life for damages. 


Pitcher No Longer Active 


Although J. R. Pitcher, formerly presi- 
dent of the United States Health & Acci- 
dent of Saginaw, still holds the position of 
vice-president of the Massachusetts Bond- 
ing and has some stock in the company, he 
is virtually retired so far as the active 
management is concerned. Mr. Shorts is 
the active man in charge of the Massa- 
chusetts Bonding’s health and accident 
interests. 


Company Succeeding Nicely 


The Oklahoma Health & Accident of 
Oklahoma City, which began business 
March 22 last, is making rapid progress 
for a new company. It has closed the 
first six months with a weekly collectible 
debit of $400. John T. Acree is president 
and B. H. Strong, secretary and treasurer. 
Both are experienced industrial disability 
men. 


Frankfort’s Anniversary Policy 


The Frankfort General is issuing, 
through its industrial department, the 
“Golden Anniversary” policy. It sells at 
$1.25 a month and there is no policy fee. 
It provides accident indemnity for five 
years while under the doctor’s care; in- 
demnity for loss of life or dismember- 
ment; double indemnity for certain travel 
accidents; sickness indemnity for ordi- 
nary illnesses up to twelve consecutive 
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months of house confinement, and, for 
chronic diseases, up to six months. Sick- 
ness indemnity provisions take effect fif- 
teen days after issue of the policy; if 
sickness disability lasts twenty-one days, 
indemnity is paid for the first week. The 
policy provides hospital indemnity. 
Monthly indemnities are increased 10 per- 
eent for payment of a full year’s pre- 
mium. The accumulation feature is in- 
cluded. 


— 


Charles M. Lough has been appointed 
manager of the Continental Casualty in 
the monthly premium department, cover- 
ing eastern Ohio and West Virginia. A. 
D. Coss has been appointed to take care 
of important territory in western Ohio. 


————— <2 2 ee 
OLIVER GOING TO NEW YORK 





Western Agency Manager of Casualty 
Company’s Industrial Depart- 
ment Transferred 





H. R. Oliver, agency manager of the 
industrial department of the Casualty 
Company of America, will go to the 
home office at New York as assistant 
manager of the industrial department 
Sept. 1. He will work in conjunction 
with Manager LeRoy T. Wood in the 
development and extension of the in- 
dustrial business. The business is en- 
joying a rapid growth and with both 
Mr. Wood and Mr. Oliver having 
headquarters at New York the best of 
service can be given the agency force. 
Edwin L. Hearn, vice-president and 
general manager, expects to make the 
Casualty Company of America one of 
the big factors in the industrial disa- 
bility business and is building a strong 
home office and agency organization. 

Mr. Oliver went with the company 


Jan. 1 of this year, when the Royal 


Casualty business was reinsured. He 
had been with the latter company for 
five years, working up from St. Louis 
manager to vice-president and agency 
manager. Prior to that he had been 
with the General Accident, to which 
company he came when the United 
American of Philadelphia, for which 
he was northeastern managér, was re- 
insured. His first work was as an agent 
of the Continental Casualty. With the 
Casualty Company of America he has 
not only conserved the Royal Casualty 
business but increased the business of 
the Casualty Company in the ten states 
which he managed. These will after 
Sept. 1 report to the home office and 
the Chicago office, over which he has 
presided, will be closed. The states af- 
fected are Illinois, Missouri, Indiana, 
Oklahoma, Wisconsin, Texas, Louisi- 
ana, Georgia, Alabama and Mississippi. 
<6 ee _____ 


Take American Fidelity 


Evans & Welsch of Minneapolis, 
general agents of the Continental Cas- 
ualty, have taken the general agency 
of the American Fidelity for bonds and 
burglary insurance for the state of 
Minnesota. They will give special at- 
tention to bank burglary insurance. 
They already have many bank connec- 
tions in the state for the Continental 
Casualty. 


a a 
Hartford Indemnity Appointment 


The Joseph Emsheimer Insurance 
Agency, wheating, W. Va., has been 
appointed general agent in West Vir- 
ginia for the Hartford Accident & Indem- 
nity covering all their branches. Charles 
S. Schlesinger, who is a member of the 
firm for fifteen years, will manage this 
department. 


RB 
Campaign for Burglary Business 


The Fidelity & Casualty’s burglary de- 
pattmant has been striving to make an 
ncrease of $100,000 in business for the 
year 1915. Agents of the company have 
been asked to help the cause along by 
taking out personal burglary insurance 
for, their own homes. The Pasadena, Cal., 
agent has already become a claimant. 

© ee 


Massachusetts Bonding in Oklahoma 


M. L. Bragdon of Muskogee has become 
state agent of the Massachusetts Bonding 
for Oklahoma by purchasing the business 
of both the former general agents in the 
state, R. M. Eacock & Co. of Oklahoma 
City and W. F. Moffett of Muskogee. Mr. 
Bragdon was formerly general agent for 
the Southwestern Surety ané@ his agency 
for that company is now assumed by Mr. 
Moffett. 





WORK YET TO BE DONE 


ASSOCIATION’S FUTURE DUTY 








Circular Sets Forth Fields in Which 
Company Organization’s Activi- 
ties Should Be Centered 





In a circular on the extent to which 
the objects and purposes of the Inter- 
national Association of Casualty -& 
Surety Underwriters are being and may 
be accomplished, the membership com- 
mittee, of which E. W. De Leon of the 
Casualty Company .of America is 
chairman, makes strong argument 
for strengthening the membership and 
enlarging the activities of the organiza- 
tion. While much of the work that the 
association and predecessors did for- 
merly is now performed by special bu- 
reaus, the need for the association is 
greater than ever, states the circular. 
It has never accomplished all of its 
objects, but is now in a position to 
take up some of the unfinished work, 
having been relieved of many details 
by the newly established bureaus. 


Work Yet to be Done 


_ The association must consider sub- 
jects of common interest to all lines 
of insurance and to all company mem- 
bers, must cultivate better business re- 
lations between the companies, bring 
about uniformity of action on legis- 
lative and departmental matters, fur- 
nish a program at its annual conven- 
tion that will be truly helpful, coordi- 
nate the activities of the bureaus oper- 
ating in the different branches of the 
business, and further the work of stan- 
dardizing and making uniform the man- 
uals and classifications used by the va- 
rious companies. 


Cooperation With Federations 


The association can bring about the 
desired cooperation between companies 
and agents on legislative and similar 
matters now, as the various state feder- 
ations have been organized. To have 
the companies act individually with 
their own agents would be far less 
effective than to have the federations 
and the International association act 
jointly. The associations can also do 
much that individual companies cannot 
accomplish in treating with legislatures, 
departments and congress. It accom- 
plished much last year when the federal 
war tax bill was up for consideration. 


Education of Public 


Another field of activity for the Inter- 
national Association is the education 
of the general public. The association 
will be represented at the World’s In- 
surance Congress at San Francisco, and 
it can be made the agency by which the 
public can be brought to understand 
better the actual functions of the com- 
panies and the service that they are 
giving their policyholders. 

The association has accomplished in 
the past its work at a very low cost to 
the companies and can work just as 
efficiently and inexpensively on the 
other matters which now lie before it. 

© ae 


Severe Penalties for Frauds 


Any person, agent, policyholder, or 
physician convicted of making a false 
statement as to the disability or death 
of a policyholder is subject to severe 
penalties under a new Wisconsin law. 
Revocation of the license of a physician 
or an agent is provided for, in addition 
to a fine of from $100 to $1,000 or im- 
prisonment in a county jail from a 
month to a year. 

—__2 6 ee ___ 
Surety Clearing House 


A surety clearing house has been or- 
ganized in New York, among members 
of the Surety Association of America, 
for the purpose of making semi-month- 
ly clearances of reinsurance premiums 
among it’s members. The present 





members are the Aetna Accident & 
Liability, American Surety, Fidelity & 
Casualty, Fidelity & Deposit, Globe 
Indemnity, National Surety and New 
England Equitable. All members of 
the surety association of America are 
eligible to membership. The first 
clearance was Aug. 14, and amounted 
to $18,000. 


0 
No Loss; Merely Delay 


The American Indemnity has issued 
a circular letter to agents, stating that 
the company suffered no material loss 
in the recent storm there, but that busi- 
ness had to be suspended for a few 
days and that the service would be sub- 
standard for a few more days. The 
general manager, J. F. Seinsheimer, 
states that the newspaper accounts of 
the damage done in the city were 
greatly exaggerated, the chief losers 
being property owners on the outskirts 
and in the country. 


a 
Appoints Oklahoma Manager 


The New England Equitable has 
been licensed to do business in Okla- 
homa. E. J. Phelps of Muskogee, who 
has been in the bonding business for 
the last eleven years, will have charge 
of the office. 


—_———-» t+ e-—___ 
Farnsworth Forms New Firm 


George M. Farnsworth, for many 
years general agent at Des Moines 
for the Aetna companies, has reor- 
ganized his agency, and in the future 
it will be known as the Eldred-Farns- 
worth-Hosmer Agency. Offices will be 
at 306-7 Hubbell building. The new 
members of the firm are Will Eldred 
and Tom Hosmer, both of Des Moines. 
Mr. Eldred has been connected with 
the Hazard & Chesley agency, and Mr. 
Hosmer leaves the Ford agency to 
join the new firm. 


—_— 3 + oo 
Chicago Plate Glass Situation 


The plate glass horizon in Chicago 
looked squally for a*time this week. 
The United States Casuaity resigned 
from the recently organized plate glass 
exchange and a special meeting was 
called Tuesday afternoon. This was 
later, however, abandoned. It ap- 
pears that the resigning company has 
no intention of raising havoc generally 
with rates. Where one company has 
been lost, another will soon be added. 
The Georgia Casualty has decided to 
enter the plate glass exchange and ob- 
serve all rules and rates. 


——-—__<-@-@e-_____-__ 
New Jersey Situation Unchanged 


New Jersey’s conditions as to plate 
glass and motor rates remains un- 
changed since the recent New York 
conference, and subsequent confer- 
ences, though Manager Whitney of the 
Workmen’s Compensation Service Bu- 





reau, has assured Secretary H. C. Hed- 
den of the Plate Glass Service & In- 
formation Bureau that his bureau would 
at once take steps to investigate and 
correct the evils the New Jersey 
Fidelity & Plate Glass complains of. 
Conferences between these various in- 
terest followed the two New York con- 
ferences. 
—_——_+» tt &ae-___—__ 


CASUALTY NOTES 


The Zurich has applied for admission 
to Indiana. 

Heavy plate glass losses were caused 
at Galveston and Houston, Tex., in the 
hurricane last week. 

The Georgia Casualty has opened a 
branch office in Birmingham, Ala., in 
charge of A. J. Arrant as manager. 


The Medical Protective Company of 
Fort Wayne, Ind., has been licensed in 
Wisconsin. Its admitted assets are given 
as $273,459.97. 

The United States Fidelity & Quaranty 
last week wrote the $79,300 bond for the 
erection of the court house and jail 
building at New Madrid, Mo. 

The Central Business Mens Association 
of Chicago has recently secured licenses 
in Indiana, Kansas and Michigan, which 
gives the association four states in which 
to operate, 


A number of water damage claims have 
been made at St. Louis as the result of 
the recent flood in that city. Most of the 
claims resulted from the backing up of 
water in sewers. : 

The Georgia Casualty has_ recently 
established its own printing plant and will 
hereafter print all of its own policies, 
pamphlets, letterheads, rate sheets and 
similar materials. 

The United States Casualty has entered 
the Hawaiian Islands for casualty busi- 
ness and appointed the Hawaiian Trust 
Company of Honolulu as its general 
agents for all lines. 

Frank E. Smith of Frank E. Smith & 
Co., general agents at Portland, Ore., of 
the Massachusetts Bonding, has_ been 
elected secretary of the new chamber of 
commerce of his city. 

The Illinois Surety has appointed M. 
A. Reese as general agent for Washing- 
ton, with headquarters at Seattle. It 
has also appointed F. C. Jenison as dis- 
trict agent at Lansing, Mich. 


J. H. Ready, for the last three years 
manager of the insurance department of 
the Security Trust Company, Indianapolis, 
has been appointed general agent, in cen- 
tral Indiana, for the American Indemnity 
of Texas. 


Joseph Kenyon of San Francisco has 
been appointed agency supervisor of the 
Occidental Life of Los Angeles for north- 
ern California. Mr. Kenyon will have en- 
tire charge of the company’s accident and 
health department. 


The Cottonseed Crushers Liability Un- .- 


derwriters Association of Paris, Tex., 
has been licensed by the Oklahoma insur- 
ance board. The company writes liability 
insurance under the provisions of the 
Oklahoma compensation act. 


At the meeting of the insurance com- 
mittees of the ginners’ associations at 
Memphis, Tenn., last week, arrangements 
were made with the Hartford Steam Boiler 
to insure the boilers in cotton gins at a 
rate of $34 for three years. 


J. H Ready has been appointed general 
agent of the American Indemnity of Gal- 
veston, Tex., for central Indiana. For 
the past two and a half years he has 
been manager of the insurance depart- 
ment of the Security Trust Company of 





Chris. Schroeder & Son Co. 


General Agents for Wisconsin 


Massachusetts Bond- 
ing & Insurance Co. 


Indianapolis. 
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Motor Insurance News 











Ratings of Late 1916 Models 


Unofficial ratings of newly announced 
1916 models of various automobile 
manufacturers follow: 


Typeof List Ins. Col. 
Model Body Price H.P. Class 


National Motor Vehicle Co., Indiapanolis. 
Natl. Highway-12 Tour $1,990 36 D 


Cameron Mfg. Co., New Haven, Ct. 


6-cyl. Tour.or Runabout $1,000 22 A 
rw ee i F. B. Stearns Cos a ae 
4-cyl. Road. & Tour. $1,3 23 

4-cyl. Cabriolet 1300 23 D 
4-cyl. Lim. 2: 500 $3 F 


Kisselkar—Kissel na Car Co., Hartford, 
s. 


4-32 5-Pass. $1,050 24 A 
4-32 4-P. Road. 1,150 24 A 
4-32 Coupe top 1,450 24 A 
4-36 5-P. 2 door 1,250 29 A 
4-36 4-P. Road 1,250 29 A 
4-36 Coupe top 1,550 29 B 
4-36 Sedan top 1,950 29 D 
6-42 -P. 3 door 1,750 32 Cc 
6-42 5-P. 2 door 1,650 32 C 
6-42 4-P. Road 1,650 32 C 
6-42 7-P,. 4 door 1,585 32 B 
6-42 5-P. 4 door 1,485 32. B 
6-42 Coupe top 1,950 32 D 
6-42 Sedan top 2,000 32 D 
Premier Motor Mfg. Co., Indiapanolis 
6-50 7-P. Tour $1,985 383 E 
6-50 2-P. Road 1,985 38 E 
6-50 3 P. Road. ,385 38 F 
6-50 Coupelet 2,285 38 F 
6-50 Convert. Road. 2,235 38 F 
6-50 Speed. ' 1,985 38 E 
Allen Motor Co., Fostoria, O. 
82 Road. $ 795 23 OA 
37 5-P. Tour. 795 23 (OA 


The Stearns-Knight four for 1916 costs 
61.05 a reduction of $355 from the 1915 
model. 

Several price reductions have been made 
on Kisselkars for 1916. 


Many Car Thieves Caught 


Four men went to the penitentiary 
of Missouri from Kansas City last week 
as a result of charges that they had 
been stealing automobiles and acces- 
sories. In addition, a negro was shot 
and killed while trying to escape in a 




















Conservation 


of your chiefest re- 
sources, time and 
energy, increases 
your monthly com- 
mission. 


Don’t waste those 
resources in writing 
-to your field men or 
companies for infor- 
mation that can be 
secured more easily 
and at once from 
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FOR LOCAL AGENTS 


New Pointers isa 
volume of questions. 
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agents and answered 
through THE WEsT- 
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by authorities. 


Get.a copy on approval 
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“All Kinds of Insurance on Automobiles” 
































stolen car, and a man and woman have 
been arrested who are believed to be 
part of a gang that has stolen many 
cars in the west this summer. 





Klinger Made General Agent 


San Francisco, Aug. 25—(Special)— 
W. M. Klinger, who recently resigned 
as manager, Firemans’ Fund automo- 
bile department, has been appointed 
general agent of a similar department 
for the London & Lancashire, assum- 
ing his new position Sept. 1. 





Quits Casualty Conference 


San Francisco, Aug. 25—(Special)— 
The Firemans’ Fund has resigned as 
a member of the California Casualty 
Underwriters’ Association, because of 
irregularities which it charges against 
another member for its practices in 
writing automobile insurance. 





Mutual at Youngstown, Ohio 


The Security Automobile Assurance 
Company is being organized on a 
mutual basis at Youngstown, Ohio. The 
incorporators are Philip Wick, R. E. 
Cornelius, M. E. Dennison, C. H. Ken- 
nedy and C. A. Cochran. - 


WILL ESTABLISH AGENCIES 


The Interstate Automobile Fire Insur- 
ance Association of Hastings, Neb., is 
planning to establish agencies throughout 
its home state, and at a recent meeting 
of the directors, Silas B. Lyman was 
chosen president, Earnest Hoeppner, sec- 
retary, and Benjamin W. Smith, superin- 
tendent of agencies. Mr. Smith will have 
charge of the agency plant of the com- 
pany. 








Interesting Question of Liability 


A neat question has arisen in the ad- 
justment of an automobile fire loss in Ken- 
tucky. The loss occurred out in the coun- 
try, and the adjuster interested agreed to 
have the car repaired at a garage in 
Louisville if the assured would deliver it 
at the nearest railroad point. It was 
finally agreed that the company would 
pay the cost of transportation. While it 
was being hauled to the railroad, however, 
the wagon went over a cliff and the auto- 








Thomas T. North H. W. Osgood 


Immediate and equitable ad- 
justments of automobile losses 
that satisfy claimants, agents 
and companies 


Anywhere in the West 


Thomas T. North 


NOTHING BUT AUTOMOBILE LOSSES 
1715 Insurance Exchange 
Chicago 




















mobile was smashed to pieces. The ques- 
tion of liability now hinges on whether 
the car was in the custody of the assured 
or the company, and suit has been filed to 
determine it. 





All local drivers of jitney cars in 
Tulsa, Okla., must in the future file at 
the city hall an indemnity bond of 
$10,000 for each car in service to insure 
passengers against accidents. 
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FOR LOCAL AGENTS. 











EXTENSION OF CREDIT 
UNDER ANTIREBATE LAWS 


Question—Is it a violation of the an- 
tirebate laws, which provide that no 
valuable consideration or inducement 
shall be offered other than is contained 
in the policy contract, to extend credit 
or give time for the payment of a 
premium without taking interest? In 
other words, where, for instance, a fire 
insurance policy is written and deliv- 
ered without payment, and credit 
thereby extended without interest, is 
such credit a violation, as being a valu- 
able consideration or inducement not 
contained in the policy contract? 

Can it be possible that our legisla- 
tors, in passing such laws, had any 
such thing in mind? It hardly seems 
reasonable that the usual course of 
business should be held to be a viola- 
tion of the antirebate laws, when such 
laws were intended to stop actual re- 
bating of a part of the premium. 

Answer—We can find but one deci- 
sion on the question of extended credit 
being a rebate. This was handed down 
by the Texas circuit court of appeals in 
the case of the Amarillo National Life 
vs.,Brown. It was held that the stat- 
utes were not intended to prevent an 
extension of credit for the payment of 
the first premium ona policy of insur- 
ance. While the Texas statute covers 
life insurance only, it is similar in word- 
ing to the usual antirebate laws tover- 
ing all forms of insurance. 

There is one state law, however, 
which specifically prohibits extension 
of credit. This is the antirebate law 
of Wisconsin, section 1955 O, 2 (i): 
“The extension of credit to the insured 
upon a premium without interest for 
not exceeding 60 days from the time 
the insurance is written or thereafter 
with interest at less than the legal rate, 
as agreed upon in writing, shall not be 
a violation of this section. Credit for 
longer than 60 days may not be granted 
except upon payment of interest at not 
less than the legal rate.” 

We believe that this subject of ex- 
tended credit being a violation of the 
antirebate law has been agitated only 
in Wisconsin and there largely by ex- 











Commissioner Herman L. Ekern, who 
recently retired from office. 


WELL DIGGING MACHINERY 


Question—Where can insurance be 
secured on well digging or boring ma- 
chinery that costs $800 and will be 
moved about the country? 

Answer—You will be able to secure 
the insurance, provided this is not oil 
well apparatus, from Frank R. Thomp- 
son, 175 West Jackson boulevard, Chi- 
cago. The rate will approximate 2% 
percent with a minimum premium of 
$15, and Mr. Thompson will draw the 
form required. 











DIRECTORY OF 


Independent Adjusters 


ILLINOIS MISSOURI. IOWA 
Quincy Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C, GILL, Manager 


ILL., WIS., pis 
Cc. - TAYLOR 
1865 fosurdnce Ray 7 Chicago 


ADJUSTER OF FIRE £ LOSSES 


ILLINOIS WEST.IND. EAST MO. 
einen ee . Se 
INDEPENDENT’ ADJUSTER 

17 years experience 


ILLINOIS 
W. H. REMICK 


ADIVSERR OF PRE, T ORNADO 
ND AUTOMOBILE LOSSES. 
TLaROE KENTUCKY, Byres 
I. H. Odell & S 
110 i, er Second St,, Scent Ind. 
Adjusters of Fire, Tornado, ‘Automobile and Inland 


ae Marine Losses 
IOWA 
MOORE 


S$. Ge 
204-205 Securities Bldg., Des Moines 
Phone Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 
The Rpg tS 
Adajus ha atBureaw 
DIUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MINNESOTA 


CHARLES E. BRADEN 
419 ee OO ng Bidg. 


ADJUSTER OF FIRE "AND CASUALTY LOSSES 


OHIO 
JOHN W.ZUBE 
(Ex-State Fire Marshal) 
404-5 Union Nat'l Bank Bldg., Columbus 
INDEPENDENT ADJUSTER AND ATTORNEY 


SO. DAKOTA, MINN., IA., N. ~o NEB, 
THEO. F. GREF 
112 N. Main Ave., Sioux Falls, S. sf 
: GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 


WISCONSIN AND NO. MICHIGAN 
DAVID LAWSON 
Block, Oshkosh, Wis 
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Cook 
TWENTY-FIVE YEARS EXPERIENCE 
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SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St. New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


THE INTERSTATE 


Casualty and Guaranty Insurance Company 
ALBUQUERQUE, NEW MEXICO 


Producers of Accident and Health Insurance in either the Commer- 
cial or Industrial Departments, who are capable of handling a State, 
General or District Agency, can secure a contract with this Com- 
pany on a peculiarly attractive basis by addressing the Home Office. 


JAMES A. BLAINEY, Secretary and General Manager 


Cash Capital....... $103,960.00 Surplus over all Liabilities. .. . $70,286.00 
Deposited for the Protection of Policyholders................ $110,000.00 


THE AMERICAN GUARANTY Co. 


JOHN L. HAMILTON, Pres’t Home Office, COLUMBUS, OHIO SCOTT MORRIS, Sec’y 


Fidelity Judicial 
Depository BONDS Surety 
Bank Burglary Insurance 
IMMEDIATE AND EFFICIENT SERVICE OHIO’S GREATEST BONDING COMPANY 


“CONTINENTAL SERVICE” 


HAS BEEN EXTENDED TO COVER 


HEALTH, ACCIDENT, LIFE, WORKMEN’S 
COMPENSATION and LIABILITY 
INSURANCE 


CONTINENTAL °S%4*Y, COMPANIES 


H. G. B. ALEXANDER, President 
CHICAGO, ILLS. 
































R. W. HYMAN & CO., General Agents 
1915 INSURANCE EXCHANGE 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913....... $862,447.34 $156,321.92 
January 1, 1914....... 920,961.16 181,374.66 
January 1, 1915....... 935,693.93 200,120.21 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











Assets $1,152,424.98 


ORGANIZED 1853 


Surplus $542,513.99 


LOSSES PAID $10,580,000 


THE FARMERS’ FIR 


| OF YORK 
W. H. MILLER, President _ 


E INSURANCE Co. 


, PENNA. . 
* A. S. McCONKEY, Sec’y & Treas. 








Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 




















THATCHER 


Surplus Line Service 
Agents’ Rights Respected 
Equipped to Furnish Counsel 
and Help on Unusual Lines 
Assistance—Always Interference—Never 
Get in touch with 


D.H. THATCHER 


1523 Insurance Exchange 


wagien’ = CHICAGO 
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DALLAS, 
eTEXAS 


WESTERN INDEMNITY C 


THOS. B. LOVE, President 
MESSRS. LANDERS & SHINGLER, Indianapolis 
General Agents for Indiana 


Write for Agency Contract Assets over $750,000.00 








Capital, $500,000 Surplus, $126,175 Assets Nearly $800,000 


SEALY HUTCHINGS, Pres. } F. SEINSHEIMER, Gen. Mer. 
LOUIS A. ADOUE, Vice-Pres. - J. WATSON, Agency Manager 


American Indemnity Company 


GALVESTON, TEXAS 
Issues All Forms of Fidelity and Surety Bonds. Writes All Classes of Casualty Insurance 


BRANCH OFFICES 
WASHINGTON NEW ORLEANS DETROIT 
For D. of C. and Md. For, Louisiana For State of Michigan 
G. M.Bettis, Mgr. J. J.Grevenberg, Asst. Mgr. A.McM. Creed, Mgr. 





ST. LOUIS 
For Missouri 
O. P. Rutledge, Mgr. 














The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. Me. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. is 80 Maiden Lane, NEW YORE 
‘ OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 











| 89 S. La Salle St. 








| Insurance written in Any Part of 


the United States or Canada 


Non-Assessable Cash Policies 


Millers Mutual Fire Insurance 
Association of Illinois 
Cash Assets - - - $548,396.68 
Net Cash Surplus” - - 422,112.08 


Mill Owners Mutual Fire Insurance 
Company of Iowa 
Cash Assets - - - $463,091.00 
Net Cash Surplus - - 318,832.37 


GEORGE R. HESS & CO. 


General Agents 
919 nsurance Exchange 80 Maiden Lane, New York 
Chicago, Ill. T. A. Duffey, Mgr. 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary 


’ Capital, ---- 


The 
Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


JACOB BUENNAGEL, Treasurer 
» S. MacENANEY, Managing Underwriter 


$250,000.00 





THOS. J. FLYNN, State Agent, 
CHAS. H. HARRADEN, State Agent, 





- 17N. LaSalle Street, CHICAGO, . 
220-21 Hammond Bldg., DETROIT Ohio and Michigan 
W. H. KING, State Agt., 17 N. LaSalle St., CHICAGO, . Wisconsin, Minnesota, Upper Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


- Mlinois and Indiana 
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London & Lancashire. 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Degastment 


Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Es 


Cash Capital - =  § 600,000.00 
Reinsurance Reserve - 1,167,271.99 
Reserve for all other Liabilities 257,401.09 
Surplus to Policyholders - 991,292.06 
Total Assets - - -  2,416,966.14 
‘Descent 
STATE AGENTS 

JOHN DREIHS, Chicago, Ill., for Ill. 

L. W. SNIDER, Detroit, Mich., for Mich. 

P.E. NORRIS, Columbus, Ohio. for Ohio and W.Va. 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 





SAM B. STOY, Manager 
San Francisco 


FRED B. CLARK, Indianapolis, Ind., for Ind. z 
H.E MILLER, Milwaukee, Wis., or Wis. and Minn. 
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SUCCESSFUL MEETING 
AT THE HOME OFFICE 


Massachusetts Mutual Life Agency 
Association Brings Out Big 
Attendance 








SYNDER MADE PRESIDENT 





Some Notable Addresses Were Given 
by General Agents and Officers 
_ of the Company 





The annual meeting of the Massa- 
chusetts Mutual Life Agency Associa- 
tion was held at the home office Fri- 
day and Saturday of last week. The 
sessions were presided over by T. R. 
Fell of New York, the president of the 
organization. President W. W. Mc- 
Clench of the company welcomed the 
agents and discussed various aspects of 
the company’s business. Vice-President 
William H. Sargeant closed the morn- 
jing session with an able address on 
“Our Company.” 

There were two set addresses for the 
first afternoon, the first being by Frank 
T. McNally, general agent at Duluth, 
who discussed the continuous monthly 
income policy. Carl Le Buhn, general 
agent at Davenport, Ia., had as his sub- 
ject “Agency Organization and Han- 
dling.” 

Saturday Morning’s Program 

There was another business session 
Saturday morning and Actuary Charles 
H. Angell told of the different kinds of 
policies used in commercial insurance. 
Charles W. Pickell of Detroit then 
spoke on “The Relation of the Massa- 
chusetts Mutual to the Insuring Pub- 
lic.” On Saturday noon the delegates 
and home office people took the boat 
for Riverside Park, where they indulged 
in a clam bake, fishing, athletic sports, 
dancing and other amusement features. 


Snyder Elected President 


The election of officers of the agency 
association resulted in E. W. Snyder, 
general agent at Cleveland, being 
chosen president; John L. McFeely of 
Pittsburgh, first vice-president; Frank 
T. McNally of Duluth, second vice- 
president; J. Putnam Stevens, Portland, 
Me., secretary-treasurer. The _execu- 
tive committee consists of W. F. Wal- 
lace of Utica, N. Y.; W. C. Flynn of 
Indianapolis; E. Milton Allis of Spring- 
field, Mass.; Charles L. Scott of Kan- 

(CONTINUED ON PAGE 7) 
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ae AMICABLE 


Life Insurance Company 


WACO, TEXAS 


ONE MILLION DOLLARS 


DEPOSITED WITH THE STATE TREASURER OF TEXAS 


Growth During the First Fifty-Seven Months 


COMMENCED BUSINESS APRIL 2, 1910 
J Net Net 
DATE \Capital|) Stock- | Policy- |Admitted 
Stock |holders’} holders’| Assets 
Surplus} Surplus 
April 2, 1910 | $245,050 |$215,837|$ 460,887/$ 474,657; 
Dec. 81, 1010 ane 265,170| 546,390| 823,2 
Dec. 81,1911 | 472,580 | 382,889} 855,469) 1,369,3 

0 645,165] 1,445,165) 1,769,44 
Dec. 31, 1913 | 820,000 | 651,799) 1,471,799) 1,967,7 


Dec. 31, 1914 | 820,000 | 774,966| 1,594,966) 2,285,21 


Net Earned Increased Surplus During 1914, $123,167 
Per Cent. Dividend Earned on $820,000 Capital Stock, 157% 
Cash Dividend Declared to Stockholders Jan. 2, 1915, $82,000 
Per Cont. Dividend Declared on $620,000 Capital Steck, 107% - 
No Life Company in the United States Under 
Five Years of Age Ever Before Equalled 
Above Record 


General Agents on long time renewals wanted 
in Arizona, Arkansas, California, Colorado, 
Idaho, Kansas, Missouri, Montana, Nevada, 
New Mexico, Utah, Washington, Wyoming. 
Only first-class insurance men who can give 
surety bond. 


ARTEMAS R. ROBERTS 


President 
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: “TE you could show a 


Total Abstainer 


where the policy you are sell- 
ing gives him the benefit to 
which he is entitled by being 
a better risk—you could sell 


him, couldn’t youP 


Our T. A. Policy does it. 


Peoria Life Insurance 
Company 


PEORIA ILLINOIS 





EQUITABLE OF IOWA 
AGENTS ARE MEETING 


Seventh Annual Convention of the 
Association Being Heid 
in Chicago 








H. C. FINCH IS PRESIDENT 





J. C. Cummins Made a Notable Address 
at the Opening Session on 
“Using Your Opportunities” 





The seventh annual convention of the 
Equitable Life of Iowa Agency Asso- 
ciation is being held at the Hotel 
Sherman, Chicago. Sessions began on 
Wednesday and will continue through 
until Friday. The attendance this year 
is above the average and it is noticeable 
that there is a large number of young 
men present. An elaborate program 
has been prepared by the entertain- 
ment committee, of which William F. 
Crawford, Chicago general agent, is 
chairman. 

H. C. Finch of Northwood, Ia., the 
president of the association, presided at 
the meeting, assisted by Walter St. 
John of Des Moines, secretary. 

Address By H. C. Finch 


The opening address on Wednesday 
morning was the president’s annual ad- 
dress by Mr. Finch. Mr. Finch brought 
up the question as to whether it was 
advisable for a company to increase its 
dividends to meet the competition of a 
few companies whose net cost is very 
low or whether it is better for a com- 
pany to use the ones on hand after 
paying a regular dividend for the pur- 
pose of building up the company. Mr. 
Finch stated that last year the Equi- 

(CONTINUED ON PAGE 14) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess.Q| Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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arrangement made me hesitate. 
you recommended than I did. 
closed nine cases amounting to $22,500. 
closed for a total of $25,000. 
in commissions and renewals besides. 
for mine, Jack. 


Dear Jack:— 


I used to work on a salary. 


If I keep this 


P. S.—I forgot to tell you that the Phoenix Mutual of Hartford taught me how to seil their 
policies through their educational course, and then supplied a steady flow of customers. LINZ 
FES 


But you knew more about the methods of the Company 
In three months they have given me 108 leads. 
These nine led me to nine more which I have 


My salary last year was $1800. 


The thought of giving it up for a commission 





I have 


up for twelve months, I will earn over $2500 
Life Insurance 


Yours, Bill. 












































ROY A. HUNT’S NEW WORK 





GOES WITH ILLINOIS LIFE 





“Insurance Field’s” Western Business 
Producer Enters Life Insurance 








| 
Ranks as Chicago Sales Director | 


The Illinois Life makes a very inter- | 
esting announcement this week in the 
appointment Roy Arthur Hunt of | 
(Chicago as the s§ 2). ctor of its } 
Chicago a I Hiunt has been | 
connect¢ e “Insurance Field” | 
of Louisville { 5 4 icagvo .oflice for 

ome time 1« ; advertising 
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ROY A. HUNT 
Chicago Sales Director, Tlinois Life 





the necessity of 
and securing informa- 


working up I 


h can be afforded them 
| through channels in a much 
re efhcient way. 
Results Will Be Closely Watched 
“The results of the plan will be 
vatched with much interest, as it is the 


The insurance publishi fraternity | 
will regret t \ Hunt depart from | 
its circles, as h minent in 
the work and has been regarded as a 
clean competitor, although a very keen 


and vigorous one. 
Tllinois Life’s Statement 


The Illinois Life in announcing Mr. 
Hunt’s appointment makes the follow- 
ing comment: 

“Mr. Hunt is not only a close stu- 
dent of the business, but is a man of 
magnetic personality, vigorous in 
thought and action, and of decided 
executive ability. His new duties will 
include the direction of the sales force 
of the Illinois Life in Chicago, under a 
new and original plan. 

New Plan Will Soon Be Tried 


“The new plan, which will be promul- 
gated in detail as soon as Mr. Hunt 
takes charge, involves a direct applica- 
tion of modern “merchandising” meth- 
ods to agency work, with the prime 
idea of eliminating the waste of time 
and effort caused to agents by unsyste- 


s which in the past have been 


Sr used in a haphazard way, 

ch are fully as susceptible of 

one ion and coordination in life 
as they have been proved to 

ther lines of business. 

“The departure of Mr. Hunt from in- 


\ 

extension al 
, ° 
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dC 1 ¢ 


"| surance journalism is to be regretted, | 


but the new work will find in him an 
able exponent and the life insurance 
profession is sure to be directly bene- 
fited by the experience and ability 


| which he brings to this new plan of 





salesmanship, which 
possibilities for development.” 


The National Life, U. S. A., has ap- | 


pointed U. G. Dyer as district agent at 
Canton to succeed F. A. Haulk. 


d practical application of | 


affords splendid | 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
|| GRAND RAPIDS MICHIGAN 
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DIXON W. PLACE, Pres. A. 8. BURKART, V. P. & Gen. Mgr 


WM. MELL, Sec'y 


Conservative Life Insurance Company 


of America 


ORDINARY and INDUSTRIAL 
(Monthly Premiums) 


Wanted for Indiana—Ex-Industrial Superintendents and 
Asssistants for Superintendencies, on salary and over- 
riding commission upon staff production. 


Address in strict confidence, A. S. Burkart, V. P., South Bend, Ind. 













| INCORPORATED UNDER 
Ej THE COMPULSORY DEPOSIT § 
fy) LAYYSOFTHE STATF =F 
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A PERSONAL INTEREST 


Is taken in every agent under contract with the Central States L ife. 
We have splendid 2 and desirable territory open in the 
States of Missouri, Kansas, Colorado, New Mexico, Wyoming. Mon- 
tana, Idaho and Utah. 3000 stockholders are located in these states. 

An investigation on your part will demonstrate the wondeiful 
progress made by the Central States. The Company is financially 
strong, has abundant surplus and issues salable policies. 

“Nothing succeeds like success” and we offer ambitious men a 
rare opportunity to associate themselves with a conservative, growing 
re JAMES A McVOY 
Vice-Pres, & Gen. Mgr. 

ST. LOUIS, M@ 









_ OF INDIANA 





























TO COMBINE INSURANCE COMPANIES 


| or to sell them without publicity requires discreet regotiations. 


| I have sold many Companies, and negotiated with many, without a “‘leak.’” Pub- 
| licity ruins the business and scatters the agents, thus dissipating the real values. 


Let me talk it over with you in confidence 


E. A. GRANT, 80 Maiden Lane, NEW YORK CITy 











OUR TWO 
SPECIALS 





SECURITY LIFE INSURANCE COMPANY OF AMERICA 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 
fail to create a new interest in Life Insurance. 


Rookery CHICAGO, ILLINOIS 
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MANY OPPORTUNITIES 
ARE NOW AT HAND 


New York Life Makes Suggestions 
for Business at Present 
Time 


PROSPECTS EVERYWHERE 


Company Says Agents Should Work in 
the Highways and Byways for 
Insurance Material 


The New York Life in making sug- 
gestions to its men for August business 
says that the month is one of great 
opportunities for the life agent. Jacob 
H. Schiff is quoted as saying: “The 
business depression is gradually drift- 
ing away and people are confident bet- 
ter times are here. Our exports are 


‘ increasing rapidly, railroad and steel 


business are improving, and the Stock 
Exchange reports are exceptionally 
fine. Manufacturing is on the increase, 
and the farmers are preparing to handle 
big crops.” 

The New York Life says: 


Automobilists Need Insurance 


Many people are buying automobiles 
these days. Hundreds of thousands al- 
ready own them. None has greater 
need for life insurance protection, par- 
ticularly in income form for his family, 
than the man who owns, operates or 
rides behind one of these powerful lo- 
comotives over city streets and country 
roads. Agent Wendell Phillips writes 
from Lewiston, Ida.: “I am returning 
for cancellation the policy of Mr. R. 
B. C., which was applied for in June. 
Mr. C. was to have sent me the pre- 
mium on his policy before I delivered 
it to him, but I see by this morning’s 
paper that he was killed in an automo- 
bile accident in Salt Lake City!” That 
isn’t all. The family was doubly un- 
fortunate. Policy No. 4598691 was al- 
lowed to lapse for nonpayment of pre- 
mium due June 18, 1915, so that this 
man had no insurance at the time of 
his death, in a company that would 
have had two policies on his life if he 
had done his duty. 


Staff Efficiency 


J. W. Hamilton, sales manager for a 
prominent firm in St. Paul, Minn., de- 
livered an address before the eleventh 
annual convention of the National 
Wholesale Dry-Goods Association in 
New York City on the subject of “In- 
creasing Efficiency of Wholesale Man- 
agement in Relation to Employes and 
the Retailer.” In the course of his re- 
marks on staff efficiency, Mr. Hamilton 
said: “I often wonder if large em- 
ployers ever figure the percent of staff 
changes compared to total force, and if 








they ever analyze that percent to find 
out why. You do not like to lose your 
accounts, but you do not yet recognize 
the loss to you of the training of clerks 
who leave your employ. I know a 
house in the northwest whose staff 
changes were 40 percent in one year. 
If there be any virtue in training, if 
there be any value in loyalty as a re- 
sult of continued service, what a heavy 
loss that house suffered!” 


Need of Saving Pointed Out 


“Now, with respect to tying your 
clerks closer to you,” Mr. Hamilton 
continued, “and building up character. 
How many of your clerks save money 
regularly? How many of them have 
old-line life insurance? I know you 
will all admit that thrifty, far-sighted 
young men are a greater source of 
strength to your business than the 
usual run; but what are you doing to 
build such a type? The best training 
for a young man is to increase his self- 
respect, and a savings account plus an 
insurance policy are formidable means 
to that end. 

“Before hiring a young man, I al- 
ways ask as to old-line life insurance, 
and when he says he has a thousand or 
two I reason that he has something in 
his mind which will make him a more 
than usually valuable man to my firm. 


Cost Is Comparatively Small 


“The cost of a thousand dollars 
straight life policy at 18 is 36 cents 
weekly. How easy it is for you, after 
a cub has been three months in your 
employ, and if you want to keep him, 
to call him into your office and explain 
the many advantages of life insurance, 
offering to advance the premium for a 
half or a whole year, the policy to re- 
main in your hands as a matter of busi- 
ness discipline to him, on condition that 
the applicant would leave with the 
cashier, every week a prorata of the 
premium to repay you, and another 
prorata to cover the next year’s pre- 
mium, in this way training him to have 
it in advance. 

“A little time, a little encouragement, 
the feeling that his employer is inter- 
ested in him and in his success, and 
how many more young men would be 
given the right turn for the future, and 
a greater inspiration in their work! 


Valuable Thought in Insurance 


“In a large house a high-grade man, 
as a rule, hires all employes, and he 
could, with a personal letter from the 
president, outlining the value to young 
men of thrift and insurance, act as a 
representative of that official, but the 
nub of the question is the spirit which 
will prevail throughout the entire house 
if the “old man” is back of the policy. 
There is one valuable thought in in- 
surance: Every man must be examined, 
and this enables you to weed out young 
fellows before you have wasted years 
of training. 

Should Become Nationwide 


“Tf 90 percent of your staff were sav- 





ing money in your association and car- 
rying life insurance with your help, 
they would be a higher type than the 
average, and everything which in- 
creases your batting average makes 
money for you. The same plans will 
enable your older men to protect their 
families and to remove the often canker 
of care, which prevents their doing 
their best work. It is my hope that the 
National Wholesale Dry Goods Asso- 
ciation will take up both plans, thus 
starting a movement which will become 
nation-wide in its beneficent influence, 
as it is more and more becoming rec- 
ognized that employers can no longer 
ignore their responsibility for the wel- 
fare of their employes.” 


Business in Out-of-Way Places 


An enterprising specialty house in 
the middle west impresses on its sales- 
men that no village or hamlet is so 
small that some business may not be 
obtained there. Their salesmen visit 
every merchant. They frequently sell 
one of their expensive machines to the 
proprietor of a cross-roads store, and 
many cash registers are sold in un- 
expected places. The same principle 
applies to insurance salesmen who 
work in the country. Agent Jas. E. 
Carraway, Waynesville, N. C., writes: 
“While waiting in the post office of a 
mountain town I overheard the regis- 
tering of a letter to the New York Life. 
Introducing myself to the stranger, I 
learned that he was remitting the pre- 
mium on a policy three years old. He 
lived in a little hamlet five miles away 
and thinking I might be able to do 
some business there, I boarded the 
train with him and stopped off at a lit- 
tle station consisting of two stores and 
three dwellings for several hours. Dur- 
ing that time I wrote two applications 
and secured settlement with each. 
Moreover, I expect to close at least 
three more cases through the influence 
of the friends I made. It certainly 
pays a life insurance man to be ever on 
the alert and use his eyes, ears, mind 
and legs. Then the applications are 
bound to come.” 


Overlook a Byproduct 


Are you aware that to the third page 
of each policy issued, the company at- 
taches a photograph copy of the in- 
sured’s medical examination in which 
appear the ages of all the living mem- 
bers of the family? In the cases of 
brothers and sisters, this information 
can be made to swell any agent’s pros- 
pect list who follows up the clues—and 
where your name becomes a household 


word, you are always in line for new 
business. 


























RECEIVER WAITS FOR LAPSES 





Cannot Reinsure Anchor Life Until 
Kentucky Flier Business Runs Off 
—Assets Growing 





The Anchor Life receivership at In- 
dianapolis is proceeding on the even 
tenor of its way. The receiver has 
stood ready to sell to any buyer, but 
the buyers shy at the great amount of 
Kentucky flyer business on the books, 
So the receiver is patiently waiting for 
this business to lapse and feels it will 
be no trouble then to dispose of the 
$3,000,000 straight business that the 
company has. Of the $4,329,000 Ken- 
tucky flyer business on the books when 
the receiver took hold, in April, $2,350,- 
000 has already been lapsed off. The 
remainder of it will expire by Decem- 
ber and other companies stand ready 
to negotiate for the clean business that 
is left. The death losses, about $21,000, 
have not been added to since the re- 
ceivership and beneficiaries are not 
pressing their claims. 

The receiver cannot under the law 
make policy loans, but the policyhold- 
ers can apply for surrender value if they 
wish, by presenting their policies. 
They are not doing this, however. 
There was a report that the Indiana 
law did not provide for a _ receiver 
handling the reserve, but this is an er- 
ror, state officials say, and Receiver 
Korbly has charge of the company’s 
reserve, to dispose of it with the sale 
of the company or apportion it out to 
the policyholders in case the company 
is liquidated. The company has on 
hand several thousand dollars in cash 
more than it had when the receivership 
began. None of the policyholders is 
hampering the receiver, in any way, it 
is said, and all seem to be waiting pa- 
tiently for the end of the year, when 
the situation will be much clearer for 
the company and a speedy end of the 
receivership looks probable. There is 
no disposition, it is said, to have the 
receivership “drag along” in what is 
supposed to be the custom of receiver- 
ships. 

————__ oe 


Heublin’s Men to the Fore 


Superintendent C. M. Heublin of the 
Chicago department of the Reliance 
Life had four men among the first ten 
honor men of the country in paid for 
business during July. They were G. 
W. Pendleton, who stood fifth; B. H. 
Badenoch, who was eighth; M. Keller, 
who was ninth, and W. W. Babcock, 
who was tenth. It is not often that a 
department pulls out four bright par- 
ticular stars in the first ten. 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


Home Office, DAYTON, O. 


MR, LIFE INSURANCE AGENT — You can double your income selling our low priced, liberal Health 
and Accident Policies. Issued separately or as combination. No time wasted in making collections. 
Standard Policies—cost $3.00 per quarter. Prompt payment of claims means more money for you. 


Some fine openings in Ohio. Write today. 





J. R. JONES, Secretary 








HEAD OFFICE: - - 


ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintend- 
ents, Assistant Superintendents and Agents. 


NOW ORGANIZING A HEALTH AND ACCIDENT DEPARTMENT 


- 108 S. La Salle Street - 





- CHICAGO 
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COMPULSORY INVESTMENT 


WINSHIP OPPOSES MEASURE 





Michigan Commissioner Gives His 
Views as to Bill Introduced in 
the State Legislature 





Commissioner Winship of Michigan 
opposes compulsory investment laws 
for life companies similar to the Rob- 
ertson law of Texas. In his report of 
this year he speaks of the defeat of 
such a measure introduced in the 
Michigan legislature. He says: 

There was an attempt made in the 
legislature to pass one law relative to 
life companies, which failed. I feel 
that the state of Michigan should be 
congratulated upon the wisdom of the 
legislature in refusing to consider the 
proposition at all. This was an act 
modeled after the Robertson law of 
Texas, requiring that legal reserve life 
insurance companies invest 50 percent 
of the reserves upon Michigan policies 
in Michigan securities. 


Infringement on Rights of Companies 


It was a direct infringement upon 
the rights of the management of the 
great life companies of the country, 
to use their best judgment in the in- 
terest of policyholders, and it would be 
a piece of radical legislation, unworthy 
of such a state as Michigan. The Rob- 
ertson law, after which it was modeled, 
is conceded to be a failure in Texas, 
insofar as benefiting the public in gen- 
eral, and a strong effort, almost suc- 
cessful, was made to repeal the law at 
the last session of the Texas legisla- 
ture, and the governor of that state 
has openly proclaimed that it will even- 
tually be repealed. 

As a matter of fact, strictly con- 
strued, the life companies of this coun- 
try in the aggregate have already vol- 
untarily invested more than 50 percent 
of the reserves upon Michigan policies 
in Michigan. seeurities, but it is not 
invested in the kind of. securities that 
the author of the bill had in mind. 


Might Be Disadvantage to Policyholders 


But notwithstanding this voluntary 
action of the life companies, there is 
no reason whatever why we should 
have a law making compulsory such 
investment, for it might be of great 
disadvantage to the policyholders un- 
der certain conditions, and I fail to 
see that it would be of any benefit to 
the investing public of Michigan. I 
merely refer to this law in order to offi- 
cially congratulate the people of: Michi- 
gan upon the good sense of the legis- 
lative committees on insurance of the 
two houses, in their consideration of 
the proposed bill. 


te 


Manhattan’s Agency Meeting 


The Manhattan Life will hold an| 


agency convention at the home office 
on Feb. 26 and the five days follow- 
ing. The company has held no agency 
convention for several years. Each 
general agent and manager of the com- 
pany has been given a quota based on 
previous production. Business written 
between Aug. 1 and Dec. 1 will count. 
Only agents making the quota allotted 
by the company will attend the con- 
vention. No program as yet has been 
published, but it is planned to have 
some outing features as well as the 
regular business sessions. 
a I 


S. W. Russell Made President 


S. W. Russell of the Sioux Falls 
agency was elected president of the 
western division of the $100,000 Club 
of the Mutual Life, which met at San 
Francisco. At the banquet, Vice-Presi- 
dent George T. Dexter was toastmas- 
ter. Those who spoke were Calvin H. 
Wasson, of Chicago; H. C. Lanson, of 
Lamar, Colo.; J. N. Engle, of Emporia, 





Kans.; George I. Brown, of Freeport, 
Ill, and J. M. O’Keefe, of St. Louis. 
Henry W. Taft, the well-known lawyer 
of New York City and brother of ex- 
President W. H. Taft, also addressed 
the banqueters. 

Herman C. Hintzpeter, dssociate 
manager at Chicago, presided over the 
delegation and acted as chairman at 
the Exposition grounds when the 
bronze medal was presented and intro- 
duced Commissioner Hathaway. J. A. 
Jackson of the literary department of 
the Mutual Life was in San Francisco 
attending the company’s conference. 

a 


CENTRAL LIFE’S MEN MEET 





Ottawa, Ill, Company’s Agents Will 
Be in Chicago This Week for 
Three Days’ Outing 





The Central Life of Ottawa, IIl., will 
have an agency meeting at the Sher- 
man house in Chicago, August 26-28. 
On Friday evening there will be a 
dinner, followed by a theatre party. 

The convention of the Central Life 
will be entirely a social one and will 
be devoted to entertainment features. 
There will be a business meeting on 
Saturday morning. The program is 
as follows: 

Thursday, Aug. 26 

10 a. m. to 12 p. m.—Report and regis- 
ter with Secretary S. B. Bradford at the 
Rose Room, Hotel Sherman 

12:30 to 1:30 p. _--Lamicheon, Italian 
“or Central Life Table. 

2 p. m.—Ball game, White Sox vs. Wash- 
6 <7 

6 m.—Dinner, College Inn, Central 
Life Fable. 

8 p. m.—All aboard for Riverview. 

Friday, Aug. 27 

Friday morning—Do as you please. 

Breakfast served in Italian — Cen- 
tral Life Table, from 6 to 10 

12 to 1: 30—Luncheon, 
Central Life Table. 

2p. m.—Auto ride, “Seeing Chicago,” in- 
cluding: the “Park System 

6 ag 7 uet, Hotel. Sherman, pri- 
vate Tyooes. cers of the = and 
invited 1 will be present.) 

8 p. m.—Theater party. (“The Birth of 
a Nation. i? 

Saturday, Aug. 28 

Breakfast served in Italian Room, from 

to 9 a. m., Central Life Table. 

9:30 a. m.—General business meeting in 
Assembly oe 

12 to 1:30 m.—Luncheon, 
Room, Central Lite" Table. 


—_—_——_—<- 6 =» —____ 
Was On the Arabic 


James S. Rowley, the Chicagoan who 
had such a thrilling escape from death 
in the recent Arabic disaster, is the 
father-in-law of J. B. Korrady, agency 
secretary of the Illinois Life. Mr. Row- 


a. 
Italian Room, 


Italian 


months securing contracts from the 
British government. He was first re- 
ported as being among the missing. 
This report later proved to be incor- 
rect and Mr. Rowley’s story of the 
disaster was one of the first to reach 
Chicago newspapers. 
—_—— SS too 
Becomes Agency Statistician 


Henry E. Gaddis has been appointed 
statistician in the Chicago office of the 
Northwestern Mutual Life, succeeding 
John J. Hughes, who went to the home 
office recently to become an assistant 
agency manager. Mr. Gaddis is a 





graduate of the University of. Il!linois, 
where he took the life insurance course. 
Early in 1913 he went to the home 
office of the company, where he re- 
ceived a thorough training in the actu- 
arial and agency departments. 
—_—_———3 toa" 


Takes Over Florida Life 


The business of the Florida Life of 
Jackosnivlle, Fla., has been reinsured in 
the Inter-Southern Life of Louisville. 
The Florida Life is in process of liqui- 
dation, following an examination by 
the insurance department, and it was 
ordered to stop writing new business. 








ANOTHER NOTABLE YEAR! 


The Germania Life 


INSURANCE COMPANY 


OF NEW YORK 
In its FIFTY-FIFTH year 


Passed the $50,000,000 mark in' Assets and the 
$150,000,000 mark in insurance in force—(PAID-FOR basis) 





Liabilities ...... 


eee ere eee tee 


Assets, (January 1, 1915)...... 


Guarantee and Dividend Funds. Ey aS 


$50,874.700.88 
44,459,052.38 


$6,415,648.50 








Efficient management, attractive and liberal policies and unusually desirable 
general agency contracts all help to make the GERMANIA 
LIFE’S growth normal and certain. 


{We have a few desirable openings for men of high standard. 
Address for a direct contract connection 


HOME OFFICE—50 UNION SQUARE 
NEW YORK, N. Y. 











A Pean Mutual Premium, less a Pena Mutual 
Dividend, a Penn Mutual Policy, 
containing Penn Mutual Values, makes an In* 
surance Proposition which in the sum of ‘all ite 
Benefits, is for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 





ley had been in England for several 


and values increased to full 8% reserve. 





Warm Personal Interest 


That describes the ha: Py relation 
existing between the 3 elity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
eer could reach a higher success 

that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President - 
Desirable openings in good territory for the 
right men. 




















ARCADE BUILDING 
COLUMBUS, OHIO 


The Puritan Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


Now Organizing 





ETS 











GEN. GEO. M. MOULTON, President 


The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


J. L. MITCHELL, General Agency Manager 
Masonic Temple, Chicago, Illinois 
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OHIO NATIONAL’S RALLY 


—_— 


AGENTS AT CEDAR POINT 





Discussion of Live Topics by the Pro- 
ducers Are of Great Interest 
and Profit 





About thirty of the Ohio producing 
agents of the Ohio National Life met 
for a two days’ session at Cedar Point, 
Friday and Saturday of last week, and 
had a thoroughly enjoyable time 
Every man present had been requested 
to make preparation on a topic as- 
signed in advance and every one re- 
sponded and did good work. There 
were two business sessions, and on the 
evening of the 20th, a dinner was given 
at which the entire families of some of 
the agents and officers of the company 
were present. The toasts were all im- 
promptu, but were very fresh and 
witty. All agents present had qualified 
by writing a certain amount of busi- 
ness. The program of the meeting was 


well gotten up and covered important 
subjects. 


Friday’s Session 


President Bettinger gave the address 
and greeting at the Friday afternoon 
session, and this was followed by dis- 
cussions of the following topics: 

The business man in life insurance. 

Ethics of our business. 

Aids to solicitors. 

The professional man in life insur- 
ance. 

How I wrote my business in July. 

How to secure prospects in the city. 

Important factors in life insurance 
salesmanship. 


Saturday’s Meeting 

The Saturday morning session was 
given to discussions of topics: 

Excuses and answers. 

How to meet competition. 

Why I am with the Ohio National. 

Is the size of the company important? 

Constant association with the com- 
pany and its outcome. 

The advantages and disadvantages of 
being a part-time man. 

President Bettinger, Vice-president 
Hatfield and Mr. Fennel of the exe- 
cutive committee attended the meeting. 
Some $153,000 of business had been 
examined in August up to the 2ist of 
the month by the company. 


_— 3D tea 
Writes Group Policy 


The Equitable Life of New York, 
R. J. Lyddane, general agent at Kan- 
sas City, has written a group policy 
for the Butler Manufacturing Company 
of Kansas City, Mo., covering 150 em- 
Ployes. Every man, from the presi- 
dent and general manager down, is in- 
sured for the amount of his annual 
wages or salary, but with a maximum 


Check off the things you 
want to know about: 





I] 


What advantages does Wisconsin offer? 
|_| What class, mainly, are your policyholders? 
|_| What forms of policy being pushed? 

|_| What's your commission and schedule? 


|_| What men with you since organization? 








What open territory? 


Why guess at things—find out! 


Check, clip, mail and—know! 


nhsurance pany 
HOME OFFICE: Madieon, Wisconsin 





of $3,000. The premium amounts to 
about $200 a month. The company al- 
ready had group accident insurance; 
and it is one of the leaders in Kansas 
City in the cooperative safety first 
movement. The insurance was ar- 
ranged by J. A. Maynard of the Kan- 
sas City office of the Equitable. 


too 


AGENTS HAVE ANNUAL CRUISE 





Fifty Representatives of Detroit Life 
Take Trip to Mackinac Island 
This Week 





Fifty agents of the Detroit Life are 
the guests this week of the company 
on the annual cruise. They left Detroit 
Saturday morning by boat for Mack- 
inac Island. Headquarters will be at 
the Grand hotel. The address of wel- 
come at the island was made by 
Colonel William P. Preston, mayor, 
and responded to by M. E. O’Brien, 
president of the company. 

Addresses were made at the opening 
meeting by Mr. O’Brien and T. E. 
Howe of the Sheldon School of Sales- 
manship. Thomas H. Harris, general 
agent at Detroit; spoke, and Jacob 
Meltzer, Detroit agent, spoke on 
“Building an Agency,” and H. G. Wil- 
liams, agency supervisor, spoke on 
“Training Agents.” A banquet was 
served Wednesday: night. 

The return home will be made Sat- 
urday. 


—_—_———3 too 


MISSOURI STATE MEETING 





Company’s $100,000 Club Held Its An- 
nual Convention at San Francisco 
—Bronze Medal Presented 





The $100,000 Club of the Missouri 
State Life held its convention in San 
Francisco last week. President E. P. 
Melson opened the meeting, and Frank 
Williams, the president of the club, 
acted as chairman for the rest of the 
convention. There were a number of 
talks and discussions by the men, and 
George Graham, the actuary, outlined 
the company’s policies on special fea- 
tures. President Melson in his talk 
told about the growth of the com- 
pany and what it was trying to become. 

Last Thursday the delegates all went 
to the Exposition, marching in full 
strength with a band playing. They 
were escorted by Exposition uniformed 
guards. James F. Halley acted as 
chairman and introduced Willard Done, 
the ‘official representative of the Ex- 
position directors and a member of the 
executive committee of the World’s In- 
surance Congress. Mr. Done presented 
the company with a bronze medallion 
in tribute to what it has accomplished 
in its great work. President Melson of 
the company, made the address of ac- 
ceptance. Garner Curran, deputy com- 
missioner of the World’s Insurance 
Congress was present at the function at 
the Exposition grounds. Much of the 
time was then given to sight seeing 
about the city and a dinner closed the 
formal convention. 


2-6 ee --—____— 
New Head for Central Life 


Henry M. Bosworth, state auditor of 
Kentucky, has been elected president 
of the Central Life of Lexington, Ky., 
to succeed W. H. Gregory, who organ- 
ized the company in 1911, and has been 
the head of it ever since. Mr. Greg- 
ory remains as vice-president. Dr. N. 
L. Bosworth, brother of the new head 
of the company, was chosen medical 
director. Mr. Gregory’s withdrawal, it 
is stated, was largely to protect the 
company from assaults, which he be- 
lieved were unjust and should have 
been limited to him personally. R. E. 
Gregory, vice-president of the Central 
Life, and a brother of W. H. Gregory, 
has resigned the vice-presidency in: or- 
der to take up field work for the com- 
pany. 





























AMERICA 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 





Established 


HERBERT M. WOOLLEN 
PRESIDENT 
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1899 
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Salesmen Make Money 











Any “Plug” canmakemoney with 


S. C. PANDOLFO 


Having Some- 
thing to Sell 


Receiving Proper 
Co-operation 


Being Connected 
With Live Wires 


San Antonio, Texas 








Nearly $3,000,000.00 in applica- 
tions the first three months of 1914. 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager 





Home Office: Odd Fellows Bidg. 
BURLINGTON, IOWA 


For Information Address 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO pecple and keeping OHIO 
money in OHIO for the development of OHIO industries 


ee $ 1,357,118.98 
Insurance in Force ..........+-+++0:ee+: 15,346,367.00 


Surplus to Policyholders ......... 


New Continuous Monthly Income Poi ‘cies 
Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President. 


320,588.46 


We solic it ing siries from responsible parties . 


G. W. STEINMAN 


Secretary. 
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ILLINOIS LIFE MEETING 


THE CONVENTION IN CHICAGO 
Company’s $100,000 Club Men Will 
Hold Three Days’ Conclave— 

F. W. Weston Is President 








The annual convention of the $100,- 
000 Club of the Illinois Life will be 
held in Chicago this week at the Hotel 
La Salle, starting Thursday. The 
business meetings will be held during 
that day, and the next two days will 
be given over to various forms of en- 
tertainment and amusement. There 
will be a theater party Friday after- 
noon when the men will see the “Birth 
of,a Nation,” and also in the evening 
when they will go to the Palace to see 
“Maid in America.” On Saturday in 
the afternoon they will witness the 
ball game between the “White Sox” 
and the Philadelphia “Athletics.” The 
rest of the time during the two days 
will be given to ‘visiting various feat- 
ures throughout. the city. 

Weston Will Preside 


F. W. Weston of Michigan, presi- 
dent of the club, will preside at the 
business meeting. Thursday morning 
will be given over to group meetings. 
There will be six groups presided over 
by E. C. Wharf, O. H. Gabel, W. B. 
avis; T. J. Henderson, H. A. David- 
son, O. H. Augustine. The topics to 
be discussed at the group meetings, at 
which will be present home office de- 
partment men, are as follows: 

Finding prospects, (a) city, (b) coun- 
try, what assistance can the home of- 
fice render?; getting leads; the ap- 
proach; the interview; closing; secur- 
ing a settlement with the application; 
avoiding not taken policies; ethical and 
unethical competition; service to and 
from policyholders; keeping down the 
lapse rate; the securing and training of 
agents; part time men and helpers; best 
methods of stimulating agents; the 
total disability clause; income insur- 
ance; the guaranteed annual additions 
policies; survivorship investment poli- 
cies; the XX line of policies; the en- 
dowment at 65; the use of the monthly 
preliminary term; joint life, partnership 
and corporation insurance. 


Thursday Afternoon’s Program 


On Thursday afternoon will be the 
general convention and all will as- 
semble together. Retiring President 
Mark B. Lockyer will open the meet- 
ing and Fred W. Weston, the new 
president, will give his inaugural ad- 
dress. Secretary Oswald J. Arnold of 
the company will present the conser- 
vation prizes. The speakers will be 
F. W. Potter, manager of the Illinois 
Association of Legal Reserve Compa- 
nies; W. B. Davis of Kansas City, on 
“Agency Organization and Develop- 
ment”; C. M. Cartwright of THe WeEst- 
ERN UNpERWRITER, on “Work as an 
Educator”; O. H. Gabel, of the Corn 
Belt agency in Illinois, on “Helpers 
and Part Time Men”; A. J. Flitcraft, 
of “Life Insurance Courant,” on “So- 
liciting Life Insurance Applicants”; 
Harold Dyrenforth of Chicago, on 
“Getting the City Business”; Otto H. 
Augustine of Peoria on “Getting the 
Country Business”; T. J. Henderson 
of Grand Rapids, on “The Value of a 
Set Purpose”; Alvin C. Johnson of 
Oklahoma City on “Selling Life In- 
surance,” and Vice-President R. W. 
Stevens of the company on “Conserva- 
tion.” The annual dinner will be held 
Thursday evening at the Hotel La 
Salle in the Red room, over which 
Vice-President Stevens will preside. 

————_—__-2ee 

The Peoples Mutual Life of Jonesboro, 
Ark., has filed its articles of incorpora- 
tion with the state authorities and is now 
authorized to do business. The company 
is backed by business men of Jonesboro. 


It will issue a life policy and also a sick 
benefit policy. 





NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 
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PROVIDES OLD AGE PENSION 








New Ohio State Life Contract Gives 
Insurance to Age 65 and 
Monthly Income Thereafter 





A new policy that provides insur- 
ance to age 65 or to a prior date when 
the insured becomes totally and per- 
manently disabled and pays a monthly 
income after that time as long as the 
insured lives, and for ten years cer- 
tain whether he lives or not, has been 
placed on the market by the Ohio State 
Life. The policy gives three options 
at age 65. The insured may receive 
the monthly income, take a full cash 
settlement, or if the insured is then 
able to pass a medical examination, he 
may buy single premium life insur- 
ance.’ The policy is sold for premiums 
of $50 a year or multiples thereof. The 
amounts of monthly income, amounts 
of insurance to age 65, amounts pay- 
able at 65 and amounts of insurance 
purchasable by proceeds of contract 
at 65 where an annual premium of $100 


is paid are, for various ages, as fol- 
lows: 
Options at Age 65 
Paid- 
Pay- Up Life 
able at Cash Insur- 
Death Pay- ance (if 
Mo. Before able at insur- 
Age Income Age 65 Age 65 able) 
20... $50.00 $5,000 $5,685 $8,260 
48.64 ,870 5,53 8,040 
Bic 47.28 4,370 5,37 7,810 
3y. 45.91 4,600 5,230 7,600 
4: 44.56 4,460 5,071 7,360 
25.. 43.22 4,330 4,923 7,150 
Si 41.86 4,190 4,764 6,920 
40.50 4,050 4,604 6,690 
Ss 39.15 3,920 4,457 6,470 
Oh scs 37.84 3,790 4,309 6,260 
30.. 36.50 3,650 4,150 6,030 
sis 35.17 3,520 4,002 5,810 
oe 33.85 3,390 3,854 5,600 
= 32.56 3,260 3,706 5,380 
Si sy ae 3,130 3,558 5,170 
38... 30.00 3,000 3,411 4,950 
Oss 28.71 2,880 3,274 4,750 
27.45 2,750 3,126 4,540 
Bi 26.22 2,630 2,990 4,340 
, ie 24.99 2,500 2,842 4,130 
40.. 23.78 2,380 2,706 3,930 
22.59 2,260 2,569 3,730 
ai 21.39 2,140 2,433 3,530 
7< 20.24 2,030 2,308 3,350 
19.10 1,910 2,171 3,150 
45.. 18.01 1,810 2,057 2,990 





New Features in Reliance Policy 


The Reliance Life has added some 
new provisions to its premium reduc- 
tion contract. This policy is known as 
the 20-payment life, guaranteed pre- 
mium reduction contract. The new feat- 
ures are, first, that if all premiums are 
paid in full and the coupon amounts are 
allowed to accumulate as interest, the 
policy at the option of the insured will 
become fully paid up after paying pre- 
miums for fifteen full years. Secondly, 
if all premiums are paid in full for 
twenty years and the coupon amounts 
are allowed to accumulate to the end 
of the 35th policy year, the total value 
of a $10,000 policy will be $10,100.90 and 
the policy may then be surrendered for 
that amount. 


————___- 2» + oe 
Will Put On Field Men 


The Great Northern Life of Grand 
Forks, N. D., will put on two or three 
field men to work out in the state 
where it desires to strengthen itself. 
The company has formed a number of 
banking connections and the field men 
will appoint agents and solicit in con- 
nection with these bankers. The com- 
pany is doing a very good business 
this year. 

———s ta —___—_- 

Mrs. Annie B. Wallace, Lexing ton, Ky., 
has filed an intervening petition in the 
suit against the Central Life of Lexing- 
ton for the appointment of a receiver. 
She stated that she is the owner of sixty- 
seven shares of stock, which she paid $15 
for when the par value was $5. She was 


told that the other $10 would be used for 
the creation of a surplus, she alleges. 
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Philadelphi 


For steady 


N. E. Cor. Broad and Sansom Sts. 


Good unoccupied territory in 
Penna., Maryland, New Jersey, Michigan 
Address Jackson Maloney, Manager of Agencies 
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a Life 
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The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple 


Washington, D. C. 








PAN-AMERICAN 


LIFE INSURANCE COMPANY 
NEW ORLEANS, LOUISIANA 
C. H. Ellis, President 


Total Insurance in Ferce - (over) $18,000,000.00 
Total Resources - - - - (over)  2,500,000.00 
We have a few attractive openings for high 
class life insurance men throughout our ter- 
ritory. If interested, write for full particu. 
lars, also ask for a description of our New 
Double Indemnity and Accident Benefit Pol- 

icy. It’s a winner. 


E. G. SIMMONS 
Vice-President & Agency Manager 





Whitney Central Bank Bldg., New Orleans, La. 





TM 


S 


Renewal 
Contracts 





FOR ILLINOIS 





OF DES MOINES, IOWA 


Are You Interested? 


In good agency to sell one 
of the best policies written? 


Additional Total 
Indemnity Disability 
















State of Illinois. 


\ Modified 
) Lifé Insurance 







= % 


AGE 20—31036 
AGE S50 — $13.56 


Disability Balance at Leath, 





CHICAGO, ILL. 


SPU 


Locations open now in the most productive territory in the 


Legal'Reserve’ 


cmc Stipulated Participating Rate Per:$1000 


AGE 40—31854 
AGE 50—$2824 


One-half the fice in event of Total Permanent 


Commonwealth Life Insurance Company 





An Advanced 
Policy, Contract 


Participating 
Rate 


IWAN 














Live Producerswill 
move into line for 
more prosperous 2 
work if they— 2 

Write today a 


nC 











i 


j 


< 


INNA 





August 26, 1915 


THE WESTERN 


UNDERWRITER. LIFE 7 








SUCCESSFUL MEETING 
AT THE HOME OFFICE 


(CONTINUED FROM PAGE 1) 

sas City, and Joseph B. Thebaud of 
Buffalo. Mr. Snyder, the new president, 
is one of Ohio’s successful general 
agents and a man of superior ability. 

At the baseball game at the park 
there were two teams pitted against 
each other, known as the “East” and 
the “West.” The “East” won by a 
score of 8 to 7. 


President McClench’s Address 


President McClench, in his talk on 
the first day, paid a tribute to the serv- 
ices rendered by the older men in the 
agency organization and urged the 
younger men to familiarize themselves 
as far as possible with all the details of 
the office. He thinks there should be 
close cooperation between the field and 
the home office and that these gather- 
ings at the home office should bring 
inspiration and new incentive. 

He then gave some figures in refer- 
ence to the business of the company 
during the first seven months of 1915, 
stating that the insurance paid for 
during that period was $25,414,098, rep- 
resented by 10,829 policies, and being 
practically $500,000 in excess of the in- 
surance dividend during the seven 
months of the previous year. The in- 
surance in force July 31, 1915, under 
160,637 policies, upon a paid-for basis, 
was $362,370,299, showing an increase 
of insurance in force for the seven 
months of this year of $13,340,364. He 
gave the net assets of the company as 
of July 31, 1915, as $82,090,536, 

Policy Contracts 


He then spoke in reference to the 
policy contracts of the company, and 
assured the field men that the people 
in the home office were constantly 
striving to improve their contracts, to 
eliminate technicalities, and to present 
to the insuring public of the country 
clear, definite, specific contracts. While 
the company was progressive and de- 
sirous of improving its contracts at 
all times, it never has desired to be 
an experimental company, preferring 
to wait until the new features have 
been tried out and their merit demon- 
strated by experience before incorpo- 
rating them in the contracts of the 
company. 

Vice-President Sargeant’s Talk 


He spoke about the value of the 
work of the life solicitor, giving the 
men words of encouragement for the 
year to come and congratulating them 
upon the fine work which they have 
already done this year. 

Vice-President Sargeant in his talk 
sketched the early history of the insti- 
tution. He told of its small beginnings 
and traced its progress to its present 
magnitude. “Safety First” has been 
the company’s motto from the start, 
and coupled with that has been an 
unwavering devotion to mutuality and 
to the intent of the founders of the 
company that it should be a policy- 
olders’ institution—organized for their 
benefit and conducted in their behalf 
and of that of their beneficiaries. Mr. 
Sargeant reminded his hearers that 
Service is the watchword of business 
today and that no business has a right 
better than that of life insurance to 
Speak of service or a greater opportu- 
nity to render it. : 

McNally on Income Policy 


. Mr. McNally, in speaking of income 
surance, said in part: 

There comes a time in all our lives 
when we ask ourselves of what value 
are we to the world. We ask ourselves: 

Ow can we make the most of life? 

ere comes a time when we wish to 
do more than earn commissions; a 
time when we realize that only in giv- 
ing is there real happiness and satis- 
action. 

We wish to be well thought of by 


our fellow men and by those who come 
alter us, 


| figures. 


We desire the favorable ver-. 





dict of the public and posterity upon 
our work. This feeling is modern, 
peculiarly and distinctively American, 
and-it.comes to a life insurance sales- 
man just as it comes to those who 
have wealth to endow a charitable in- 
stitution. We begin to realize that only 
by service to our fellow men can we 
really satisfy our inner selves. 


Service Is Satisfying 


“Power, wealth, place, fame—none 
are’ as self-satisfying as service well 
rendered. This philosophy of life is 
not a doctrine of force nor of eff- 
ciency. A certain nation claims su- 
periority because of efficient methods 
in all fields of endeavor, and we are 
prone to belittle the significant fea- 
tures of American accomplishment; 
but in our field at least America is 
preeminent. We have twelve times as 
much life insurance in force in this 
country as has that nation which 
prides itself on its efficiency, and we 
did not have a paternalistic form of 
government to, force us to buy it. It 
was bought of the free will of the 
American people. 


Boosters for Human Betterment 


“I believe in this doctrine of service: 
We ought to feel it in this business 
and we do. Glance over the life in- 
surance men in any community. They 
are usually progressive citizens, loyal, 
of course, to their city, state and na- 
tion, but they are more than that— 
they are in the front of every move- 
ment looking for human betterment. 

“A life insurance salesman starts his 
career full of life and health’and a 
desire for commissions. He usually 
ends a kind hearted, cheery, philosoph- 
ical old man, all the harshness gone 
from his nature and only love for his 
fellow men remaining. We deal in 
sentiments, not facts; blessings, not 
We try to extend: a father’s 
love from beyond the grave. It is a 
noble profession, is ours. We know it. 
feel it, and our life work when it is 
done is certain to be a satisfaction. 
It is more soul-satisfying than manu- 
facturing gun powder and 42-centi- 
meter guns. And I believe that is why 
I like to sell income insurance. It so 
9 fits into this philosophy of 
ife. 

Achievement of Real Success 


“And when I think that because of our 
work now, at some future time young 
women will be attending Welles- 
ley, Vassar and Smith—where there 
will be inculcated in their youthful 
minds the ideals which will make them 
the finest women in America; and, 
when I think that because of our work 
now, in some not far distant day young 
men will be in attendance at Harvard, 
Yale, Johns Hopkins, and our own 
great University of Minnesota—where 
they will have an opportunity to seek 
the American educational ideal, the 
pursuit of knowledge, not for its own 
sake, but for the uplift and betterment 
of mankind; when I think of all the 
good that will come of it—a widow’s 
cares lessened here, a daughter’s life 
made happy there, and over yonder 
an old man, spent with a lifetime of 
toil, living his later years in the fruit 
of thrifty habits advised by me;— 
Then-— 

“J think that selling income in. 
surance is more than making com- 
missions, it is doing a great good; and 
when we have done our full ‘bit’ to 
make the world a more pleasant place 
to live in—then we will have achieved 
a real success, an American success— 
then our best we shall have given to 
the Great Republic of our allegiance 
and adoration.” 

——___ <> 0 @ 


Cincinnati Outing 


The outing committee of the Cincin- 
nati Life Underwriters’ Association 
has decided on Sept. 7 for the day for 
the outing at the Zoo. The plan is to 
have all of the members who have 
automobiles meet down town and 
thus provide transportation for the 
whole club. The affair is to be an 








Our Men Are Making Money 


The Reasons: Up-to-date Policy Contracts; Lib- 
eral Commissions, but not too Liberal: Home Office 
Co-operation; Undoubted Strength and Stability. 


General agent with full first year and renewal commis- 
sions, contract direct with home office and renewals 
guaranteed, for each unoccupied county in the great 
State of Ohio. Correspondence solicited with 


The Ohio National Life Insurance Company 


Cincinnati 











The Right Agent needs 
The Right Policy for 


The Right Prospect 
All the Time 





ea 
INSURANCE COMI 
OF BOSTON MASSACHUSETTS. 


J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 
$o. West Cor. State and Third Sts, COLUMBUS, OHIO 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter = 



























1865 FIFTY YEARS OLD 1915 


The Provident Life and Trust Co. 


OF PHILADELPHIA 
What is the Best Form of Policy? Write for leaflet. 


J. THOMAS MOORE, Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 
1865 LOWEST MORTALITY 191% 


GERMAN-AMERICAN 


LI FE Serre Neen 

INSURANCE WHINE OMAHA 
Work in the great agricultural sections—They have money. 

G. L. E. KLINGBEIL, President 


INDIANA NATIONAL 
LIFE INSURANCE COMPANY 


Authorized Capital $1,000,000 
“THE SUCCESSFUL COMPANY” of character and reliability. 
Address, C. D. RENICK, President, IDIANAPOLIS, IND. 


There are Five Reasons 
Why 
You should be a General Agent 
or a District Manager for the 


Gem City Life Insurance Company 
in Ohio 
Let us tell you confidentially what they are. 


H. R. Stapp Home Office: DAYTON, OHIO 
Gen’! Mgr. F 7) he Business Managed C ity” 


Union Life Insurance Company 
Home Office: Hammond, Ind. 
INSURANCE SALESMEN NOTICE: 
You can make $100.00 per week selling our new “‘Special Sur- 
vivorship Bonus Life, Health and Accident Policies’’ in Indiana. 


ADDRESS 
A. B. HEDDINGTON, Pres. CHARLES F. WILLIAMS, Secy. 


Commercial Department, 1054 National Life Building, CHICAGO 




















Liberal Contracts for men 
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outing pure and simple with perhaps 
a few speeches and a report af the dele- 
gates to the National Life convention 
in connection with the dinner. 
© ee 


NORTHERN AGENTS’ OUTING 





Detroit Life Company’s Production 
Leaders Go on a Boat Trip to 
the Thousand Islands 





The $100,000 Club of the Northern 
Assurance of Detroit had a fine outing 
this year, leaving Detroit by steamer 
Aug. 9 and taking quite a tour. A num- 
ber of the wives of members accom- 
panied them. On the boat President 
C. L. Ayres presented prizes to the 
members that were winners. Remarks 
were made by former Insurance Com- 
missioner M. O. Rowland of Michigan, 
who is now president of the Detroit 
National Fire, and J. L. Scott, presi- 
dent of the Detroit Life Underwriters’ 
Association. 

The members landed at Buffalo and 
then went on to Niagara Falls. After 
viewing the scenes about the Falls, 
the party embarked on a steamer for 
Toronto. From there they left for 
Alexandria Bay. The Thousand Isl- 
and house was the destination of the 
party, and its facilities were greatly 
enjoyed. There were boating, fishing, 
shore dinners and so on. On Thurs- 
day the party started home by way of 
Toronto and stopped again at Niagara 
Falls. The entire affair was enjoyable 
from start to finish and all were en- 
thusiastic for the Northern Assurance 
and. its officers. 

——————2 ee ______ 


Fraternal Adopts New Scale 


The Modern Brotherhood of Amer- 
ica, a fraternal insurance organization, 
which held its annual session at St. 
Louis August 17 to 20, adopted a new 
rate scale which President T. B. Han- 
ley says will place the society on an 
adequate basis and insure the perpet- 
uity of the order. 

The members who are designated as 
on the old rate basis, will pay the dif- 
ference between the old and new rate. 
If they do not wish to pay this rate, the 
difference will be charged against the 
policy and the difference deducted from 
the amount paid to the beneficiaries. 

—————_— ee 


Is Building a Good Force 


J. W. McDonald, Chicago manager 
of the Rockford Life, is rapidly build- 
ing up a substantial agency force. Al- 
though the company has been operat- 
ing in Chicago but a little more than 
six months, Mr. McDonald has now an 
agency force of fifteen, and at the pres- 
ent rate will write about $500,000 of 
business the first year. 

a et 
Meeting Called Off 

The convention of the Columbian 
National Life, which was scheduled to 
be held at Santa Cruz, Cal., Aug. 25, 
has been called off for the reason that 
many of the field men from the middle 
west feel that they cannot leave their 
homes at this time. It is expected, 
however, that a number of the men will 
make the trip to the Exposition indi- 
vidually. 


The Peninsular Life 
Insurance Company 


has good territory open in Michigan. 
Why not grow and develop with a 
progressive young company ? 





We have an attractive proposi- 


tion for a district manager. Address 
J. C. ROBINSON, President 
Detroit, Mich. 
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Splendid non-forfeitable r Te 
newal contracts direct with 
Home Office for good pro- 
ducers in Indiana, Ohio, 
Michigan and Pennsylvania 


THE LIN COLN NATIONAL LIF E FORT WAYNE, INDIANA 


Comparative Record of Growth for Eight Years Ending June 30, 1915 


Year Ending Premium Income Assets Insurance in Force Surplus to * aah 
J 
=" 67,100 186,568 1,982,250 153,859 
1989 141,543 304,234 4,345,250 172,613 
1911 201,855 226,537 


1915 827,112 2,210,259 22,839,645 416,255 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT”’ 





540,049 5,938,518 
323,006 927,14] 10,089,333 321,882 














News About Companies 
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Bank Savings Life, Topeka, Kan.—Its 
semi-annual statement shows: Assets 
$605,721; capital stock, $200,000; surplus, 
$100,176; insurance in force, $6,600,000 

* * * 

Indianapolis Life—New paid business 
during the first six months of the year 
amounted to $1,031,324 and the increase 
in insurance in force to- $622,447. The 
company now has on its books $9,278,235. 
On June 30 the gross assets of the com- 
pany were $721,516, a six months increase 


of $60,665 and the ee —— was 
$42,007, an increase of $3,8 

* * * 
Capitol Life, Denver, Colo—August 


marked the tenth anniversary of this 
company and the many friends of 
Thomas F. Daly, the president, are con- 
gratulating him on what has been done 
during this decade. On June 30 the com- 
pany’s assets were $1,735,937 and the sur- 
plus was $238,188. In order to commem- 
orate the tenth anniversary, Cyrus K. 
Drew, editor of “Insurance Report,” 
made a “little journey” to the home of- 
fice of the company and his impressions 
have been put in pamphlet form. This is 
being sent to the agents and policyholders. ' 
* * * 

Travelers—It announces that it has is- 
sued more new life insurance in July of 
this year than any previous July in its 
history. The figure is $5,320,000. This 
is a gain over July, 1914, of over 17 
percent. 

* * * 

Farmers & Bankers, Wichita, Kans.— 
The company passed the $10,000, "000 mark 
of insurance in force Aug. 21. his was 
a gala day in the history of the company, 
and a special folder was gotten out in 
consequence, with the pictures of the of- 
ficers and general agents. 

* * * 


ORGANIZING A NEW COMPANY 





Provident Life & Surety Being Pro- 
moted at Bismarck—J. L. Neder- 
son and O. §S. Basford In It 





The Provident Life & Surety is be- 
ing organized at Bismarck, N. D., by 
L. Nederson, who was formerly 
actuary of the Wisconsin department, 
later secretary and actuary of the Wis- 
consin National Life and more recently 
was acting in a similar capacity for 
the Northwestern Life of Aberdeen. 
He will be secretary of the new 
company. O. S. Basford, formerly in- 
surance commissioner of South Da- 
kota, is president of the organization. 
It is to have $250,000 paid up capital. 
Stock salesmen are now out interesting 
financial men in the enterprise. 
———“({gqo@6@006062e— 


Rockford Is Reinstated 


a: J. Rockford of Toledo, who had 
been in trouble through alleged “plug- 
ging,” has been reinstated. He ex- 
plained his alleged actions on the 
ground that he had no intention of 
violating the law. 

————qo028e 
INDIANA FIGURES GIVEN 
Premiums and losses for the first half 


of this year are reported to the Indiana 
department as follows: 


Company 


Prems. Losses 
Ohio State. ae 716 $ 533 
Pension Mutual re Pere 30,303 6,099 
eS ee eer 1,720,949 452, 503 


———= 6 

James A. Stephenson, former president 
of the Southland Life of Dallas, Tex., 
with his wife, returned to Dallas Friday 
from Galveston where they had a har- 
rowing experience during the storm which 
destroyed part of the city. Great diffi- 
culty was encountered in leaving the city, 
a small tug being the only means of get- 
ting across the bay to the mainland. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1914 


626 per day in Number of Claims Paid. 8,040 per day in eanber of Policies issued and revised for 
$1,708,728 per day in New Insurance issued ‘and revised. $305,7 r day in payments to Policy- 
holders and addition to Reserve. $161,826.87 per day in Increase ot ie 


OME SPLENDID TERRITORY is 


available in Kansas, Illinois and Mis- 
souri. An old fashioned general agency contract will 
be made with the right man. If you can deliver the 
goods, write American National Assurance Company, 
Syndicate Trust Bldg., St. Louis, Missouri. 


MR.AGENT: A WINNER FOR YOU 


Our New 20-Pay Policy. Cash Return Absolutely Guaranteed 
to EXCEED Total of Twenty Premiums 


Write Us for Sample. Liberal Agency Contracts 


RESERVE LOAN LIFE INSURANCE COMPANY 
INDIANAPOLIS - - INDIANA 























The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
Byres you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than = casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *y.v,2s"" Pittsburgh, Pa. 








MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that arein good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He wi find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 


Write us for ;erritory. 














Pensions for Individuals. 


ployees of Business Institutions. 


Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


INSURANGKi CO. 
PITTSBURGH, PA. 








Pensions for Superannuated Em- | 
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“Ordinary” Jones 


What One of the Home Office 
Men of the Metropolitan Says 
of Agency Work 

















If you are ever in New York and 
have an hour or two to spare, step up 
to the Metropolitan Life and make the 
acquaintance of Mr. Jones, of the ordi- 
nary department—“Ordinary” Jones he 
is called to distinguish him from other 
Joneses. You will meet a very pleas- 


ant gentleman and one who has had the’ 


interesting experience of watching the 
Metropolitan grow from a baby to a 
giant. “I raised him from a pup,” as 
the boy says of his canine favorite, 
can hardly be said by Mr. Jones, for 
everybody knows that President Hege- 
man brought the Metropolitan to its 
maturity but at least Mr. Jones was 
there nearly every minute of the time. 
If you would ask him what his posi- 
tion is he would probably answer, “Just 
one of the cogs in the machinery,” and 
that is what he has been for many 
years. 
* ok Ox 

Mr. Jones originated many of the 
systems now in use in the company’s 
vast home office mechanism, and is a 
sort of general information bureau for 
everything for which no system has 
been provided or about which everyone 
else has forgotten. He is particularly 
interested in the company’s wonderful 
printing office and has charge of much 
of the printed matter. For instance, 
he is just completing the series of some 
600 press impressions made necessary 
by the change in the company’s in- 
dustrial policies, due to the mutualiza- 
tion, there being 32 forms and a sep- 
arate form for each age. 

As may be supposed, Mr. Jones is a 
Metropolitan enthusiast. What is 
more, he is a Metropolitan enthusiasm 
generator. The Metropolitan has al- 
ways had the trick of enthusing its 
men. Perhaps the first inspiration pro- 
ceeded from President Hegeman, but 
some system of machinery had to be 
devised to pick up and carry on the 
idea. Said Mr. Jones recently: 

kk O* 
_ “The average agent out in the field 
is a darn lonesome cuss. Often his 
company seems a long ways off. What 
he needs is not high commissions, a 
good salary or a fine office; he needs 
enthusiasm. 

“Life insurance is something that 
everybody needs and nobody ever has 
enough; hence every man and every 
woman and child you meet is a pros- 
pect. But while this prospect needs 
life insurance and knows he needs it 
he doesn’t think he needs it today; he 
thinks he needs it tomorrow. He 
needs food and clothing and amuse- 
ment and a thousand and one things 
today, but he doesn’t need life insur- 
ance until tomorrow—he thinks. The 
business of the agent is to make him 
think he needs life insurance today, and 
it takes a constant stream of enthus- 
lasm to keep the agent trying to con- 
vince him that he should insure now in- 
Stead of tomorrow. 

a a 

“Now,” said Mr. Jones, “It is just as 
easy to manufacture enthusiasm, and 
grind it out with a crank for thousands 
of agents, as it is to make it for one. 
I can sit at this desk and generate more 
enthusiasm in a few hours than an 
agent can use up in a week. There are 
a thousand things about the Metropoli- 
tan and life insurance that I can tell 
him that will make him want to get up 
from his chair and go out and con- 
vince that prospect that he wants to 
Insure today.” 

Mr. Jones thinks that herein a large 
Company has-a great advantage over a 
small one. “A small company can of- 
€r a man only money, and then it is 
through; a big company can at a low 
cost manufacture enthusiasm that is 


- Worth more than money.” 


“Another thing, in a company like 


the Metropolitan, the agent is always 
looking ahead and is fired by ambition. 
The agent strains every nerve to be- 
come an assistant superintendent, the 
assistant to become a superintendent 
and the superintendent to secure a 
larger or better district than he has. 
Promotion is always in sight for every- 
one.” 

While the Metropolitan has, perhaps, 
the lowest rated policy in the market, 
Mr. Jones thinks life insurance is not 
largely a matter of cost. In whole 
districts of the Metropolitan, he says, 
not a single book showing other com- 
panies is purchased by the agents be- 
cause they run into competition with 
other companies so seldom that the 
books are of no interest. 

*x* * * 

“The Metropolitan is constantly 
creating a vast business for its ordi- 
nary department among its industrial 
policyholders. When Mrs. Murphy 
and her family come over from Ire- 
land we insure the whole family for 
from three to ten cents premium a 
week each. When one of the children 
dies from diphtheria it is the Metro- 
politan that steps in and tides the fam- 
ily over -by paying two or three hun- 
dred dollars. If the baby dies it pays 
the funeral expenses. Do you suppose 
that when the boy is old enough to 
earn a good salary and take out an 
ordinary policy he is going to listen to 
the agent of some other company? 
Not much; he is going to take his pol- 
icy in the Metropolitan, especially as 
the agent who has been calling at the 
house every week has been in touch 
with. him. Life insurance is not often 
sold as a matter of cost.” It is to Mr. 
Jones and others like him in the home 
office of the Metropolitan that the 
credit for developing and maintaining 
the vast mechanism of the largest life 
insurance company in the world is due. 


——____—~» 6 ee 

The Chicago office of the Canada Life, 
of which Charles F. Bullen is manager, 
has removed to larger quarters at 1161 
Rookery building. 





pas RESERVE MILLIONAIRE LIFE INSURANCE CO. 
wants managers for Columbus, Dayton and Indianapolis. 

Offices free. Renewals on old business. Life, commercial acci- 
dent and health and accident. Health and accident profit-sharing contracts. 
Also general agency contract for Cincinnati. Splendid districts in other ter- 
ritory in Ohio, Indiana and Kentucky, including Richmond, Va. Attractive 
proposition. Teachers employed during vacations. Several directors bank 
presidents. Previous experience unnecessary. Address, with references, 


BOX 192 


Cincinnati, Ohio 














International Life 
Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. &. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


The Conservative Life Insurance Company 


Wheeling, West Va. 








Otto Schenk, President Clem C. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 




















GeorgeWashington Life Insurance Company 


important territory. Unusual opportunity. Liberal and helpful contract. 


Resources, . ... . . . $1,018,319.71 
Ree. se ee a 678,380.27 
Insurance in Force, . . . . 9,310,124.00 


Charleston, West Virginia 
FOUNDED 1906 


Correspondence invited for General Agency representing Company in 

















IOWA—NEBRASKA—SOUTH DAKOTA—Three splendid 
states. Reliable District and Special Agents desired. New company 
with very attractive policy, non-participating, just entering 
new territory. Address 90-R, care The Western Underwriter. 
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CAPITAL $100,000 


Will operate generally throughout Ohio, West Virginia, Kentucky, Tennessee, Indiana and Illinois 
on both the Annual and Monthly Premium Plans. Special plan for taking over Fraternal and As- 
sessment Associations with monthly premiums. Nonparticipating with Premium Reductions. 
Desirable Local and General Agency Contracts, fair to the Policyholder, the Agent and the Company. Managed 
by Practical and Experienced Life Insurance Men. Address the Company 
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NOW ORGANIZING 


FEDERAL UNION LIFE 


INSURANCE COMPANY OF CINCINNATI 


NET SURPLUS $70,000 





PAUL BUILDING, CINCINNATI, OHIO 
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NEW SPIRIT IS SEEN 

Tue Massacuusetts Murvat Lire in 
one of its bulletins calls attention to 
the fact that there is a new spirit in 
the business of life ‘nsurance, and that 
while life insurance competition is not 
conducted according to all the rules of 
good conduct that might be observed, 
yet there have . been noteworthy 
changes in recent years that have put 
the business on a much higher plane. 

There is no doubt but what the “new 
spirit,’ as the MassacuusEtts Murua 
calls this improvement, is dominating 
business in all sections. As pointed 
out, business can no longer be looked 
upon as the master of the public, but as 
the servant. This is the important 
change that has been made. 

Every life insurance man of note to- 
day recognizes his relations to the pub- 
lic as a servant in the highest sense of 
that term. He must render service to 
give value received. He seeks for effi- 
ciency and honesty and _ intelligence. 
The Massacusetts Mutua points out 
the fact that has often been made, viz., 


that the purchaser of life insurance re- | 


lies confidently upon the honor and 
good judgment of the agent. He leaves 
it to the agent to select a policy to suit 
individual needs. The agent, therefore, 
must have a knowledge of the various 
contracts and their functions. While 
this change has been brought about 
there has been also a new attitude on 
the part of the public toward the agent. 
Because the qualifications and charac- 
ter standard of agents have been raised, 
life insurance has become more firmly 
established in the mind of the people 
as a great system of beneficence.and 
one that is necessary to the rank and 
file of people who find it their only 
means of leaving an estate. 

The MassacuuseEtts Mutuat in clos- 
ing its comment, makes the following 
observation: 

“We life insurance men take our 
business seriously, because we know its 
vastness, we know its usefulness in the 
lives of men and women and children, 
and we know that it is an economic 
instrument second to none in usefulness 
and importance. As our modern life 
becomes more diversified its life insur- 
ance needs become more diversified, 
and life insurance is on the alert to de- 
vise new means of meeting these needs. 
Life insurance is a progressive and not 
a stagnant institution, and as an Ameri- 
can business it ranks among the great- 
est in financial magnitude and strength, 

















in managerial ability, and in perfect- 
ness of organization.” 





MAKING OF 'AGENTS 

Secretary C. I. D. Moore of the Pa- 
ciric Mutuat Lire, in writing about the 
making of an agent, says that the big 
end of the life business is in the field. 
This is true, and the colossal propor- 
tions to which life insurance has 
reached are due largely to the work of 
the men that carry the rate book. 

Life insurance, as Mr. Moore points 
out, would be a stunted sapling instead 
of the towering giant it now is, if 
there had been no agents. Mr. Moore 
emphasizes another fact, and that is 
that many men would never have 
known of life insurance had it not been 
for the agents. The agents in many 
cases have been the only factor that 
has stood between the assured and 
their dependents and penury. 

Mr. Moore observes that the making 
of an agent is a matter of considerable 
importance and he does not believe 
that the companies, until quite recent- 
ly, have been giving the attention that 
they should to the training and devel- 
opment of field workers. They have 
been sent out to their ‘labor illy 
equippéd and have not served the ap- 
prenticeship that they should to de- 
velop them into efficient and success- 
ful salesmen. Therefore, life insurance 
selling has been discredited by the 
methods that have been used by nego- 
tiators. 

Many men that had good stuff in 
them, had they been properly trained, 
have fallen by the wayside because 
they have not been educated suffi- 
ciently to make their task a success. 
The educational forces of life insurance 
are at work producing good results in 
the making of agents. General agents 
and the agency departments of home 
offices are giving more attention to 
this service. The Nationa, Lire Un- 
DERWRITERS ASSOCIATION has gotten out 
a special text book on life insurance 
that will be of value. There are life 
insurance courses and lectures now in 
many of the colleges and educational 
institutes. Some companies are con- 
ducting schools for salesmen. The 
public has a right to demand that the 
dependable and trained agents place 
the merits of insurance before the peo- 
ple. 








SELF-CONFIDENCE 

LirE insurance men want to always 
feel self-confident. In undertaking any 
task they must never acknowledge a 
weakness or weakness will develop. 
Thoughts are great creators and the 
right kind of thinking makes for 
strength, intelligence, vigor and suc- 
cess. A man that goes forth with his 
mind set on conquering regardless of 
all obstacles, will be the winner. By 
inviting defeat, that very thought helps 
to bring it about. A life insurance man 
should never surrender to his thoughts. 
His thoughts should be his master. 








Lonc or short as the contract may be, 
it is always secure and ever reliable, and 
the day of payment for life insurance is 
eventually certain. 





WE most admire the good talker who 
knows when to shut up. 


Personal Glimpses of 
Life Underwriters 





The life and accident agents of the 
Travelers in Minnesota, North and 
South Dakota, honored Special Agent 
Enoch A, Brand the other day at the 
time he was-married. Mr. Brand mar- 


ried Miss Mollie Spoor in Chicago 
and the agents in the territory 
through which he travels as_ spe- 


cial agent of the Travelers gave him 
an application shower. Manager Earl 
D. McKenzie of Minneapolis found on 
his desk applications amounting to 
$70,500 life insurance and many appli- 
cations for accident and health insur- 
ance, all written in honor of Mr. Brand. 
He is very popular in the northwest 
and the agents thought that this was 
a fine way of showing their apprecia- 
tion of his service. 

S. B. E. Seese, agency manager of 
the Great Northern Life of Grand 
Forks, N. D., was in Chicago last 
week. Mr. Seese was formerly man- 
ager of the Preferred Accident at To- 
ledo, O. He went to Grand Forks to 
take charge of the agency work of the 
Great Northern Life and is doing well. 
He is returning home after his vaca- 
tion. 


The roll of honor for July of the 
Western States Life of California is 
headed by two men from Hawaii, Zeno 
K. Meyers, who produced $40,300 of paid 
business, and C, F. Drake of Hawaii, 
who produced $29,500. Both of these 
men are live wires. Mr. Meyers is in- 
terested in the Insurance Club of Ha- 
waii and has done much to promote its 
interests. They are eminently success- 
ful men in Hawaii and are putting the 
Western States Life on the map in 
the islands. 


Franklin B. Macomber, the newly ap- 
pointed Chicago manager of the Frank- 
lin Life, plans to take his son into his 
agency a little later on. Franklin B. 
Jr., “Bart,” plays right half back on 
the University of Illinois football team 
and Coach Zuppke says that he will 
make the all-American team before he 
graduates. During the last two years 
at college he will take a life insurance 
course and during the summer time en- 
gage in practical solicitation work in 
Chicago, which will enable him to en- 
ter life insurance work well equipped. 


The many friends of Roy A. Hunt 
of the “Insurance Field,” who as an- 
nounced in another column will go 
with the Illinois Life Sept. 1, will be 
pained to learn of the death of Mrs. 
Hunt, which took’ place in Boston 
Wesnesday of this week. Mrs. Hunt 
went east to spend the summer there 
and was hurried to a hospital some 
days ago to undergo a severe opera- 
tion. Mr. Hunt was called to her side 
last week. 


The despised part-time life insurance 
agent once in a while comes to the 
front in magnificent style and receives 
just praise. For instance, Peter Crona 
of New Britain, Conn., is a part-time 
agent of the New England Mutual 
Life. He takes an active interest in the 
business and civic affairs in his city. 
During the first six months of the year 
he paid for thirty-four policies, amount- 
ing to $82,500. 


William King, general agent of the 
New England Mutual Life at St. Louis, 
who made a speech at the National 
Life Underwriters’ Association inviting 
the organization to hold its next con- 
vention in his city, is generally credited 
with having been the leader in getting 
the convention for 1916. He is 27 years 
of age. For the last five years he was 
connected with the Mutual Benefit Life 
in St. Louis, and was regarded as one 
of its best men. He is a good personal 
producer and also has achieved dis- 





tinction in writing and speaking about 
his calling, and its fundamentals. He 


is vice-president of the St. Louis Life 
Underwriters’ Association, and acted as 
chairman of the 1916 convention com- 
mittee. Mr. King was appointed gen- 
eral agent of the New England Mutual 
of St. Louis last June. 


The office force of the Union Mutual 
Life at Chicago will, on Aug. 27, cele- 
brate the birthday of “Uncle” Joe Wes- 
tenberger, the oldest soliciting life in- 
surance agent in the city. He will be 
eighty years of age on that day and will 
have completed more than a quarter of 
a century of service in the business. 
Mr. Westenberger is one of the best 
known men in the business and his tile 
hat and luxuriant grey hair and whis- 
kers are familiar sights at the meetings 
of the Chicago Association of Life Un- 
derwriters. Mr. Westenberger was 
born in Bavaria, Germany, in 1835 and 
came to America with his parents at 
the age of four. As a youth he crossed 
the Allegheny mountains in a_ stage 
coach. By 1859 he had pioneered as 
far west as. Leavenworth, Kan., and 
then began freighting by ox team and 
prairie schooner between Leavenworth 
and Denver. His first cargo was two 
loads of apples which he purchased at 
$5 a dozen in gold. In those days there 
was very little coin or currency and 
the fruit was paid for in gold dust. 
Later Mr. Westenberger became a 
clothing salesman on the road and be- 
tween 1875 and 1885, when he was 
drawing $1,000 a month salary and 
$2,500 a year expenses, he was the high- 
est priced clothing salesman in the 
country. In 1890 he gave up traveling 
and settled down to life insurance in 
Chicago. 


President D. P. Kingsley of the New 
York Life, who is one of the country’s 
best students of the subject of interna- 
tional peace, has accepted the chair- 
manship of the finance committee of 
the League to Enforce Peace. Of all 
the various peace movements, this no 
doubt makes the strongest appeal to 
the practical thinker and man of af- 
fairs. Mr. Kingsley will discuss the 
relationship of life insurance to peace 
in making the response to the opening 
address on “Peace Day” at the World’s 
Insurance Congress in October. 

The League to Enforce Peace is well 
worth the attention of insurance men. 
A surprisingly large number of insur- 
ance men are interested in the various 
peace movements in the United States, 
of whom President Kingsley is per- 
haps the most prominent. His address 
will bring out the intimate relationship 
that exists between the ideas underly- 
ing insurance and those back of the 
movement for permanent international 
peace. The following is the vital part 
of the proposals of the League to En- 
force Peace: 

“The signatory powers shall jointly 
use forthwith both their economic and 
military forces against any one of their 
number that goes to war, or commits 
acts of hostility, against another of the 
signatories. before any question arising 
shall be submitted as provided in the 
foregoing.” 


Willis H. Hazard, editor of the “New 
England Pilot,” the agency journal of 


the New England Mutual, is a new- 


comer in the ranks of company jour- 
nalism, who is likely to be heard irom. 
He combines an agency and literary 
experience which admirably fit him for 
his new duties. A graduate of Har- 
vard and also of Oxford, Eng., where 
he took his Ph. D. degree, he engaged 
in editorial work in New York City 
and also did some literary work. At- 
tracted to life insurance through 2 
friend he went with the Equitable for a 
year and a half. He then joined the 
Marsden & Wakelin general agency of 
the New England at Philadelphia, the 
oldest agency of that old company. 
There he imbibed New England tradi- 
tions and practice freely and when the 
company decided to establish a depart- 
ment of publications there was simply 
nothing to it, but Hazard for the newly- 





created position. 
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IT PAYS TO INSURE A MAN RIGHT 


Some Vital Points That Every Agent 
Should Have in Mind in His Canvass 




















recent bulletins had some very 

readable material for this season 
of the year. It is splendid provender 
for any agent. Under the caption, “It 
Pays to Insure a Man Right,” the bul- 
letin says: 


T HE New York Life in one of its 


* * * 


A letter came the other day from an 
agent, up against it with two other 
companies who had submitted propo- 
sitions to his prospect. Some ammu- 
nition was wanted. While the agent’s 
letter was filled with information as to 
the other companies’ rates, guarantees, 
etc., the facts required for making up 
and submitting an intelligent proposi- 
tion were entirely lacking. It was 
necessary to know the size of the 
“gun” for which the ammunition was 
wanted; whether it was for a Krag- 
Jorgenson or a 12-inch mortar, for a 
rifle or a machine-gun; whether the 
man was a mechanic earning $4.50 a 
day when he worked, a clerk at $18 a 
week, or a salesman making $5,000; 


how the man lived; whether he paid | 
$25 a month rent, or $100; whether his | 
wife was 20 or 40 years old and there 
was only one child, or more in the | 
family; whether little Jim was the apple 


of his father’s eye, and whether Ruth 
was to go to Vassar. 

* * * 
_ In other words, to handle the case 
intelligently it was absoiutely neces- 


sary to have a mental picture of the | 
family, to know the atmosphere that | 


surrounded the home, the aims, the 
hopes, the ambitions of its members. 


A pen picture, gentlemen, is the first | 


thing to have, and it should all be 
thought out as far as possible in ad- 
vance, in order that full justice may be 
done to the man to be insured. 

You would not think of presenting 
the same proposition to a man of 40 
with a wife 38, having three childrén 
aged three, five and seven, respectively, 
that you would to a man of 40 with a 
wife 38, who have no children. Nor 
would you present to a man living in 
a $25.a month house the same propo- 
sition that you’d present to a man 
living in a house for which he was 


paying a thousand dollars a year rent. | 


* * * 


The point is this—you should know | 


everything possible about your -pros- 
pect, his present income, his prospects, 


something of his home surroundings, | 


how many children he has, their ages, 
the sex of each child, and, if possible, 
the name of each child. If there is a child 


that, as the result of accident or dis- | 


ease, may never be self-supporting, that 


fact should be ascertained; also whether | 


a man’s mother or father is dependent 
on him, and so on. 

All these details are important. They 
all have a bearing on what the man 
really needs and will help you to in- 


sure a man on the plan that is best | 


suited to his circumstances and requires 
ments. Give these matters proper con- 


sideration and when you take the man’s | 
application you'll find you have made of | 
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him a friend who will keep his policy in 
force, and recommend you to _ his 
friends and his friends to you, because 
you have not sold him merely a ma- 
chine-made policy, but have rendered 
him a real service by equipping him 
with the insurance that he needs. 
* * 


To just “Sell a Policy” is one thing. 
To show a man just the kind of insur- 
ance he ought to have, and make him 
apply for it, is, as Mawruss Perlmutter 
says, “Somethink else again.” It pays 
to insure a man right. Now read the 

story of Agent “Jones” who sold a 

$2,000 policy when he should have made 

it $10,000. He fell down because he 

was not sufficiently posted and didn’t 
| fit policies to the man’s needs. 
| 





* *« * 


Jones merely “sold a policy” to my 
friend Smith, and thereby hangs a tale. 
Jones, Smith and I live in the same 
town. We meet quite often on the 
| trains to and from New York. Jones 
is an agent in one of his company’s 
city branches, Smith is employed in a 
down-town bank, while I am just a 
plain home office man. One morning I 
met Smith on the train. He was mad 
clear through. 
“What’s the matter?” I asked. 
“Your man Jones sold me a policy. 
I bought it to get rid of him. He is 
an insufferable nuisance. He talked 
and talked, and I’ll be hanged if I know 
what he said or what he didn’t say.” 
*x* * * 


Now I happened to know Jones is a 
pretty persistent sort of a chap. I felt 
that he had left Smith in a frame of 
| mind that boded ill for Jones’s future 

business. I was interested, too, to 
| learn just what sort of a policy he 
| had sold to Smith, and the iatter was 
| very willing to have me come around 
that night and talk things over. 

SoI went. He fished the policy from 
| his desk, a $2,000 ordinary life, with 
disability benefits. I explained its 
|many good features,. going right 
| through from the first page to the last. 
| When I had finished, Smith felt a little 
| better. 


* * * 


Mrs. Smith was in an adjoining room 
| clearing away the supper dishes, Alice, 
the twelve-year-old daughter, had just 
gone up-stairs to put Richard, Jr., 
eighteen months old, to bed, while little 
Edna of five was begging mama to let 
her help with the dishes. Just then 
Master Richard let out a war-whoop 
that sent mama scurrying to the upper 
| regions. 
| “Smith,” I began, “What arrange- 
| ments have you made to send that kid 
| of yours to college?” 
_ “Kind of early to discuss that!” he 
growled. 
“Man alive, I thought that was why 
| you asked me to come.” 
“Not at all, I only wanted you to ex- 
plain about the policy Jones sold me.” 
“Exactly,—and that is the very rea- 
son I’m asking you about the kid’s 
| prospects in life. I see the policy is 
| payable at your death to your estate. 
Of course if you live you will send the 
| boy to college, but you don’t know that 
you will live. The policy is well taken. 
It is about right for that purpose; $2,000 
| will put the boy nicely through the 
| university.” 


* * * 
I could see Smith’s face change. He 
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began to understand what I was driv- 
ing at. 

“Let’s see,” I continued, “Richard, 
Jr., is a year and a half old. In fifteen 
years he'll be about through the high 
school and ready for college. If you fix 
it so that in case you are not here to 
attend to it the New York Life will 
hold the money under Option 1, credit- 
ing interest meanwhile, leaving the 
funds intact until the boy is seventeen, 
all ready for college, and his guardian 
can then draw, say $500 a year, or $125 
quarterly, until the fund is exhausted, 
thus enabling the boy to get his de- 
gree.” 

At this point mother returned from 
up-stairs. It was time for Miss Edna, 
the young lady of five, to go to bed, 
and she came in to kiss her father 
good-night. 

* * 

Now Smith loves his children, but it 
had never occurred to him until I men- 
tioned it that a 10-year endowment for 
$2,000 would mature at just the time 
when Edna, now five, would begin to be 
an expensive Miss. 

Nor had it occurred to him that a 10- 
year endowment for $1,000 would pro- 
vide a pretty nice check for Alice, the 
twelve-year-old, at about the time when 
her wedding-bells might be expected 
to ring. 

Also a $5,000 ordinary life policy, it 
was explained, would wipe out the 
$3,750 mortgage for Mrs. Smith (I 
knew that was the amount of the mort- 
gage, because I had looked it up) leav- 
ing her a tidy sum over and above the 
indebtedness if Smith should be taken 
away. 

“Man, I’m glad you came, fix up 
that policy for the boy. I want him to 
go to college. Never had the chance 
myself, but I intend he shall have it. 
About the other matters, you have put 
some ideas into my head that I think 
will work out. The bank pays on the 
15th, come around after that.” 

x * * 


I glanced at my watch, it was 8:40, 
somewhat late for a call, but I risked it. 
I hurried over to Jones’s. He was sit- 
ting on the front porch, pulling furi- 
ously at his pipe. 

“What’s the matter, Jones?” 

“Matter enough! Business is punk!” 

“Punk nothing. The trouble is with 
you, old chap. I mentioned the Smith 
matter and lit into him. You didn’t 
give the case enough thought, you 
didn’t work it out in advance, you tried 
to sell the man a ready-made suit and 
it wouldn’t fit. What he needed was 
something made to order, etc., etc. Got 
any application blanks about you? 
Well, I wish you’d fill out two. Let’s 
go inside where there’s light. Fill out 
one for E-10 $5,000 and one for E-10 
$1,000,” 

I strung him along and rubbed it in 
good and proper. Told him how many 
kinds of a foolish chap I thought he 
was—and that Smith should have been 
insured for at least $10,000. As a re- 
sult he did deliver two additional poli- 
cies, both issued on the original exam- 
ination, and has finally worked Smith’s 
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-or more a little later. 





protection up to $10,000. 
x" * * | 
Smith is now immensely pleased with | 
his bargain and will soon be in the | 
market for’ more. The best of it is, | 
Agent Jones has learned his lesson. He | 
doesn’t sell policies any more. He in- 
sures men. 


| 
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anything, get out of your head 
the idea, if you hold it, that the 
way to sell life insurance is to mail 
circulars to a selected or indiscriminate 
list of people. That won’t work. Never 
has worked. The writer has never 
lived who could bring into a life insur- 
ance office, through advertising matter, 
a continuous line of applicants. Why? 
Because nearly everybody whose life 
is insured for the first time, and plenty 
who are already insured, do not want 
to sign the application now. They ac- 
knowledge that life insurance is a good 
thing, and they intend to have some 
And so the 
presence of the agent is necessary to 
change that “little later” into “now” 
As matter of fact, that “little later” 
sees the issuance of policies to com- 
paratively few of those who tell the 
agent that then they will take insur- 
ance or more insurance, unless the 
agent persistently follows them up. 
x * x 
The most that literature can do is 
to give specific information about life 
insurance in general, or to describe a 
plan of insurance, or to make the 
reader familiar with the name of the 
company or the agent. It may prepare 
the way for the agent, or it may sup- 
plement the work he has done in an 
interview with a prospect. Many who 
start out as life underwriters cannot 
be convinced of the truth of the state- 
ment that policies cannot be sold, in 
satisfying manner, by the circular 
method. And so they have tried that 
method out, with stubborn enthusiasm. 
And after they have wasted their own 
time, which is money, and their hard 
cash, and the company’s literature, they 
get down to business—they go out and 
interview! 


F IRST of all, and as important as 


* * * 


Where shall the agent look for pros- 
pects? The public marriage register 
will tell him of young men who now 
need life insurance. The birth records 
give the names of those whose in- 
creased responsibility should be cov- 
ered by insurance or more insurance. 
The county registry of deeds reveals 
those who are buying new homes, with 
a mortgage that ought to be matched 
by an equal amount of life insurance. 
The newspapers and the board of trade 
or chamber of commerce bulletin tell 
of new businesses being started, of 
the formation of copartnerships, and 
of the enlargement of present busi- 
nesses; all such cases are prospects 
for business insurance. The city direc- 
tory usually gives a classified list of 
businesses, from which names can be 
drawn. The telephone directory is a 
good source of prospect material. The 
tax list shows who, because they are 





heavy taxpayers, are probably able to 
carry a good line of life insurance. 
Church and club and lodge and society 
yield acquaintances, many of whom are 
most excellent prospects. Friends, if 
asked, will from time to time suggest 
that this man or that man ought to be 
insured or tell that he is thinking of 
taking insurance. In brief, your ter- 
ritory is full of prospects, whether it 
be city or rural. You will develop what 
may be called the prospect instinct, 
just as the newspaper man has devel- 
oped “a nose for pews.” 
* 


If you were a real estate man you 
would not try to sell a $5,000 man a 
$20,000 house, or a $20,000 man a $5,000 
house. You would not try to sell a 
farm to one who wanted a city resi- 
dence, or a city residence to one who 
wanted a farm. It is the same in life 
insurance. The only way in which you 
can intelligently offer your goods to 
prospects is to find out all that you can. 
about your prospects before you inter- 
view them. Is he married? Has he 
children and how many? Are they 
boys or girls or both? How old are 
they? What is the prospect worth? 
How much does he make each year? 
All this information has a bearing upon 
the kind of policy you should try to 
sell him. If he is a young mar- 
ried man, it is almost certain that 
he should have an ordinary life pol- 
icy, which will give his »family the 
largest amount of permanent protec- 
tion. If he is fairly well to do and 
has children, whom he expects to send 
to college, endowment insurance is ad- 
visable, in addition to whole life. If 
he is in the region of the forties, the 
twenty payment life policy is usually 
desirable, because of its limited pre- 
mium-paying period. If he has a son 
who has reached the age of fifteen 
years, he should be shown that it is 
wise to “start that boy right.” Per- 
haps he has a father and mother de- 
pendent upon him. If he has a suffi- 
cient line of insurance for other needs, 


‘his first prospect. 





and they are old, a ten or twenty-year 


term policy might be advisable. In 

short, a policy should be suggested 

which will fit the case and will so well 

fit the prospect’s financial situation 

that he would not be liable to lapse it. 
* oe Ox 


It would be an impertinence to tell 
any good agent that personal neat- 
ness is a requisite to successful sales- 
manship. The man with a clean shirt, 
clean teeth, clean linen, well-pressed 
suit and polished shoes is by gentle- 
men rated as a gentleman, and his very 
appearance gives him a footing both 
among gentlemen and among those 
who are not careful in their appear- 
ance, either because they are indif- 
ferent or because their occupation pre- 
vents it. Lack of a shave or a shine 
may prevent a sale. 

* ok x 


And, of course, it would be folly to 
try to sell a man an ordinary life pol- 
icy, or a continuous monthly income 
policy, or any other kind of policy, if 
the salesman could not without hesita- 
tion describe intelligently the policy’s 
uses and features. An auto demon- 
strator who could not demonstrate 
would be likely to spoil the sale. 
Therefore a life insurance solicitor 
should be thoroughly familiar with his 
several contracts before he interviews 
Further, he should 
know the points of difference between 
his company’s contracts and those of 
other companies, and the points of 
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superiority in his company’s contracts. 
He should have thoroughly imbedded 
in his consciousness that life insur- 
ance is for protection, and that it is 
not, primarily, a means of investment. 
Life insurance would not be in exist- 
ence but for its protective function. It 
cannot compete, it was not designed to 
compete, with industrial or real estate 
or other investments. Even an endow- 
ment policy, which, when 
reached maturity has proved to be an 
investment, was, when issued, a life 
insurance contract, an instrument of 
protection. Generally speaking life in- 
surance is an investment only in that 
it saves money which otherwise might 
not have been saved. And so the life 
underwriter should talk of protection, 
and stick to his theme. Let him for- 
get, unless the prospect compels him 
to remember, that the policy has a 
cash value. The cash value feature is 
not the protective feature, at least un- 
til the insured has grown old. Taking 
the cash value before the insured has 
grown old destroys the protection. 
Therefore the thought of cash value 
should not be injected into the pros- 
pect’s mind. 
* * 

A mistake frequently made by life 
insurance salesmen, and by salesmen 
in other lines of business, is in ap- 
proaching a prospect with a compari- 
son of his goods with those of com- 
petitors. In many, many cases the 
prospect knows nothing about the com- 
petitors or their contracts, and compe- 
tition is for the first time suggested 
to his mind when the salesman de- 
nounces his competitors and their con- 
tracts. Knocking is destructive. No- 
body likes the knocker, nobody ad- 
mires him. A salesman should say 
nothing about his competitors unless 
he is obliged to speak of them, and 
when he speaks of them it should be 
with respect. While the life insurance 
contracts of the companies are not of 
equal worth and use, the companies 
themselves are sound and their man- 
agement is honest and their contracts 
are desirable. In unusual cases a so- 
licitor may be put upon the defensive 
by an unscrupulous competitor, but 
usually competition, if it exists, is 
clean. Life insurance is a great insti- 
tution, and there is room for all of us 
in its service of the public. Our task 


is to insure Thomas Jones, not to | 


prove that the other company and its 
contract should be looked upon with 
suspicion by Thomas Jones. If 
Thomas Jones is made to believe that 
he should beware of them, it is quite 
likely that he will before long beware 
of the company whose agent spoke 
slightingly of them; and then, good- 
by to business! 
* * 

We have described the place of lit- 
erature in your work, have told how 
prospects may be secured, have em- 
phasized the need of knowledge of your 
Prospects, have touched on personal 
appearance, have said that familiarity 
with your goods is a requisite, have 
warned you against “knocking.” We 
will close with a few words about sys- 
tem and industry. You must work! 
You must be industrious if you would 
Succeed, and your industry must be di- 
rected by system if you would succeed. 
Before you leave your home in the 
morning your work for the day should 
be mapped out. An hour spent in your 
office in the morning, making up a list 
of prospects, is an hour wasted. To- 
day’s work should have been prepared 
yesterday. Determine that you will 
make a definite number of calls each 
day. Stick to that schedule. There 
1s no other way under heaven by which 
you can be successful than to use your 
time, each year, in making the largest 
Possible number of calls, day by day, 
On selected prospects. There is a ratio 
between the number of calls made and 
the amount of insurance written; and 
the fewer the calls, the smaller the 
amount of insurance written. And con- 
sequently the number of such calls gov- 


it has |. 
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Splendid Opportunities 


DETROIT LIFE 


Red Ordinary Life and 20 Payment Life Plans 
i Excellent opening for a few high-class men as GENERAL AGENTS for exclusive 
uction territory. Cue oon pene: eae with executive ability to create an Agency 
Organization, need apply. 
THERE ARE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O'BRIEN, President 
MEN and WOMEN Detroit Life Insurance Company, Detroit, Michigan 


The People are Prosperous. 











erns the amount of your income. Sys- 
tem should extend to your data regard- 
ing prospects. ; 

You should have, on cards, all the 
useful information that you can obtain 
regarding each prospect; and as 
changes in his affairs, business or do- 
mestic, arise, they should be noted on 
this card. Do not trust to memory. 
Set facts and dates down in black and 
white. 

There is no finer profession than the 
life underwriting, there is no better bus- 
iness than life insurance. The man who 
starts right, and has-the will to per- 
sist, is sure to reach his goal. 


_—_—_——s toe 


ANNOUNCES CONTEST WINNERS 





New York, Chicago and Cleveland 
Head New York Life List— Chi- 
cago’s Good Showing 





The New York Life has announced 
the winners in its San Francisco con- 
test. Business written from March 1 to 
July 1 and paid for by Aug. 15, above 
the allotment, was counted. Inspec- 
tors of agencies whose departments ex- 
ceeded their allotment by the largest 
volume are: first, W. M. Harris, greater 
New York department; second, R. E. 
Whitney, central department, Chicago, 
and third, W. O. Baldwin, great middle 
department, Cleveland, Ohio. The 
central department made one of the 
best records that was made in recent 
years, and twelve delegates will be 


.sent to the convention from that de- 


partment. Its allotment for the four 
months was $7,083,000 and the paid- 
for business $8,302,394 or $1,219,000 in 
excess of the allotment. 

Twenty agents of the central depart- 
ment of the New York Life qualified 
for this year’s $200,000 club. W. E. 
Nichols of the central department was 
elected president for the entire United 
States. Jay H. Emerson, of the stock 
exchange bank, Chicago, was elected 


_vice-president of the central depart- 


ment. Thirty-five agents of the central 
department qualified for this year’s 
$100,000 club, but complete returns are 
not yet in and officers will not be an- 
nounced until next week. 


——_—_ <> 6 _____. 
Woods Takes Indiana Agency 


A. L. Woods has been appointed 
state agent in Indiana for the National 
Life, U. S. A., and will make his head- 
quarters at Indianapolis. He was for- 
merly superintendent of agencies in 
Georgia for the Southern Life & Trust 
of Greensboro, N. C. At one time he 
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Standard Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


This Company has caught the spirit 
of the times. It issues policies that have 
an appealing force to the public. 

It is under the management of careful, ex- 
_ perienced men who appreciate a good agency 
force, and cooperate with them. 

write FRANK A. WESLEY 
(Vice President and Director of Agencies) 


for agent’s contract in Pennsylvania, West Virginia 
or California. 














Old Colony Life Insurance Company 


OLD COLONY BLDG. 


Has territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kansas. 


Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
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was secretary of a Kentucky coal cor- 
poration and lived at Louisville. 


—-—— 6 
NEW WISCONSIN LAWS PASSED 





Various Measures Affecting Life Com- 
panies Enacted by Legislature 
This. Year Are Listed 





Laws affecting life companies passed 
in Wisconsin this year by the legisla- 
ture which has just adjourned have 
been summarized as follows: 

Chapter 31 empowers the trustees of 
domestic life companies by unanimous 
vote to fix the salaries of officers at more 
than $25,000 a year. Chapter 98 punishes 
false statements in regard to the death or 
disability of a policyholder. Chapter 311 
authorizes the division of members of a 
fraternal into classes with separate assets 
and reserves. Chapter 312 modifies some 
of the regulations regarding reserves, ex- 
penses, reports, apportionment of surplus, 
Statements to policyholders, etc. Chap- 
ter 323 is the antitwisting measure. 
Chapter 331 permits contests for business 
for prizes of small intrinsic value. Chap- 
ter 484 exempts Wisconsin premium re- 
ceipts of Wisconsin companies from the 3 
percent tax. 

Among the laws of general application 
are the following: Chapter 69, penalty for 
false statement or false entry with intent 
to deceive examiner. Chapter 81 fixes val- 
uation by amortization method. Chapter 
132, reciprocal law on taxation. Chapter 
173, promotion expense limit of new com- 
panies raised from 10 to 15 percent. 
Chapter 255, insurance commissioner au- 
thorized to sue in behalf of policyholders. 
Chapter 283, forbids suits to enjoin taxes 
but authorizes suit to recover them. 


——- ——- < ¢ ee 
Pittsburgh Inaugural Dinner 


The inaugural dinner always given by 
the Pittsburgh Life Underwriters’ As- 
sociation to the National association 
officers and leaders will be held this 
year Sept. 25. President E. A. Woods 
of the National body being a Pitts- 
burgh man, the function this year will 
have an added importance. 

_——_ © to 


San Antonio Sends Three Men 


San Antonio, Tex., is the only city 
in the country to send three men to 
the convention of the $100,000 Club of 
the Franklin Life at Cedar Point, 
Ohio. The three San Antonians to 
make the club are Ralph L. Colby, 
Fred V. Buell and Fred L. Buisner, all 
young men. 


‘Investigates Real Estate Offer 


The Illinois department is investi- 
gating the offer made by E. B. Kendall 
& Company, real estate dealers of Chi- 
cago, of a free deed in case of death 
or total disability of the purchaser. A 
contract under which this company sells 
property on the installment basis, states 
that in case of death or total disability 
after one-third of the payments have 
been made, a free deed will be given. 
A member of the firm stated that insur- 
ance was not being purchased from any 
regular company to cover this risk, but 
that the liability was assumed by the 
firm. The matter has been taken_up 
with the insurance department of IIli- 
nois on the ground that the law is be- 
ing violated. 





Security Life’s Meeting 


Following.an annual custom, the Se- 
curity Life of Chicago will on Thurs- 
day and Friday of this week entertain 
its leading agents at the home office. 
The business sessions will be presided 
over by Col, Richard A. Young of 
Lexington, Ky., who for the third suc- 
cessive year has been honored with the 
presidency of the $100,000 Club. This 
office goes automatically to the leading 
producer of paid-for business. 


_ 2 Oe 
Will Reinsure Another 


Louisville, Aug. 25—(Special)—The 
Inter-Southern, which’ has just added 
$6,000,000 of business by the insurance 
of the Florida Life, is negotiating for 
another southern company with $10,- 
000,000 insurance in force. It is also 
planning to enter additional territory 
the first of the year. It now operates 
in eight states. The deal for the Flor- 
ida Life was consummated by Presi- 





dent J. R. Duffin and Vice-president W. 
W. Moore of the Inter-Southern and 
J. C. Luning, Florida insurance com- 
missioner, who has been in charge of 
the Florida Life as receiver. 


EQUITABLE OF IOWA 
AGENTS ARE MEETING 


(CONTINUED FROM PAGE 1) 


table could have paid a dividend 60 per- 
cent larger that it did, but instead the 
money was used to strengthen the 
financial standing of the company, Mr. 
Finch strongly condemned the practice 
of paying larger dividends for the pur- 
pose of creating low net cost where this 
is done at the expense of the surplus. 


President Cummins Speaks 


“Using Your Opportunities,” a paper 
read by J. C. Cummins, president of the 
company, was very much to the point. 
“Opportunity,” said Mr. Cummins, “is 
merely the everyday chance. In what- 
ever we do there is always an oppor- 
tunity of our doing it better.” He 
emphasized the fact that opportunity 
by many is regarded as occurring only 
rarely in a lifetime, while, as a mat- 
ter of fact, to everyone during a day 
are presented a dozen opportunities for 
betterment in some particular. Mr. 
Cummins stated that his address was 
much shorter than it was his intention 
to make it, owing to the fact that: for 
the three days previous to the meeting 
he had been ill. The two addresses 
made such an impression upon the as- 
sociation that it was decided to have 
them printed in booklet form and dis- 
tributed to all agents of the company. 


Ten New Members 


At the opening of the afternoon 
meeting ten were elected to member- 
ship in the association. Only those 
holding direct contracts with the home 
office are eligible to membership. 

H. S. Nollen read an excellent paper 
on “Mental Attitude.” Mr. Nollen went 
into detail explaining his points and his 
paper was by far the best read on the 
first day. He defined the mental atti- 
tude as being the atmosphere in which 
our habits grow. Life insurance, he 
stated, has been added to the profes- 
sions because the mental attitude 
of the agents has made their work 
accomplish larger ends. The agent’s 
attitude to prospects and policyholders 
is dependent on his attitude toward 
the home office. If there is the proper 
harmony and cooperation between the 
agent and the home office, the rest will 
follow. 








Finding the Prospect 


Speaking on the topic, “Finding the 
Prospect,” under the general head of 
“Solicitation,” the home office super- 
visor stated that much time would be 
saved the agent by a more intelligent 
selection of prospects. He had pre- 
pared a very complete chart of men 
to be regarded as prospects in each 
town. The chart is hung on the wall in 
a prominent place in the convention 
room and has been studied by many 
of the men. Many agents, said Mr. 
Fry, look for-prospects through a tele- 
scope rather than through a mitre- 
scope, that is, they embrace in their 
search too broad a field and -do not 
examine closely the prospects near at 
hand. 

Steinbauer’s Selling Talk 


“The Interview’ was the subject as- 
signed to L. M. Steinbauer of Detroit. 
To cover the subject Mr. Steinbauer 
gave a selling talk out of his own ex- 
perience covering most of the objec- 
tions raised by the average prospect 
and answering the questions as they 
arose. 

J. C. Johnson of Harrisburg, Pa., 
read a paper on “Securing the Settle- 
ment,” “The Medical Examination” 
and “Delivering the Policy.” 

“Perfection of Effective Expression 
of Thought and Ideas” was discussed 
by Charles Schermerhorn of Spring- 
field, Ill. He cited, many personal ex- 





periences to prove that an interview 
carefully planned is 100 percent more 
effective than where the agent depends 
on “something to happen” to win his 
point. 


Banquet as Advertising Medium 


J. A. Andrews explained the results 
of a banquet given by his agency at 
Gardner, IIll., at which 125 were pres- 
ent and as a direct result of which he 
wrote $5,000 of business. The general 
advertising value he estimated to be 
worth several times that. 

Thursday morning will be given to 
an open discussion of “How I Meet 
Competition.” In the afternoon a trip 
around Chicago boulevards in automo- 
biles will be taken, and in the even- 
ing the convention dinner and general 
jollification meeting will take place. 

On Friday morning talks will be 
made by various company officials. In 
the afternoon the Cyrus Kirk cup will 
be presented to the winner of the prize 
essay, and talks made on “How I 
Closed My Hardest Case” by six of 
the agents, and the sessions will close 
with the election of officers. 

—_—— 2 ee _____ 


Scovel En Route Home 


Charles W. Scovel of Pittsburgh, as- 
sociate general agent of the North- 
western Mutual Life and ex-president 
of the National Life Underwriters’ As- 
sociation, was in Chicago Wednesday 
of this week en route home from the 
Naticnal association convention in San 
Francisco. Mr. Scovel will return to 
San Francisco in October, where he 
will make an address before the World’s 
Insurance Congress. 

——————-@2ee—_—_ 


Dr. H. W. Cook Made President 


The Minnesota Public Health Asso- 
ciation held a meeting the other day 
and elected Dr. Henry Wireman Cook, 
vice-president and medical director ot 
the Northwestern National Life, for 
president during the ensuing year. Dr. 


{ Greenvaldt, 
M 





Cook has taken great personal interest 
in the work of the organization and 
the honor comes to him owing to his 
faithful efforts. 


———»>0e-—____ 


LIFE APPOINTMENT: 


. Minnesota 

N. W. Natl—L. A. Lampert, West Union; 
V. W. Peterson, Mora; Anton Hoeschen, Free- 
ort; J. W. G. Anderson, Shelly; Ht. C. Nolte, 


Mo. State—G. H. Carlson, Dassel; Hilma 
Johnson, Duluth; Nicholas Miller, Eden Valley. 

Minn. Mutwal—E. J. Brandt, Alexandria; J. 
L. Weston, Meridan; P. J. Cosgrove, Millville; 
J. C. Kittner, Elgin. ’ 

Mut. Benefit—E. L. Campbell, Winona; A. L. 
Sheldon, Grand ‘Rapids; Miss L. J. Davis, Min- 
neapolis; C. A. Lambert b age | America. 

Old Colony—J. W. Lang, urora; William 

Welcome: J. O, Nelson, St. Paul; 
onson, Elmore. 

Phoenix Mut.—V. M. Sherwood, St. Charles; 
Walter Michelson, Mankato. ; 

National, Vt.—E. J. Gjesdahl, International 
Falls; A. J. Turtle, Minneapolis, 

Travelers—T. A. McGoey, St. Paul; Walter 
Reed, Owatonna. 

Secur. Mut. N. Y.—W. N. Cannon and 
Henry De Mers, Minneapolis. ; : 

Penn Mut.—C. A, Goetzman, Minneapolis. 

Surety Fund—H. M. Thaxter, Minneapolis. 

Equitable, la—T. F. Chapman, St. Paul, | 

Manhattan—O, F. Nelson, Parkers Prairie. 

State -Mut., Mass.—Nellie H. Nelson, Minne- 
apolis. 5 

Conn. Mutual—W. A. Thunstedt, Willmar; 
F. K. Gregg, Owatonna; wes olverton, 
Waterville; ._H. Freeman, St. Cloud; E. C. 
McGinnis, Hibbing; C. A. Heilig, eer J: B. 
Frazier, Revere; S. A. Bakalyar, Lakefield; C. 
R. C. Braaten, Northfield; M. O. Stuvland, 
Northfield. : 

New York—W. C. Strommer, Montevideo; J. 
B. Ludlow, Rushmore; G. oe Hagen, Plummer; 
‘ G. Gutzler, Faribault; C. J. Brown, Lesueur 

enter. 

N. W. Natl.—B. W. Bierman, Detroit; O. E. 
Lieburg, Northfield; H, C. Richardson, Brewster; 
Mrs. L. N. Bingham, Montevideo; M. E. Kalton, 


Mo State—Theodore Sunde, Nodine; J. L. 

Kopacek, Pine wat 
eserve Loan—H. S. Swanberg and August 

Bragg, South Haven. 

N. W. Mutual—H. J. Dane, St. Paul; H. 
Stenson, Starbuck. y 

State Mut., Mass.——B. H. Twichell, Minne- 
apolis; S. C. Hazzard, St. Paul. 

Minn. Mutual—R. ¢. Klinkenberg, Barrows. 

Pacific Mut.—P. K. Smilley, Kellogg. 

Conn. Genl.—C. A. Shafer, Hibbing. 

Mut. Benefit—H. I. Tharaldson, Madison. 

Mutual, N. Y.—J. C. Cameron, H. S. Ked- 
ney, Theodore Ofstedahl, J. R. Stites and Miss 
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A Correspondence 
Course of Instruction 


In Life Insurance 


MONG the many advantages 
enjoyed by representatives of 
THE EQUITABLE LIFE 

ASSURANCE SOCIETY of 

the U.S. is a Correspondence Course 

of instruction dealing with the funda- 
mentals of life underwriting and the 
practical side of field work. 


While the Regular Course of 27 Les- 
sons and Official Answers are reserved 
exclusively for Equitable representa- 
tives, the Preliminary Course consisting 
of 3 Lessons will be sent to anyone 
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Leuise Reed, Minneapolis; George Stietitend, 





. Williams, Wausau; Matt Ovrom, Waupaca; 


Nelson; Stephen Conday, Will Rae and lar. | C..B. Kruse and H. A. arette, Milwaukee. 
ee Nelson, St. Paul; M. L. Keilogg, Spring North Amer.—J. W arne, North Freedom; 
Valley; : mmers, Stillwater; T. F. Jar- | H. - Hebert, Knowles. 
dine, Superior, Wis.; J. T. Martin, New Kich- N. W. Mutual—G. C. Wheeler, Mayville; 
mond, W. A, Ziegler, West Bend; S. . Conn, Van 
Reliance—G,. C. Gilbert, Grand Rapids. _ | Wert, C. S. Shepard, Buffalo 
National, Vt.—William Sternber, inneapolis. Old Colony—R. R. Schorer, Plymouth; W. F. 
Aetna—Mrs. S. J. Barto, Two Harbors. boca ng Schlesingerville; E. C. Chestelson, Mt. 


Equitable, Ia.—L. U. Miller, “pra, 
Union Cent.—L. & McCally, Ada. 


Provident, Ia.—J. A. Heyman Caledonia. ick, Milwaukee. 

Bankers, Ia. cs A. Wy DP Duluth. Wisc. Natl.—Charles Frey, Milwaukee. 

New Engl. Mut.—R Luther, Red Lake. Central, 1a.—E. Edwin, Marinette; J. E. 
Falls. Spanberg, Siren; Henry Disch, Dayton. 


Old CoJony—L. K. Stoutenburg, Butterfield. Guardian—Elmer Etta, Loyal; 


Ensel Evenson, 


Mo. State—H. C. Doerr, Two Harbors; W. | Arcadia. 
W. ae ka Wrenshall; J. A. Fairiz, Man- New York—D. Greene, Neosho. 
kato; F. G, Beaudoin and J. Center, Hib- wW. Metuat—W. A, Amend, Poysippi. 
ping; H. A. Johnson, Kerkhover:; F. C. Wart- Mutual, N. Y.—E. G. Boynton, a Crosse; 


man ee Bernard Pawlak, Silver es L. Young, Milwaukee; J. 


L. Schnitzler, De 
M. 


Traveler: Cc. — Sleepy Eye; Pere; Harry Nelson, Port Washington; CG: 
{odin Lake Benton; ood, Wadeed: Lewis, Highland. 

. H. Liebe, -, oom Mid Old Line—J. M. Daten J. F. Smart, R. W. 

N. W. Natl—B. R. Stone, Monticello; J. D. | Corbett, Milwaukee; D. Preschel, Cato; Mark 
Co Kellogg; Emil Hanson, Minneapolis. Pilon, Two Rivers; Wit Buskie Appleton. 

New 'York—Frank Slipp, Baudette; H. Old Colony—C. A. Brandecker, Milwaukee. 
Dressel, Waterville. Travelers—M. J. O’Donnell, a? Al- 

N. W. Mutual—H. T. Carlson, Grove City. bert Rieder, Fond du Lac; O. C. Gillett, Madi- 


Aetna—J. S. Thompson, Caledonia. 


son; Benjamin Paepke, Columbus; Cc. R. 
Phoenix Mut.—Edward Ellis, Minneapolis. 


etz- 
korn, Arpin; Winifred and Mary E. Stockwell, 


Mass. Mutual—C,. ~ ee Detroit. ausau. 

Prov. L. & T.—H. Koch, Wabasha. Wisc. Natl—W. M. Morrissey, Reedsville. 
Twin City—A. W. Smlakh Minneapolis. Aetna—S. A. Bushland, Rib La 

Great Nor.—W. H. Benson, Duluth. Bankers—W. P. Walsh, Valders. 

Minn. Mutual—D. R. Schuler, St. Paul. Great Nor.—C. W. Finnegan, Adell. 


Surety Fund—M. C, Wetherby, Minneapolis. Wausau; B. W. 


Guardian—P. J. Knippel, 
Equitable, Ia.—G. M. Lundberg, Glenville. 


Stubbert, Augusta. 


Mvtual, Z —L. A. Simonson, Duluth, 
Wisconsin Minn.; M. T. Brown, St. Paul, Minn.; C. R. 
Aetna—D. M. Hartwell, Oconomowoc; W. A. | Gerner, Fredonia; J. H. Miller, Genoa Junc- 

York, Antigo. tion; M. C. Tomkins, Ashland; . Wood, 
Bankers—R. L. Hubbard, Oshkosh. Merrimac; C. J. Weik, Wausau; ’G. W. O’Brien, 
Great North.—R. G. Schlinsock and W. H. | Oconomowoc; Kerren, Fond du i*9 

Nelson, Milwaukee; Oscar Horn, Greenwood; | A. E, Riemer, Mis. Ethel Rosenblatt and F. 

W. Kisow, Racine; R. E. Hale, Fond du Linke, Milwaukee; G. A. Baier, Rice an 

Lac; D, M. Phinney, Merrill; M. E. Maxwell, | A New Richmond; Pp. J. Bestler 

Marinette; G. anon Minogua; A.W: | and B. "Morrison, Duluth, Minn.; C. C. 

Worthing, Gleason; J. Bender, Green Bay; | Chase and E. M. Crane, Oshkosh;  & Thomas, 

Floyd Greeley, Stockbrldge: M. J. Morgan, | Wauwatosa and’ Milwaukee. 

Green Bay. New York—C. L. Anderson Tomah; V. E. 
Guardian—L, A. Bo, Sparta. Huntzicker, Neillsville; J. . Parry, Florence; 
Mutual, N. Y.— S. Welch, Eau Claire; M.. H. Witte, Cottage Rg 

Max Lehman, Ser W. F. Carter, Dodge- W. Mutual—G. C. Wheeler, Mayville; H. 

ville; F. H. Goeldner, Watertown; P. A. Her- mo babies, Monticello; A. L. Brossard, Winne- 


fort, Baraboo; H. W. Stelmaker, Ripon; F. W. 


Herbst Fairchild: M. G. Fleckenstein, Marsh- Ola Colony—F. T. Pein South Kaukauna. 
field; R. H. Crosb Fond du Lac; N. E. Van Old Line—Obed Moen, Cashton; Mrs. 
Dyke, Kilbourn; Tobin Riggesh, Loganville; C. | Jennings, Milwaukee; H. A. Rowe, ‘Clinton Junc- 











Guarantee Fund Life Association 


Omaha, Nebraska 


ASSETS JULY 1, 1915 ¢ 
RESERVE FUND  :- - 1,825,422.10 


The plan and Hlent t of this Association 
have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—$13.30 © 


Guaranteed by entire assets 


Insurance in force, $65,370,000.00 
RELIABLE AGENTS WANTED ON GOOD RENEWAL CONTRACTS 


$1,864,474.58 




















MICHIGAN’S FAST GROWING COMPANY 


The Northern Assurance 
Company 


of Detroit 
CLARENCE L. AYRES, President 


The Remarkable Record of $10,000,000 in Force in its 
Home State in Seven Years, Attests the Great Popular- 
ity of the Northern with Michigan People. 


Clean Management, Up-to-Date Service, a Home Office 
that Helps Agents to Succeed. 


There are Still a Few Good District Agency Openings with Exclu- 
sive Territory and Liberal Renewal Contracts Direct with the Home 
Office. A General Agency for a Good District in the Home State 
of a Successful and Established Company is a Lifelong Asset and 
Income Producer. Come and Grow With Us. You will Have to 
Grow Fast if you Keep Pace with the Northern. Join this Live Wire 
Organization of Successful Producers. Get the Habit and be Your- 
self Successful. Get the Benefit of Direct Home Office Supervision 
and Cooperation. 


Address the Company; Ford Building, Detroit. 

















tion; M. A, Pilon, Two Rivers; J. A. Arm- 

strong, Beloit; Robert Miller, Doering. 
Travelers—C. A. Harrison, Madison; W. A. 

Ziegler, West Bend. 

- Y.—W. M. Lowe, Pipestone; L. 

E. a —_— Heron 

oO. R- as 


jae Su 
mond, Wis. 

Mo, State—M. F. Olson, Moose Lake; 
Hunter, Cloquet; F. A. Koehler, Wadena; R. G. 
Hancock. 
Hjorth, St. Paul; E. V. 


Cushin, 
N. W. Natl.—T. J. 
Moore, Eagle Bend; G. W. Stepan, New "Prague. 
Reinarg, Brainerd; C. D. 


Penn Mut.—H. B. 
Baker, W. T. Daniel 


. Paals:D. FE. 
Selb, Minneapolis. ‘ ; 
C..B. Stafford, Minneapolis; A. 

N. Nelson, Olivia; D. W. Rochon, Wadena. 

Union Cent.—G. G. johsece, abate; O. M. 
Holen and _ FE. C. Shepherd, St. Paul. 

Kansas City—H. B. Bossert, Worthington; R. 
B. Williams, Luverne. 

Travelers—R. A. Bliss, Minneapolis; A. L. 
Taylor, * ma 

Conn. Genl.—O. J. Brick and U. M. Bussen, 
New Pierz. 

Prairie—W. H. Julian, Marshall; L. J. Bropp, 
Raymond. 

National, Vt.—S. S. Scott, Minneapolis; H. C. 
Matson, Warren 

Equitable, aS Ve Sy Holloway. 

Pacific Mut.—J. E. im eter. 

Friendly Service—J. aes’ Minneapolis. 

Minn, Mupeel A A wie St. Paul. 

Reliance—J. C. Dwan, Two Harbors, 

Old Colony—E. P. a? Pillager. 

Amer. Bankers—J. F. Trumbo, Hendrum. 

Aetna—J. L. Westrom, Meriden. 

Grt. Northern, N. D.—Frank Ripley, Roseau. 


CAWL HEADS _ $200,000 CLUB 


G. L. 








Mutual Life’s Big Producers Elect Offi- 
cers—Convention Held Tuesday and 
and Wednesday at San Francisco 





San Francisco, Aug. 25—(Special)— 
The organization meeting of the Mu- 
tual Life’s $200,000, club, was held yes- 
terday at the Fairmont hotel. Second 
Vice-President George T. Dexter pre- 
sided and made the ‘address of wel- 


come. The club elected the following 
officers: Charles E. Cawl, Newark, 
president; Samuel Heifetz, Chicago, 


first vice-president; A. May, San Fran- 
cisco, third vice-president; F. J. With- 
ington, Rochester, secretary. Follow- 
ing the morning session the delegates 
were guests of the company on a sight- 
seeing trip around the city ending at 
the Exposition. Wednesday was de- 
voted to general discussions on sub- 
jects reported by the topic committee. 
The banquet took place in the evening 
with Mr. Dexter toastmaster. 
—____- 2+ oe -_____—_ 


California Agency Director 


San Francisco, Aug. 25—(Special)— 
The Columbia Life & Trust has ap- 
pointed J. Y. Garlington agency di- 
rector for California. Mr. Garlington, 
who has had considerable life experience 
in the east has been engaged recently 
in organization and promotion work. 

————_—- ee 


LIFE NOTES 


W. J. Montgomery, actuary of the Mas- 
sachusetts department in charge of sav- 
ings bank life insurance, died this week. 

A meeting of all the agents and super- 
intendents of the Commonwealth Life of 
Louisville for north Alabama was held 
at Birmingham last Saturday. 


BE. S. Bossart has been appointed gen- 
eral agent of the Continental Life of 
Chicago for southeastern Illinois. He is 
a salesman of considerable experience. 


James T. Adams, formerly of the 
Bankers Reserve Life of Omaha, has been 
made a district manager for the Ohio 
State Life, with headquarters at Findlay, 
Ohio. 

The Mutual Assessment Burial Asso- 
ciation of Owensboro, Ky., has given no- 
tice to its members of its dissolution. It 
refused to submit to the insurance laws 
of the state. 


U. G. Dyer has been appointed district 
manager for the National Life, U. S. A., 
at Canton, Ohio, in succession to F. A. 
Haulk, who has resigned to enter another 
line of business. 

The Reliance Life of Pittsburgh has re- 
cently opened a branch office at Atlanta, 
Ga. E. Dow, formerly manager at 
Nashville, Tenn., for the Phoenix Mutual, 
has been named as supervisor. 

M. W. Van Meter of Columbus Grove, 
Ohio, has been appointed examiner in the 
Ohio department, succeeding E. V. Moore, 
and W. K. Krumling of Toledo, assistant 
examiner, succeeding A. J. Miller. 


B. S. Beecher, actuary of the Wisconsin 
insurance department, Arthur Holmes 


and Eugene Shepard, examiners, went to 
Philadelphia last Saturday to make an 
examination of the Penn Mutual Life. 

The Bankers Realty Company, a _ sub- 
sidiary of the Inter-Southern Life of 











Louisville, Ky., has let,a contract for the 
erection of a five story office building at 
Fourth and Market streets in Louisville. 

The agents and office force of the St. 
Louis branch office of the Travelers held 
their annual outing last week. The 
steamer “Ralph Hicks” was chartered for 
the day and took the party of thirty to 
Bushburg, Mo. 

M. C. Cooper, superintendent of the 
Dallas, Tex., office of the Prudential Life 
of Texas, has been made superintendent of 
the Houston office, and R. C. Haskins, 
former superintendent of the Houston 
office, has been placed in charge of the 
Dallas office. 


The field force and state agents of the 
Illinois Bankers Life were prevented from 
holding their convention at Galveston, 
Tex., Aug. 18-19, as contemplated, on ac- 
count of the storm which began after 
most of them had started on the trip. 
The convention was held at Dallas. 

The Ogg bill passed in Michigan to re- 
quire fraternal societies to have a ritual 
or give up their existence in Michigan 
was to have gone into effect Tuesday, 
but owing to efforts of the New Era As- 
sociation, of Grand Rapids, which was 
affected by the bill, a petition of 24,600 
names was filed making the bill inopera- 
tive. It is charged by the fraternals that 
many of the names on the petition were 
not signed by qualified voters. 


ACTUARIES 


A. ANDERSON, F. A. I. A. 
Consulting Ac 
417-418 Washington Building 
MADISON, WIS. 


H W. BUTTOLPH 
a 














CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 
1! mae F. CAMPBELL 


CONSULTING 
ACTUARY 


404 Harris Trust Building 
Telephone Randolph 918 
CHICAGO, ILL. 


OHN W. CROOKS 


INSURANCE EXAMINER AND AC. 
COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 


R A. HANN 
aXe 


CONSULTING 
ACTUARY 


New First National Bank Bui)_ing 
COLUMBUS, OHIO 


| prraaes J. HAIGHT 











Consulting 
Actuary 


Hume Bld¢. 
INDIANAPOLIS 


- QQ. HARVEY 
Consulting Actuary 

Chemical Building 

ST. LOUIS, MO. 


T. J. McCOMB 
SannL OR AT LAW 
ONSULTING ACTUARY 
Premiums. EP Surrender Values, etc., calcu- 
Suche a a arene mle made. 
ies an e insurance fo: epared. 
The Law of Insurance a Specialty. 
Colcord, Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
s 











Actuary 


1223 Association Building 
19 S. La Salle St.,. CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 


CHICAGO 


Telephone 
Central 
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Once an 
Illinois Life 


GREATEST GREATEST 


Man 


ILLINOUS ILLINOIS 
pesibea ue Always an 


Illinois Life 
Man 


NTS GOOD MEN WANTS GOOD MEN 
ea. Be) AND 


COMPANY 





THE INTER-SOUTHERN LIFE INSURANCE COMPANY is the clean, strong, progrestive Company 
of the New South. : : 

It is the progressive young Company. of the Middle West. 

It has assets of $4,000,000.00 and insurance in force of $37,000,000.00. 

The ratio of it esecto to ite iabdities makes it one of the strongest companies in the field today. 

Die geet Bad one Se ee no officer, director or stockholder has ever voted “‘no” on any 
question that has Loup ion 0 ‘best Aten guliay af tea Company. ‘ 

It has had slow, conservative growth. It has never been a boom Company. 

u expenses is constantly pressed a 

progenies 9. ty going. . be male ot today. This nantly being eoreidowe, baer 
the policyho! eed Fag rpc makes the best Company for the agent. 


cel eek fa gpeyt Low gem Ray hoe ages on realestate. It is perhaps the only 
ode mdioah tes It does not own a single dollar's worth of speculative stocks a Reeeh. It has one investment 


ofl than t hi et rate of interest than $2,500,000.00 gilt edge railway bonds 
pa pay. ia a sow catengl ok by dhe igtarodicndl woe 4e toildlie tenes. on 


WRITE US TODAY 





S 
—_—06UC<CNS 


Ta il wil 


Inter-Southern Life Insurance Company 
LOUISVILLE, KENTUCKY 


_— R. DUFFIN, President W. W. MOORE, Vice-President 
- - GEO. G. SUMMERS, Secretary 








WILL PAY THEM WELL WILL PAY THEM WELL : . 
The Western and Southern TAT. 1. . ° 
Life Insurance Company Weekly Indemnity E 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


On our Utopia Accident and Health Policies . 1 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE, YEARS. | 














Of Pittsfield, M assachusetts 


—__———— Incorporated 1851 





The great strength, big dividends and incomparable benefits of 


Year Assets Insurance in Force Income 
1604 wane a374,e70. 776,686 Why not write the business that sticks? 
1904 1,398,719 28 444'937 4,835,261 AL ACCIDENT = FIRE & LIFE I 
1909 4,869,882 44,780,907 8,841,883 essigiseen pcre an dbo Se 
1914 8 763,565 79,619,535 14,573,548 ~ : 
Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania C. Norie-Miller, U. S. Manager, 55 John Street, New York c 
AGENTS WANTED t 
/ 
| 7 
Ambitious, productive and trustworthy Life Agents Representing t 
may be BENEFITED by corepending wth te The Mutual Life Insurance Company | 
Berkshire Life Insurance Company of New York ) 
You will make money. i 
1 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W.S. WELD, Supt. of Agencies 


the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 3 


34 NASSAU STREET, NEW YORK, N. Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING _ ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are peer life insurance men looking for a good, sound company not operat- 
ing under the Law, and in a —_ to give liberal direct general agency contracts 
to the men who can de ver the goods. Missouri State Life fills the bill and we have some 
territory open in Kentucky, Ohio, Virginia, West Virginia, nd Wecknes a Indiana, Iowa, 
Kansas, Nebraska, Wyoming, New Mexico, California, Oregon and 


WRITE US FOR PARTICULARS 


GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, cae or Health policies cheerfully furnished. 


agencies address 


The Columbian National LifeInsurance Company 


ARTHUR E. CHILDS, WM. C. JOHNSON, 
President Boston, Mass. Vieo-Pres. and Gen. Mgr. 

















The “Home Life” 


George Ide annual statement of the Home Life Insurance Company, of which 
Ide is President, presents a record of substantial benefits to its policy- 
during the year and a solid growth in financial strength. 
Fp ay set Wr to $30, “y- nents .70 after paying to galley tahdiers $3,110,507 in- 
Guding dividends of $571,024 
The insurance in force was increased by $4,533,420, and is now $120,893,433. 





. An Honest Contract, sold by Honest Men, by Honest Methods 


GR EAT ig Permanent connections for desirable agents 
NorRTH c to sell life insurance 
LI F B. F. WILSON, President 

WILLIAM A. FRICKE, Vice-President and General Manager 











INSURANC ce Aantal a 
wa 


























SAFE AS A GOVERNMENT BOND) 


© The OHIO STATE Lift 









LIFE. HEALTH, ACCIDENT **" MONTHLY INCOME INSURANCE. 


sidtecae LATEST POLICIES AND AGENCY CONTRACT Bailealue 
Splendid Openings IND., KY., MICH. and OHIO 


